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Agents Form Pact 
To Insure Prompt 
Premium Payments 


Text of Agreement in Clayton, 
N. M., Signed by All Offices 


in Town 


FAIR PLAY, SAY AGENTS 


Settlements Demanded by 30th of 
Month Following Writing 
of Business 


Home Office executives are watching 
with the closest interest the results of 
an agency agreement in New Mexico, 
known as the Clayton Collection Plan, 
by which the insurance men of that 
town and on their own volition are try- 
ing to stop the evil of delayed premium 
payments. These agents have formed 
an association in which the members 
agree to insist upon premiums being 
settled not later than the end of the 
month following that in which the busi- 
ness is. written. 


Text of Agreement 


The text of the Clayton Collection 
Plan follows: 


“For years it has been the custom 
in Clayton to renew expirations, or ac- 
cept new business, deliver the policy 
and await the pleasure of the customer 
to pay the premium; and while it has 
also been the custom of the agencies 
to tell customers that the insurance 
companies do not permit more than 60 
days of grace, and in many instances 
only 30, the great preponderance of cus- 
tomers have taken the statement with a 
‘a grain of salt.’ 

“This forced the agencies to borrow 
money from the local banks in order 
that the companies might be paid within 
the time limit. In other words, the 
agencies have found themselves in the 
midst of doing a banking business with- 
out any sort of remuneration. Not only 
that, but borrowing to pay the accounts 
of customers has at once served to im- 
pair the credit of the agencies. 

“No customer should be guilty of 
longer causing this state of affairs when 


once the proposition is called to his at- 
tention, 


Agents Ask for Fair Play 


“It is unreasonable to ask an agent 
whose only remuneration is 15% com- 
mission to wait two, three and even six 
months for the little mite coming to him, 
and then, on top of the reasonable time 
consumed in final payment, force the 
agent to go out and make a bank of 
himself to the extent of 85% of each 
dollar he must pay to the companies, 
or be embarrassed through the neces- 
sity ,ol canceling the policy. 

We feel that our real friends, after 
they have carefully considered the mat- 
ter, will agree that the step herein taken 
Is the only sensible one to be taken. 

On and after this date all policies 
Must be settled for not later than the 
30th of the month following that in 


(Continued on page 16) 


























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 





A corporation which has stood the test of time! 
143 years of successful business operation. 
World-wide interests. Absolute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden Lane, New York 






































THE EQUITABLE LIFE OF IOWA 


ANNOUNCES THE 
LARGEST DIVIDENDS 
IN ITS HISTORY 


E-Q-U-I-T-A-B-L-E_L-I-F-E 
0-F I-0-W-A 


Founded: 1867 Home Office: Des Moines 




















We Say It Again! 


From time to time in the last few years the following has been the wording 
of Penn Murvat advertisements in life insurance journals: 


“A Penn Mutual premium, less a PENN MuTUAL dividend, with Penn 
Murua. values, makes an insurance proposition which, in the sum, of all 
its benefits, is unsurpassed.” 


Never more true than to-day!—with new and better Policy forms, increas- 
ing Dividends, new and constantly improving Service to Policyholders, Bene- 
ficiaries, and Agents. 


There’s steady forward motion in the Penn Murtuat organization. We 
warmly welcome men and women of ideals, industry, character. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Orgamized 1847 

















Frick Tax Case 
Argued Before U. S. 
Supreme Court 


William Marshall Bullitt Retained 
By Life Presidents Associa- 
tion for Argument 


POINTS MADE IN BRIEF 


Estate Tax Attacked As Levy on 
Property Not Owned by 
Decedent’s Estate 
- The Supreme Court of the United States 
this week heard arguments in the case of 
C. G. Lleyellyn, formerly collector of in- 
ternal revenue, versus the executors of 
the estate of H. C. Frick, the Pittsburgh 
multi-millionaire, involving the constitu- 
tionality of the Federal Inheritance Tax 
Law to the extent that it attempted to 
impose a tax of 25% on life insurance 
proceeds payable not to a dead man’s 
estate but directly to his widow and family. 
On the one hand the Government con- 
tended that Congress had the power to 
impose any kind of taxes it pleased, ris- 
ing as high as 40% under the present law 
upon every life insurance policy in this 
country that was payable to a widow or 
infant children or creditors of a deceased. 
This contention, if sustained, would have 
submitted to the taxing power of Con- 
gress all of the life insurance in the United 
States which up to this time has been con- 
sidered property and which could not be 
taxed by Congress except in the same 
way that land, stocks, bonds and other 
personal property can be taxed: i.e, by 

apportionment among the states. 
Presidents’ Association Appears in Case 


The Association of Life Insurance Presi- 
dents retained William Marshall Bullitt, 
former Solicitor General of the United 
States, to represent it and in his brief, filed 
in the case this week, he made among 
others the following points: 

The present tax on Mrs. Frick’s $114,- 
000 life insurance is imposed simply be- 
cause she owns it. 

If a 25% tax were imposed on $114,000. 
railroad bonds, or promissory notes, it 
would be conceded to be a direct tax. 

If Mrs. Frick had a favorable con- 
tract, as for example a long lease on a. 
building at Broad and Wall Streets, New 
York, for $50,000 a year rental (which 
could be sublet for say $200,000 a year), 
and Congress imposed a tax, not on the 
rental as income, but on the lease—no mat- 
ter how its value’ were determined—the 
tax would be clearly direct. 

Why is Mrs. Frick taxed except be- 
cause of her ownership of the policies? 

For nearly twenty years Mrs. Frick 
held the unconditional promise of the in- 
surance company to pay her $114,000 when: 
her husband should die. That was a 
promise which had a definite marketable 
value; it could be sold at a discount from 
its face value based on her husband’s age 

(Continued on page 10) 
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BROADCAST NO. 6 


OUR REORGANIZED SERVICE DEPARTMENT 
SOLICITS AN OPPORTUNITY TO DEMON- 
STRATE OUR “SERVICE WITH A SMILE” 





Hart and Eubank extend a hearty greeting to the new 
General Agents who have recently been appointed to the 
Metropolitan field! 


Mr. Paul R. Wendt, appointed General Agent 
of the Equitable Life of Iowa, for New York. 


Mr. John M. Egan, appointed General Agent 
of the Home Life Insurance Company of New 
York, for New York. 


Mr. A. K. Dougall, appointed General Agent 
of the Equitable Life Insurance Company of 
Iowa, for Newark, N. J. 


It matters little if the life insurance business be highly 
competitive provided it be at the same time highly friendly. 


As friendly competitors, therefore, we sincerely welcome 
you into the greatest life insurance field in all the world. 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 


HART & EUBANK, General Agents 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 
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New York Banquet 
Reported By Proxy 


PRESS TABLE IMPRESSIONS 


Interesting Summaries of Talks by 
. Frank H. Davis and Earl G. Man- 
ning on Tuesday Night 


lt insurance dinners the men at the 
press table keep up a constant chatter of 
conversation. It looks irreverent,  lese 
majesty, but upon closer inspection wu de- 
velops that the talk generally has to do 
with the business at hand. At last Ties 
day's dinner of the Life Underwriters’ 
Assoctation of New York the Speakers 
were two prominent insurance men whose 
oratorical services are very much in de- 
mand and who always score a_ success, 
Frank H. Davis, vice president of the 
Equitable Life 
Earl G. Manning, associate — general 
agent of John THancock, Boston. Both 
have been extensively quoted on numer- 


elssurance Society, and 


ous occastons. On Tuesday night they 
spoke extemporaneously and effectively 
for about half an hour each, Mr. Man- 
ning on business insurance, and Mr. Davis 
on the scope and responsibility of an in- 
surance agent's fob. 

The press table was well filled and the 
sketchy conversation of the reporters 
chronicled in part herewith will tell how 
the dinner went off. 

Mr. Cunningham, “Weekly Under- 
writer’ : What kind of a president of the 
local association is Harry 
making ¢ 

Mr. Connelly, “Journal of Commerce” : 
Very good. No hot air. Knows what 
he wants to say; says it; quits. 

Mr. Ackerman, “Insurance Field”: 
Who are here from the home offices ? 

Mr. Camp, “Life Association News”: 
F.C. Morss, Provident Mutual; A. D. 
Anderson, Aetna Life, and others, pos 
sibly. 

Mr. Haines, “Insurance Press”: — | 
don’t see Jonas, the blind guy I wrote 
the story about which beat all you birds. 
Was copied by the “World”—no, the 
“Sun”; by the Jersey City ‘Journal’ and 
sent out by a couple of syndicates. 

Tue EASTERN UNDERWRITER an: 
Which is Davis and which is Manning ? 

Mr. Sullivan, “Spectator”: The fellow 
built as substantially as Babe Ruth is 
Davis. The one who looks like the 
uncle of Bill Mack of the “Weekly Un 
derwriter” is Manning. 

Mr. Haines: [ see that Tremaine, for 
merly of THe EasteRN UNbERWRITER, is 
getting $11,000 a year for editing “The 
Smart Set” for Hearst. 

Mr. Cunningham: If he has to read 
any of the stories in it he earns it. 

Mr. Camp: How many replies did Karl 
Manning just say he got from that ap 
proach letter he sent to 4,000) business 
concerns rated at over $10,000? 

Mr. Ackerman: [L understood him to 
say 3,000. 

Mr. Connelly: I think he said 3,100. 

Mr. Sullivan: Must have been a pretty 
good letter. Who'll go up and grab a 
copy ot it? 

Mr. Ackerman: I'll pick it up. 

The Eastern UNDERWRITER man, re 
turning to table where the others have 
been working, and attempting to get an 
earful by the easy interrogation route: 
What did Earl Manning say he asked 
the prospect after he had followed a lead 
and gotten into his office ? 

Z Mr. Ackerman: He = said he asks, 

Have you and your partner made a 
business will or a business settlement 
so that you will know what becomes ot 
your business if one of vou cashes in?” 

or words to that effect. 

le Eastern UNperwriteR man: Par 
don my asking another question, but 
what was the best thing that Manning 
said when | was out of the room? 

Mr. Sullivan: If you had remained in 
the room you could have heard it your- 
self. However, the best point he made 


Morrow 


(Continued on page 9) 





available. 


Concord 


A Policy You Can Sell 


Here, Life and Accident Insurance are “United” in 
one policy. Interesting and descriptive literature is 


Correspondence is invited concerning YOUR terri- 
tory. (Pennsylvania offers particularly good oppor- 
tunities at the present time.) 


UNITED LIFE 


AND ACCIDENT INSURANCE CO. 


New Hampshire 





Address Inquiries to EUGENE E. REED, Vice-Pres. 





Cost only $26.61, O. L., Class I, Age 35 














New Uptown Office 
For Travelers Here 


OPENS MAY 1 AT 34TH STREET 


Stephen Lounsbery Appointed Manager 
With C. J. Gray As Field Assistant; 
Seventh Branch In City 





The Greater New York facilities of the 
Travelers are being enhanced with the 
opening on May 1 of a new branch office 
at 225 West 34 Street, under the manage- 
ment of Stephen Lounsbery with C. J. 
Gray as field assistant. This is the sev- 
enth branch office to be opened in the 
metropolitan territory, others being located 
at 55 John Street, 23rd Street, 42nd Street, 
59th Street, 149th Street and Brooklyn. 

Stephen Lounsbery, the new manager, 
entered the insurance business in 1918 as 
a soliciting agent with the Mutual Life, 
leaving the Great Northern Railroad where 
he was general agent in charge of the 
passenger department for the East. He 
then joined the Travelers and was located 
at its 42nd Street branch for two years. 
For the past few years he has been as- 
sociate manager of the 55 John Street 
branch of the company. 

C. J. Gray, his field assistant, was a 


HERE TO MEET WOODS 





Equitable Society General Agent Re- 
turns From Trip to West Indies 
and Costa Rica 

Kdward A. Woods, general agent of 
the Equitable Life Assurance Society, 
Pittsburgh, returned this week from a 
trip to the West Indies and Costa Rica, 
and was met here by a number of his 
agents from the smaller towns in his 
territory who had made a special trip 
here to welcome him. All of these 
agents have done unusually well in writ- 
ing business in the Judge Day campaign, 
and one of them, J. C. Krebs, of Han- 
over, Pa., wrote $494,000 of business dur 
ing the ten days. 

In addition to Mr. Krebs, the follow- 
ing came to New York: S. H. Smyers, 
Sykesville, Pa.;) M. J. Donnelly, New- 
castle, Pa.; N. W. Igo, Youngstown, 
Ohio; W. Ferguson, Mahaffey, Pa.; 
W. J. Scheeley, Erie, Pa., and Denver 
Wharton, Cresson, Pa. 





law book salesman before he joined the 
Travelers in 1921. He has been a field 
assistant for four years and in this capa- 
city will have a part in making the 34th 
Street branch a_ success. 





its dependability as a 





benefit of agents. 


THE MUTUAL 
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Prestige and Good Will 


During eighty years of active service to policy- 
holders, the MUTUAL BENEFIT has demonstrated 
Life Insurance Company 
aiming to satisfy its membership. The prestige and 
good will the Company enjoys are due to its long 


record of equitable service, which redounds to the 


INSURANCE COMPANY 


Newark, New Jersey 








BENEFIT LIFE — 











Psychologist To Hire ar 
New Men For Wells 


GUEST AT AGENCY LUNCHEON 


Prof. Pt a of New York Uni- 
versity, and Franklin C. Morss Talk 
to Provident Mutual Agents 


Nearly thirty members of the Graham 
C. Wells Agency of the Provident Mu- 
tual in»Néw York gathered at Robins 
Restaurant Tuesday for another of the 
get-to-gether luncheon meetings which 
have proved so popular with the Wells 
Agency. ..Franklin C. 
tendent . of 


Morss, superin- 
agents; Professor N. L. 
Hoopingarner, of New York University; 
Vernon. Swett, general agent form the 
company in Boston, and A. C. 
were guésts. 

Mr. Morss, an unusually good speaker, 
emphasized that it was not always an 
explanation of technical features which 
sells a policy but a sincere statement 
as to the benefits the policyholder will 
derive from his insurance in future years. 
As an illustration, he told how he turned 
down two automobile salesmen who 
featured tool chests and oil charts in 
their attempts to sell him a car, and 
gave the -business to a salesman who 
used the approach, “There’s plenty of 
leg-room inthe front seat.” 

Mr. Swett, in a short word of greet- 
ing, praised the abundance of tools which 
the agent of today has at his command, 
but said that these many selling helps 
were not used enough. 

N. L. Hoopingarner, professor of psy- 
chology at New York University, is now 
giving a careful study to the selection 
of new men for the Wells Agency. He 
has had an unusual success in analyzing 
the qualities which go to make a good 
life insurance. man, his system of sci- 
entific selection having been used by the 
C.,B. Knight Agency of the Union Cen- 
tral and the Jos. D. Bookstaver Agency 
of the Travelers. In Mr. Hoopingar- 
ner’s opinion, every agent must over- 
come two obstacles, the fear of seeing 
prospects and the ability to batter down 
objections. 

At the conclusion of the meeting, Miss 
Eleanor S. Ayers, winner of a recent 
agency contest, was presented with a 
brooch by Mr. Morss, and William W. 
Wyburn and R.-G. Spillsburg, who stood 
second and third, respectively, were 
given neckties. 


Palmer 


ANOTHER MILLION ON LASKY 





Arthur W. Stebbins, Well-Known New 
York Theatrical and Motion Picture 
Specialist, Places Large Line 

Arthur W. Stebbins, one of the most 
successful insurance agents in New York 
and head of Arthur W. Stebbins & Co., 
3roadway, which specializes in theatrical 
insurance, has just written a policy of 
$1,000,000 on the life of Jesse L. Lasky, 
head of the Famous Players-Lasky Cor- 
poration. This makes $2,000,000 insur- 
ance that Mr. Lasky is carrying. The 
latest million is in the Connecticut Mu- 
tual, Muttial Life, the Equitable Life As- 
surance Society of New York, the Union 
Central) and the John Hancock. Mr. 
Stebbins has been writing theatrical and 
moving picture business for about 
twenty ‘years and some of his clients, in 
addition to the Famous Players-Lasky 
people, are Metro-Goldwyn United Ar 
tists and Warner Brothers. 


MERCHANTS’. RESERVE HEAD 
DIES 


Charles L, Hendricks, founder of the 
Merchants’ Reserve Life of Chicago 
died suddenly Jast Saturday from heart 
disease. : 


GETS DEPARTMENTAL MAN 

Harold L. Cox, who has been policy 
examiner of the lowa Insurance Depart- 
ment, has resigned to go with the credit 
insurance department of the National 
Surety Company. 


| 
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If death were all, the one great 
service of an insurance man would 
be his specialized selling of the 
purest “life”? forms. 


But to many of us, certain un- 
certainties of life are almost as dis- 
concerting as the certainty of death 
itself :—the dread of a long con- 
tinued illness, the anxiety over 
future obligations to be met or 
future debts to be paid, the un- 
easiness regarding financial inde- 
pendence and release from toil in 


If Death Were Ali 


or cash values to be called on in 
the face of a financial emergency, 
or a cash endowment at maturity, 
or regular instalments over a speci- 
fied period, or a continuous life in- 
come or annuity. 


All these features of varying life 
policies are today considered an 
essential stock-in-trade of insur- 
ance. Few companies could claim 
to serve their policyholders, few 
agents their clients, without open- 
ing such benefits to them. 





the advanced years, the fear of 


mr er No one will question that life 
outliving one’s income. 


insurance, to the successful and 
serviceable agent of today, must 
mean more than a pure death in- 


Wherefore life insurance policies 
are made to provide an income 

















during permanent total disability, demnity. 


T is the purpose of the multiple-line company to carry insurance 
service to much farther limits. Such a company recognizes 
that there are everyday emergencies in life which, however 
less spectacular than the eventualities provided against by life 

insurance, are nevertheless of a comparable importance in their 
aggregate :—personal accident, sickness; fire*, burglary; property 
damage, collision; public, employers’, and residence liability, etc. 


Handling these essential multiple lines instead of one, the insur- 
































ing Company should be able to operate at a lower unit cost of over- 
head, to build up a more convenient and a farther-flung organiza- 
tion, as well as to endow both agent and policyholder with the 
fruits of a more efficient and more complete insurance service. 


Whether the agent is in the insurance business for altruistic 
service to his client or from less unselfish motives of personal 
prosperity and success, he may reasonably accomplish his purpose 
to best advantage where his opportunities for service to his client 
and himself are greatest: in such a multiple-line insurance 
organization as The Travelers —the largest in the world. 





* The Travelers Fire Insurance Com- 
pany was organized Dec. 4, 1924, 
to write Fire and Marine lines. 


THE TRAVELERS SiASiR EHS 
INDE MN TY COMPANY 

FIRE INSURANCE COMPANY 

HARTFORD CO ON ON SE <4 tee oe Se 
Lire , L. Fk. BUTLER, PRESIDENT FIRE 
ACCIDENT MARINE 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY 
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Thomas A. Buckner’s 45 Years With New York Lite 


Started as Office Boy in Milwaukee; Became an Agent in Iowa; 





“ee 


Then Was Made 


One of First of Company’s Agency Directors; Inspector of Agencies in 
Chicago and Came to New York in 1897; 
His Optimism and Popularity 


The completion by Thomas A. Buckner 
of forty-five years of service with the 
New York Life is regarded by repre- 
sentatives of that company as something 
more than a perfunctory tour de force 
of business longevity. They prefer to 
treat the event as worthy of the display 
of some sentiment, the giving voice to 
a pent-up emotion because it is doubt- 
ful if there is 
country, 


executive in this 
jurisdiction 
agency destinies, who has any greater 
popularity in the field than has the vice- 
president of the New York Life; nor 
who has been a more potent factor in 
educating and training agents and help 
ing them make good. 

It is not surprising, therefore, that a 
great deal of extra business was written 
in honor of Mr. Buckner’s anniversary 
and that the accomplishment came from 
the heart. It is understood that there 
are about 9,000 agents in the New York 
Life organization, and many of them re- 
yard themselves as personal friends of 
the vice-president. 


any 


having a over 


Belongs to an Insurance Family 


‘Mr. Buckner was born in Indepen- 
dence, Mo., a town which loomed large 
in the Western pioneer days, as it was 
the starting point for a covered wagon 
tfail. 
)His father had been a school teacher 
in his earlier days, but had gone into 
the life insurance business, eventually 
Hhecoming general manager of the New 
York Life in the Northwest, headquar- 
ters Milwaukee. Thomas A. had three 
brothers, Samuel O., Tully and Walker 
Buckner, each of whom began an insur- 
ance career under his father with the 
New York Life. Tully died at the age 
of twenty-one; Walker, now second 
vice-president of the New York Life, 
spent ten years in its European service, 
and S. O. remained in Milwaukee, where 
he is inspector of agents. He is the 
oldest brother, a picturesque personal 
ity, a lover of and a patron of the fine 
arts, and for some years has been presi- 
dent of the Milwaukee Art Institute. 
Thomas A.’s first job was as an office 
boy. He received no favors from his 
father and didn’t ask for any. He had 
one ambition at this point, which was 
to learn as much about his duties and 
the business he had selected for his life 
work as possible. From the start he 
had a penchant for figures and to study 
the record of his company and that of 
others from the available books proved 
fascinating to him. After a time he was 
Promoted to clerk and soon was work 
ing on correspondence and books. His 
abilities and mathematical talent were 
quickly recognized by agents in the of 
fice, who frequently came to him for 
counsel, even though he was only a boy. 


Became an Agent at 21 


When Mr. Buckner had reached the 
age of twenty-one, he felt the urge to 


sell life insurance and also to try 
hand at : 


Vision, pr 


his 
it away from parental super 
obably to prove that he could 
stand on his own feet. The parting was 
not easy as his father wanted him to re 
Main in the Milwaukee office, but he 
4ppreciated the young man’s ambition, 
Tecognized his talent and 


eventually 
gave . 


ve permission. 
‘ You are very young, but [| am sure 
you will get along all right,” he said. 


he Prophecy was correct. Thomas 


A. picked Iowa as the state for his 
future work and a railroad town as the 
center of his operations. Sticking to 
the cities and towns and writing $1,000, 
$2,000 and $5,000 policies he paid for a 
quarter of a million his first year. The 
voung men he wrote for 20-year Endow 
ment; the older ones for 
Life. ‘ 

This first year’s feat gave him some 
prominence in the company as it stamped 
him as an unusual writer. Writers of 
$250,000 a year in those days were 
scarce. Young men who could do that 
well were exceptional. With such small 
policies it required constant effort. His 
largest policy that first year was $10,000, 
although in the next year he wrote a 
$25,000 policy. 

Undoubtedly, his fine office training 
was a big help, but the first year in the 
field taught him many things. It gave 
him confidence ; it illustrated that youth 
Was not a handicap as he wrote men of 
all ages; it taught him a lot about meet- 
ing people and diagnosing insurance 
needs. 


20-payment 


Meets George W. Perkins 


It should be stated at this point that 
Mr. Buckner made his friends naturally 
and easily. He has never believed that 
it is always necessary when in Rome 
to do what the other fellow does. 
instance, Mr. Buckner has never taken 
a drink in his life. One of the few un- 
comfortable positions which he has ex 
perienced while in the field was when 
he called upon a bartender one day to 
collect a premium. After it was paid 
the bartender drew a glass of beer and 
placed it before the young life insurance 
agent. It was politely refused, which 
so infuriated the bartender that he 
threw the contents of the glass on the 
floor in disgust. 

After Mr. Buckner had been in Towa 
for about three and a half years, he 
met the electric and dynamic George W. 
Perkins, who was inspector of agents of 
the New York Life at Chicago, having 
a number of states under his jurisdiction. 
In the mind’ of Mr. Perkins there had 
been generating plans for what later 
developed into the branch office system, 
the replacing of general agents by 


For 


agency directors. Mr. Perkins took a 
shine to Mr. Buckner and made him 
agency director at Wichita, Kans., 


which was one of the first of the com 
pany's salaried offices to be established. 

In those days the general agents were 
unusually powerful. They were barons 
whose fiefs they regarded as their own 
and to them one company was largely 
as good as another. The principal loy 
alty was to themselves and if they did 
not like the way they were treated by 
a company, they not only resigned and 
went with some other company. but 
took the entire staffs with them. It was 
a duplicate of the old feudal system. 


Types of Agents Then in Vogue 


Insurance was sold largely on person 
ality and the agents who were gathered 
around this type of general agent were 
frequently of the high roller, steam 
pressure variety, often gamblers, owning 
fast horses, entertaining lavishly, loud, 
loose and profane in their language, and 
thinking more of their commissions than 
of the protection of policyholders. This 
type of agent was frequently shown in 
the comic paper cartoons, featuring un 
pleasant characteristics—exaggerating 
the clothes, silk hat over one ear and a 
heavy gold chain across the gaily col 


ored waistcoat, The branch agency 





THOMAS A. 


BUCKNER 


system gradually resulted in the elimi- 
nation of many of these men and 
brought the company and agent into 
closer relationship. 


Made Agency Director at Kansas City 


Mr. Buckner did just as well as an 
agency director in Wichita as he had as 
an agent in Iowa. In fact, he doubled 
the business the first year he was_ there. 
Although but twenty-four years old, he 
had the confidence of his men from the 
start because he was not only well 
grounded in life insurance but was able 
to help them and soon each man regard- 
ed himself as the director’s friend. In 
order to appear older Mr. Buckner wore 
a beard. The beard also had the effect 
of advertising Mr. Buckner as it was 
flaming red, and when he walked down 
the street the people who did not know 
him asked who he was. 

The New York Life decided to con- 
solidate the Kansas City and the Wichita 
offices and Mr. Perkins sent Mr. Buck- 
ner to Kansas City as agency director 
for Western Missouri and Kansas. That 
office was successful and at different 
times Mr. Buckner was sent by Mr. 
Perkins to visit various towns in the 
Central West to stimulate other agency 
directors. By that time he had built up 
quite a reputation in the West as a 
young man who had not only made good 
but from whom a great deal was ex 
pected, This new experience broadened 
Mr. Buckner and was extremely helpful 
to him in many cases as well as to the 
men whom he saw. 
therefore, that when George W. Per 
was called to New York that Mr. 
Buckner should succeed him in Chicago 
as inspector of agencies. 


It was only logical, 
kins 


The record of 
Mr. Buc’ ner at Chicago and his influ- 
ence deeply impressed itself upon the 
New York Life organization in the Mid 
West. “Tom” Buckner was everybody's 
friend who merited the friendship. His 
visits were regarded as events 
In 1897 he came to New 
uperintendent of agents. 
astern very oo much 
from the Western on the surface. 
the time he had left 
insurance in lowa he 
tically his own 


tvpe 


had 
master, having 


been 


York asi 
He found the 
different 
From 
Milwaukee to sell, 
prac- 
carte 


blanche, with no one to give him orders 
for days at a time, but in New York 
he ran across several things to chafe a 


free Western spirit. He was part of a 


machine. He was surrounded by cere- 
mony and “red tape.” His common 
sense, however, enabled him to adjust 


himself to the new conditions and” he 
got back his old pep, but he never got 
over his distaste for “red tape.” One 
particularly irritating incident to him 
was the necessity of having two officers 
of the company O. Kk. 
letterheads. Ever that time -he 
has’ cut “red tape” at every opportunity. 

Mr. Buckner was made fourth vice 
president and continued the — official 
climb which took him to the vice-presi 
dency. In 1900, George W. Perkins, 
whom he succeeded, dropped out of life 
insurance, going with J. P. Morgan & 
Company. 


a requisition for 
since 


His Views of Office Boys 


A number of vears ago, when Mr. 
Buckner was made a vice-president of 
the New York Life and upon a visit to 
his old home in Milwaukee, he was ap- 
proached by.a reporter who asked him 
to what he attributed his success and 
what was the hardest hurdle he had to 
climb. His answer was this: 

“T am of the opinion it was because 
I was a successful office boy—and that, 
too, is the hardest job | have had in my 
experience.” ; 

In a talk with The Eastern Under- 
writer this week Mr. Buckner corrobo- 
rated the statement brought out in that 
interview and said that his opinion was 
the same today. He thought that a boy 
who goes to work in a life insurance of 
fice is 


very fortunate if he has those 
qualities which, when developed, will 
make a man successful. 


“Tl found being an office boy difficult,” 
he said, “because I had to please every- 
body—the head of the office, the agents, 


the office staff and the visitors. More 
over, | was new at the game. But show 
me a real efficient office boy—one who 


takes his job seriously, picks up as 
much information as he can and pleases 
people—and I will show you a boy who 
will make good as a man if he sticks. 
The good office boy is scarce and when 


one* is found everybody in the office 
knows it and if he conducts himself 
right, which includes courtesy, he has 


an office full of boosters.” 

When it comes to entering the busi 
ness as an agent, Mr. Buckner feels 
that a new man who is convinced that 
he can sell and is willing to give insur 
ance a fair try-out, that is, not to get 
discouraged easily and not expect to 
make a great success in the first first 
few weeks, should carefully consider the 
tvpe of man with whom he is linking 
his destiny. Particularly in small towns, 
he should make some inquiry as to 
whether the manager is of the inspira- 
tional and helpful type and will not let 
him carry on the entire battle alone. 
Through his older friends, he can ascer 
tain this information. There are some 
men who go into life insurance with 
every qualification for success but who 
fail because they are not handled right, 


and for the large turn-over in life in 
surance field forces there is a divided 
responsibility. The agency director 


must assume his part of that : 
bility. It must not be assumed that lite 
insurance is merely attracting the flot 
sam and jetsam of the unemployed. 
There must be intelligent direction o1 
agents. When the head of an agency 
takes on a man he should not do so 


responsi 


i 
| 
i 
| 
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lightly. Every time a man fails he 
should ask himself whether he was to 
blame in any way. When we consider 
the kind of man now gravitating toward 
life insurance with the average agent of 
forty years ago one can see that there 
has been a complete change in the atti- 
tude of the public toward life insurance. 
Many agents nowadays are. recruited 
from a fine class and it is not unusual 
for a successful sales manager in some 
other line, already employed, deliber- 
ately to embark upon insurance sales- 
manship as furnishing him more oppor- 
tunities to bring out his individual 
qualifications, 

“Insurance men are familiar with the 
reasons why insurance is held in high 
repute and why the profession is so de- 
sirable,’ continued Mr. Buckner. “The 
paramount reason probably is the stabil- 
ity of the insurance companies with 
their widespread protective features and 
satisfactory settlements, which have 
built up an enormous ‘good will.’ It is 
a business where industry, keeping con- 
stantly at it, pays as automatically al- 
most as if it were a mathematical for- 
mula. The plugger type will outstrip the 
merely brilliant man who is unstable and 
follows a fine stroke of achievement by 
loafing. As there are more men who 
are pluggers than there are those who 
are brilliant, the insurance career has 
an attraction for thousands from that 
angle alone. It is a well-paid business 
and accomplishment is recognized. But 
the business of being an insurance agent 
is popular especially after an agent has 
been at work for some years because all 
around him are evidences of what his 
company has done in preserving estates. 
It is easier to write insurance now than 
it was, and for larger amounts. When 
the Government fixed $10,000 as the 
proper policy for young, inexperienced, 
and in most cases uneducated, men, white 
or black, that was a milestone in life in- 
surance production, very important, very 
noteworthy, very significant.” 

Some Types of Successful Agents 

Mr. Buckner was asked if he cared 
to discuss some of the great personali- 
ties in the agency field with whom he 
had come in contact. He said that this 
would require a book and it would be 
absolutely impossible for him to give 
any such list for purpose of a newspaper 
article. He said all he could do would 
be to discuss a few types. Of course, 
the name of H. B. Rosen immediately 
came to mind. He was the most excep- 
tional insurance salesman in the coun- 
try, a leader for. years, and Mr. Buckner 
believes that he would have been a great 
salesman no matter what business he 
had gone into but the humanitarian side 
of life insurance so appealed to him that 
he had to make that his life work. In 
contrasting Mr. Rosen with the agent 
who writes a big case and then takes a 
vacation, Mr. Buckner said that Rosen 
was never satisfied, made his own goals 
and then shot far past them. In fact, 
he drove himself too hard. The officers 
of the New York Life tried time and 
again to persuade him to let down but 
he would not do so, and this, of course, 
hastened his death. 

Among other agents of whom Mr. 
Buckner spoke very highly was William 
Edgar Reeve, now president of the 
$200,000 Club, who has been with the 
New York Life thirty years and more 
and who commenced as an office boy. 
“A man like Reeve is the salt of the 
earth,” said Mr. Buckner. “He is the 
sort of insurance agent to whom a man 
can intrust his insurance affairs and 
then be content that no one could handle 
them any better. That is about as high 
a tribute as you can pay to a man.” 

Mr. Buckner was asked to what he 
attributed the instantaneous and great 
success of Sylvan Levy, who from the 
time he entered the service of the New 
York Life, less than two years ago, as- 
sumed leadership and last year wrote 
over $4,000,000. Mr. Buckner said that 
Mr. Levy was not only a “born insur- 
ance writer” but that he had gone 
through life amassing friendships and 
that he had been of such an unselfish 


help to people that when they learned 
he was in the insurance business they 
were .anxious to give him business— 
“and Mr. Levy knows how to handle 
their insurance,’ said Mr. Buckner. 
“He is an able insurance agent in every 
sense of the word.” Mr. Buckner was 
especially pleased that Mr. Levy, who 
writes many large policies, had written 
ten applications on April 7th for $180,- 
000 in honor of Mr. Buckner’s forty- 
fifth anniversary. 

He mentioned the names of E. E. 
Andrews, of Chicago; John J. Parker, 
of Cleveland, and many other agents, 
which space does not permit The 
astern Underwriter to dwell upon, 
but all of whom Mr. Buckner said had 
certain traits of loyalty, intelligence and 
abilities which made them stand out. 


The New York Life “Bulletin” 


Sefore concluding this talk with Mr. 
Buckner the interviewer asked him 
some questions about the famous agency 
bulletin, which each week goes to the 
field force, and which Mr. Buckner took 
over from George W. Perkins, who got 
it out for a long time. For years the 
writings of Mr. Buckner in that bulletin 
were copied by other companies to such 
an extent that he became one of the 
most quoted men in life insurance. Pages 
of the Bulletin, loaded with thought, 


philosophy and wisdom, have graced 
thousands of boards in agency offices. 
The vice-president was asked what he 
read in order to give him the literary 
and philosophical background which has 
shown in much which the Bulletin has 
contained. He is fond of history, of 
biography, of the classics. 

“I began a diversified reading after I 
had found as a young man that I was 
carrying to bed with me figures, insur- 
ance problems, details of interviews 
which I was planning for the morrow; 
in brief, shop material. For hours | 
would toss about trying to sleep. I de- 
cided that there was such a thing as 
thinking too much about business and I 
got away from it when I wanted to by 
reading. 


Tendency to Read Merely for Enter- 
tainment Should Be Stifled 


“T learned that it is very important 
to select one’s reading matter because 
if one reads merely for entertainment 
or to get away from business problems 
it is very easy to dissipate one’s time. 
One can become a slave to newspapers, 
magazines or novels and simply lull the 
mind instead of broadening the vision. 
Thus, it came that [ cultivated the read- 
ing of good authors, including the 
classics.” 


And then Mr. Buckner gave another 
evidence that he is a big man. He said: 

“Don’t give me too much credit for 
the bulletin or put me in a position of 
being an author because Grenville 
Howard, New York Life’s field editor, is 
responsible for many of the best things 
which appeared in the Bulletin in recent 
years. He has a marvelous gift of ex- 
pression, coupled with the ability to 
discern and detect human interest, and 
he can express one of my ideas better 
than I can myself.” 

Mr. Buckner’s popularity in the field 
is matched by the regard and esteem in 
which he is held in the home office 
among associates and subordinates. He 
is not only liked personally, but they 
pay tribute to his knowledge of every 
branch of life insurance activity. 





A. C. HICKMOTT MADE OFFICER 


The Connecticut General Life has 
elected Allerton C. Hickmott an assist- 
ant secretary of the company. Mr. 
Hickmott was graduated from Dart- 
mouth College in 1917 and has been in 
the employ of the company practically 
ever since as assistant to Vice-President 
C. G. Woodward in the company’s finan- 
cial department. 











Eighth Annual Statement (made public January 1, 1875), the article | 
said: 











Age Limits 
10—65 








this. 
Monthly” Magazine, 
ago. 


“Its present sagacious management, careful selection of risks, 
judicious investment of funds, combined with proper scientific skill, 
will make the Union Central a great Company.” 


Today the Union Central enjoys the complete confidence of its 
339,000 satisfied policyholders. With more than one billion dollars 
of insurance in force and an investment system that has been tested | 
through half a century of conservative experience, the Union Central 
enjoys a position of enviable prestige among her sister companies. 


The prophecy has come true. 


The Union Central 


Life Insurance Company 
CINCINNATI, OHIO 


Just as They Thought 
50 Years Ago 


The other day I was digging through 
some very old magazines and came across 
It was in a copy of the “Industrial 


Commenting on the Union Central’s 


published 50 years 








Amount 
$500—$500,000 
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Great Southern Life 
To Write Non-Medical 


WILL ACCEPT UP TO _ $2,500 


Disability To Be Written On Men and 
Double Indemnity On Both Men 
and Women Risks 





The Great Southern Life of Houston, 
Texas, has decided to write business 
without medical examination under cer- 
tain limitations and restrictions. The 
rules to govern this business was an- 
nounced by President I. P. Greenwood 
follow: 


1. The amount of such application on 
any one life is not to exceed $2,500. 

2. The ages at which such applica- 
tions will be considered are 14 to 45 
nearest birthday, inclusive. 

3. Disability Benefits may be applied 
ior on the lives of men when writing 
such business. 

4. The Double Indemnity Benefit may 
be applied for on the lives of both men 
and women. 

5. Applications will not be consid- 
ered on the Convertible Term Policy 
plans. a 

6. With the exception of the Con- 
vertible Term plans, ALL applications 
for amounts not in excess of $2,500 on 
any one life are to be submitted to the 
Company as Non-Medical business. You 
are, however, expected to submit only 
standard business, regarding which ther 
is no doubt in your mind as to the ap- 
plicant’s insurability. 

7. It is particularly important that 
each applicant clearly understands that 
the Company reserves the right to re- 
quire a medical examination if in its 
opinion such is deemed necessary. In 
this connection you are referred to Sec- 
tion 18-K in Part Il of the Applica 
tion, which reads as follows: “If in the 
opinion of the Company medical exam 
ination is required, do you agree to sub 
mit to such examination?” : 

8. Commission on all plans written 
as Non-Medical business will be the 
same as set forth in your Agency Con 
tract. 

“We believe that this plan will in 
crease greatly your opportunities for 
writing business in all sections,” says 
President Greenwood. “We confidently 
expect you to obtain by this means a 
considerably larger production, and our 
investigations lead us to believe that 
such an increase will undoubtedly re- 
sult if you give this new project the con- 
sideration and attention and industrious 
effort it deserves. 

“However, while the above statements 
are, in our belief, correct, it is absolutely 
essential that you realize that the Com- 
pany, in regard to such business, will de 
pend more than ever on the faithful and 
untiring co-operation of its field) men. 
The Application Blank for Non-Medical 
business is a questionnaire to be filled 
out and answered by the applicant, with 
out the assistance of a medical examiner, 
and you will understand that it is im- 
portant that the agent securing the ap 
plications sees that every quesion is 
read, clearly understood and _ properly 
answered by the applicant. 

“We believe that this plan will be a 
valuable aid to the agent and the Com 
pany, but its success will be’ determined 
solely by the way in which you handle it. 


PRUNTY A GENERAL AGENT 





In Charge of Berkshire Life’s New 
ce in Huntington, West Virginia; 
15 Years’ Experience 
The Berkshire Life has established a 
Seneral agency in Huntington, W. Va., 
i charge of O. J. Prunty. Mr. Prunty 
Was born in West Virginia and educated 
at the West Virginia University. After 
training in banking and real estate, Mr. 
Tunty entered life insurance. He has 


been in the business for over fiffeen 
years, 





“charge of the Richmond office since it 














Richmond Agency 
Divides Territory 


AUNSPAUGH AND NOLLEY SPLIT 





Aunspaugh Brothers To Take North 
Carolina and W. T. Nolley Virginia 
Under New Arrangement 





Aunspaugh, Nolley and Aunspaugh, gen- 
eral agents of the Northwestern Mutual 
Life for the principal parts of Virginia 
and North Carolina have dissolved volun- 
tarily their partnership relations which 
they have maintained since December 1, 
1917. The dissolution is effective April 
30, 1925. It was explained that the extent 
of the territory is so large and the pros- 
perity of each state so great that it was 
decided for the convenience of adminis- 
tration and the betterment of the service 
to divide the field into two agencies. 

Beginning May 1, 1925, Messrs. R. 
Claytor Aunspaugh and Fred Aunspaugh 
will have exclusive charge of the North 
Carolina field with headquarters at Ra- 
leigh, while W. Tolar Nolley, the other 
member of the parnership, will be in sole 
charge of the Virginia field with head- 
quarters at Richmond. The Virginia ter- 
ritory embraces the entire state with the 
exception of the counties of Arlington, 
Fairfax and Loudoun, while the North 
Carolina field embraces all but the east 
coast counties. 

Prior to the formation of the partner- 
hip in 1917, Mr. Nolley was connected 
with the Baltimore office of the company 
for a unmber of years. He has been in 









was formed. Fred Aunspaugh has been 
in charge of the Norfolk office during the 
period of the partnership, while R. Clay- 
tor Aunspaugh has been supervising the 
North Carolina field from Raleigh. Fred 
Aunspaugh is now arranging to move to 
‘Raleigh to become directly associated with 
his brother there. The company has ap- 
proximately $40,000,000 insurance in force 
in Virginia and $17,000,000 in North 
Carolina. Fifty-eight per cent of new 
business written in Virginia in 1924 was 
on old policyholders compared with an 
average of 52.4 per cent for the entire 
country. Only one other state outranked 
Virginia on this class of business during 
the year. That state was Connecticut. 

Mr. Nolley is now looking about for a 
new man to succeed Fred Aunspaugh at 
Norfolk. 





‘ 
MAY BAR GROUP IN MICHIGAN 


If Legislature Doesn’t Pass Permissive 

Law Insurance Commissioner May 

Have To Prohibit Group Writing 

Group insurance in Michigan is being 
jeopardized by the inaction of the senate 
insurance committee which to date has 
not reported out a measure drafted by 
the state insurance commissioner and 
passed by the house which would legal- 
ize that form of insurance in this state. 
Leonhard T. Hands, insurance commis- 
sioner, has declared that unless the cur- 
rent session of the legislature passes the 
bill he will be obliged to bar the state 
to that type of coverage though group 
policies have been written in Michigan 
under the New York law. It is the 
commissioner’s contention that refusal 
to pass his measure makes it appear that 
the legislature does not want group in- 
surance written in the state and that for 
him to allow such procedure under the 
laws of another state would obviously 
place him in a bad light and create a 
mos tembarrassing situation. 


. GOES INTO FIELD 

Clarence D. Silvernail, who has been 
supervisor of agents in the Graham C. 
Wells agency of the Provident Mutual 
in New York for nearly two years, will 
devote his time to personal production 
after May 1. Mr. Silvernail has been 
with the agency for twelve years and be- 
fore the war was one of its leading pro- 
ducers, 















































THE PASS KEY— 7 


ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 
To be frankly advised of his needs. 


To be intelligently informed of insurance advan- 
tages. 


To be properly covered with adequate protection. 


ACCIDENT AND HEALTH INSURANCE— 
IS THE PASS KEY—THAT OPENS— 


FOR THE SALESMAN, the opportunity to 


acquire desirable information. 


FOR THE PROSPECT, the opportunity to 


receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE— 
HAS BEEN PROVEN—AN ALLY— 


FOR THE SALESMAN, in providing an 
unlimited field of prospects. 


FOR THE PROSPECT, in providing an in- 
valuable form of protection. 


THE SAME COMMISSION HERE AND 
HEREAFTER—THIS YEAR AND NEXT 


Missouri STATE LIFE 
INSURANCE Co. 


HOME OFFICE, ST. LOUIS 


LIFE 
HEALTH 


M. E. SINGLETON, President 


ACCIDENT 
GROUP 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














By keeping a cur- 


Analysis of rent analysis of work 
Work Reveals and results, it is pos- 
Progress sible for a life insur- 


ance salesman to watch 
his progress and to detect backsliding 
and other weak points in the work. 
ie. J. Phelps, Jr., of the Mutual Benefit 
Life, began work in Omaha in April of 
1921. In spite of the fact that his ac- 
quaintance in the city was limited, and 
that he began work in a deflation year, 
he paid for $98,000 in his first eight 
months. His production for the next 
three years was $233,500, $246,750, and 
$329,138, respectively. His rank on the 
Honor Roll of Lives was 9 in 1922, 31 
in 1923, and 12 in 1924. We are giving 
helow an analysis of the results of Mr. 
Phelps’ work, which shows up some in- 
teresting facts. lor instance, each call 
lie made in 19224 was worth almost $2 
o him, while each interview averaged 


$7.84, 


1922 1923 1924 

Days worked ..00scccesse 301 283 297 
Average number calls 

per Gay ..: pabiesbee 6% 6% 64/5 
Average number inter 

views per day ........ 1.6 1.5 iz 
Nomber calls during 

WORE insite +.s<veieeees 1,908 1,758 2,011 
Number t interviews 

GUPINE YEA oo vcccvcces 483 424 507 
Submitted applications . 117 WY, 123 
Applications paid for .. liz 88 11542 
Average: policy ......... $2,232 $2,732 $2,967 
Amount Paid-for . «+» $233,500 $246,750 $329,138 

(Honor Roll Basis) 
bach call was worth .. 1.38 1.71 1.98 
Rach interview was 

WEE dvsness daoasine 5.44 7.09 7.84 

ch application was 

WE aotnadusrrekabad 22.49 33.23 32.84 
Rach day was worth ... 8.74 10.63 13.38 


Coms. Earned--NEW...$2,630.91 $3,008.24 $3,973.54 
Coms. Received Ne 
@ud Renewal ......... 2,293.10 2,950.37 3,947.06 


J. B. Duryea, gen- 

Run Your Own eral agent for the 

Individual Penn Mutual Life at 

Agency Force San Francisco, has 

made a good sugges 

tion for those life insurance salesmen 

who find it difficult to live up to their 
schedules. He says: 

If you do not write an application 
every week you are not doing the things 
you ought to do. So here is a plan to 
help you: 

Constitute yourself into an Agency, of 
which you are the General Agent. Now, 
obtam an increase of production by get- 
ting several sub-agents. Here are’ some 
of the best “Sub-agents” any salesman 
has ever emploved: 

1. Enthusiasm. Enthusiasm is the 
deep feeling that your service will be 
of great benefit to the prospect and his 
family. 

2. Confidence. Confidence is the deep 
feeling of faith in yourself and your abil 
ity to give the prospect a clear-cut pic 
ture of his needs and how your service 
will satisty those needs. 

3. Preparation. You must study some 
good book on selling—not once a week, 
but every day. 

4. Initiative. If you do not go until 
you are pushed you will never succeed 
as a life underwriter—nor as anything 
else. The greatest prizes go for just one 
thing—initiative. Make mistakes, if you 
have to, but keep going without waiting 
ter some one to tell vou where or why. 

5. Loyalty. If you are not loval to 
vour Company vou should not work for 
it. It is necessary to be loyal in order 
to have a mental attitude of success, so 
be loyalbe a part of the Company. 


6. Hard Work. Have business hours. 


and observe them the same as any good 
“General Agent” observes business hours. 
Learn to be at your office at 8:00 every 
morning—certainly not later than 8:30. 
Salaried people go to work as early as 
8:30, but a “business man” cannot afford 
to wait until 8:30 to be at his office. 
Then have as your “Day’s Work” at 
least five real interviews every day. 

Of these six “sub-agents” the Ist and 
6th should be the biggest producers, but 
if you get all these qualities on your 
Agency Force, giving their time strictly 
to business, you will not only be able to 
score consecutively every week, but also 
your “Agency” will soon be averaging 
around $40,000 a month. : 

One thing more. You have a lot of 
non-producers in your Agency. — Dis- 
charge them at once and give all your 
time to the six producers. Here are the 
“fellers” you must discharge : 

(1) Timidity, (2) Inertia, (3) Ignor 
ance, (4) Procrastination, (5) Laziness, 
(6) Indifference. 

x ok * 


Here’s a device, 
Putting It suggested by the 
In Terms New York Life, 
Of Income which will focus 
your prospect’s at- 
tention and at the same time make him 
realize the inadequacy of his insurance. 
Say to him: 
“Mr, Smith, just take a pencil and jot 
down the total amount of your Life Insur- 
ance. You need not show it to me.” 
(Mr. Smith writes down $25,000) 
“Now strike off the last three ciphers 
in the figure you have just written.” 
(The prospect does this as shown be 
low): 
$25 
“The remaining figures show — the 
amount of weekly income your family 
will derive from your insurance. /s if 
enough, or should you and I talk about 
INCREASING IT?” 
koe 


Each insurance 


Hard Work sale, says the New 
Is Not High England Mutual “Pi 
Pressure lot,” must be attended 


by (a) a favorable 
approach, (b) an aroused interest, and 
(c) a desire created. All three are nec 
essary before the sale is normally con 
summated. While ‘high pressure” and 
“bull-dozing” may secure a_ percentage 
of names, neither of these is the method 
to build a permanent clientele. The last 
condition mentioned—a desire created 
is fundamental to the completed trans 
action, If “desire” does not exist, the 
insurance has not been sold. Each man 
has his own desires, and they are, or 
should be, based on his real needs. Such 
desires are the very pulse of his soul! 


* * 

Following is a para 
Imagination graph from a_ letter 
As a Factor written by Vice-Presi 
In Selling dent George KE. Bulk 


levy to a new agent ot 
“This life insurance is the 
greatest business | know of for a young 
man of ambition, energy and imagina 
tion. Perhaps you wonder why [use 
this last term. I believe that to sell this 
business vou have got to be able to see 
the other fellow’s situation, needs and 
point of view and what life insurance 
protection can do for him before you 
can sell him. When vou do see thet 
you can hardly help but sell him) and 
you will sell larger amounts, as the vear- 
go by, coincident with the building up 
of your renewal Hnes—-a mighty well 
worth while thing when it is pract’c ally 
an independent business of your own.’ 


the company : 





PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 
HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 

JACKSON MALONEY A. MOSELEY HOPKINS 

Vice-President Manager of Agencies 

















Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 
NEW ENGLAND MUTUAL LIFE INSURANCE CO. 











| Boston, Massachusetts 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
| with premiums payable annually, semi-annually or quarterly, 
and 


INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 
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Capital and Surplus 
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THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and suc- 
cessf", business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 


of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 


a protession are invited to: apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street 





New York 
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New York Banquet 


(Continued from page 3) 


was about a Boston manufacturer who 
got out a bond issue to raise the funds 
for an addition to his building and took 
insurance to cover the amount. He also 
said that five Boston investment houses 
in their prospectuses of new _ issues 
stressed the fact that officers of the cor- 
porations making the stock issues were 
covered by insurance for the benefit of 
the corporation. 

Mr. Haines: Can this chatter for a 
moment! Manning says he is going to 
sell a policy and use Morrow as the 
goat. Let’s listen to how a Boston man 
makes an approach. 

Mr. Cunningham, five minutes later 
Pretty good demonstration of a sale. He 
would have sold me if I were lucky 
enough to be running a big business in 
Boston instead of sampling grapefruit 
at insurance dinners every night for a 
weekly paper. By the way, why can’t 
they start some of these courses with 
prunes for a change? There must be 
lots of people who like prunes, judging 
by the California prune crop figures. 
These grapefruits with cherries in them 
are getting on my nerves. 

Mr. Camp: Mr. Manning has just 
coined a clever phrase about taking out 
life insurance. 

Mr. Ackerman: What was it? 
listening to Haines telling some 
about his scoops. 

Mr. Camp: He called it a “Properly 
Anticipated Event.” He also said that 
when prospects told him that they had 
a business agreement in their corpora- 
tion or partnership Jo of 
the people he sees have them—he drives 
home the fact that insurance provides 
the wherewithal to carry out the agree- 
ment. Two interesting designations he 
used was to call business life insurance 
“a shock absorber” and a “stock ab- 
sorber.” He explained this by giving 
two examples in a line of insurance 
where he had two policies. The smaller 
policy he said was used as a “shock 
absorber’—to take up the immediate 
credit shock. The larger policy he de- 
scribed as “a stock absorber”’—to buy 
out the stock interest of the deceased. 

Mr. Sullivan: Tnat was a good point, 
too, he made about the fellow who 
wants to get more money from a bank 
after he has exhausted its credit, but 
can get another loan when the bank 
knows he has taken out additional in- 
surance and can depend upon the insur- 
ance to make good the loan if the man 
dies. 

Mr. Connelly: Mr. Davis is talking. 
Say, what do you think of that? They 
are flashing the loud speaker on him. 
Why, he could talk without one of those 
things in Madison Square Garden and 
be heard clear in the topmost gallery. 

Tue EastERN UNDERWRITER man: Look 
at the face of “Big Andy” Andrews, the 
old Yale football player and manager 
of the Phoenix Mutual. He is strong 
for Davis as a man, admiring his virility 
and punch. 

Mr. Sullivan: Who is the other chap 
at the table with Andrews who also ap- 
pears so absorbed in the speaker? 

Mr. Roberts, “Advocate”: That’s W. P. 
Foley, the former University of Penn- 
sylvania football and track star, who has 
just gone with the Phoenix Mutual in 
Philadelphia. 

THE EasterN UNDERWRITER man, re- 
turning to the table again after another 
disappearance: Pardon me, boys, but 
What did Davis say which caused that 
big laugh? 

Mr. Cunningham: He told a story 
about an Irishman who wanted to help 
a friend of his who was out of a job 
and so dumped a hod of bricks on him 
so that he could be injured enough to 
collect on an accident policy. 


Mr. Haines: 
one before? 


Mr. Cunningham: What’s the differ- 
ence? It went over big. 


Reporter for City News, arriving at 
table: What did the speaker say in a 


(Continued on page 11) 
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Did you ever hear that 


Honor President Day in Campaign 


e 


ee 


Once a year, and only once a year, the 
agents of the force of the Equitable 
Life Assurance Society makes an in- 
tensive drive for business as a ten-day 
tribute to President William A. Day. 
The drive this year lasted from April 1 
to April 11, was under the direction of 
Vice-President Frank H. Davis and 
proved a wonderful demonstration of 
the regard in which the Society’s presi- 
dent is held by the field force. Appli- 
cations to the number of 32,000 were 
written in the ten working days for in 
$125,000,000. The campaign 
last year was regarded as most unusual 
as 26,084 applications then came in for 
$100,002,000. 

The agents, by the way, had no pre- 
liminary notice of the campaign, their 
first advice being a telegram sent by 
Mr. Davis on March 30. Each day 
thereafter a stimulating telegram was 
sent by Mr. Davis. 

One of the most interesting incidents 
in the testimonial was the 
that W. W. Klingman, the company’s 
general agent in St. Paul, who is in 
Paris and had been informed of the 
Judge Day testimonial by cable, had 
gone out and written insurance on the 
lives of three Americans over there. 

There were many unusual features of 
the campaign, one of which was a re- 
sponse made by more than a hundred 


excess of 


information 
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agents in hospitals or ill at home to a 
letter sent by the agency vice-president, 
being a fac-simile in ink of a letter writ- 
ten by Mr. Davis and reading as follows: 


“To You from me: Nothing would 
give me greater pleasure than to be able 
to report to President Day that every 
agent of the Society had produced a 
minimum of at least one application. To 
those who have already produced sev- 
eral applications, I offer this thought, 
‘It is the plus effort which always insures 
victory. Won't you please have this 
particular application signed as your 
plus effort? Cordially and confidentially 
yours, Frank H. Davis.” 


This letter was accompanied by an 
application blank. People came to the 
hospitals and homes of these hundred 
agents to fill out and sign the applica- 
tions. 

The literature of the Society for the 
event was especially attractive and the 
applications were presented to Judge 
Day on Thursday by Mr. Davis, who 
concluded his presentation talk as fol- 
lows: 


“Our representatives 
women of intelligence, of high ideals 
and of lofty purposes. They, therefore, 
not only have the capacity with which 
to judge and measure the quality of your 
leadership, but they also have the back- 
ground with which to appreciate it. 
Some who do not understand the things 
which motivate our men and women and 
cause them to seek opportunities through 
which to express their loyalty and af- 


are men and 
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“Sorry—But That Territory | 
Is Already Tied Up” 


We have to make this answer to an increasingly 
large number of salesmen who inquire about Lincoln 
National Life contracts in districts where they desire 


Are you going to wait until the territory you are 
contemplating is tied up before you seek to 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 
Now More Than $395,000,000 tn Force~ 
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Travelers Starts 
Lecture Course Here 


TO RUN FOR SEVEN WEEKS 





D. J. Bloxham First Speaker; Program 
To Embrace Policies, Plans and 
Ideals Of Company 





A new feature of the Travelers’ service 
to its agents in Greater New York is a 
series of lectures by members of tiie home 
office staff which started yesterday in the 
8 Dutch Street Building. These lectures 
are scheduled for the next seven weeks, 
every Thursday at 11:30 A. M. The first 
one was attended by nearly two hundred 
agents, the speaker being D. J. Bloxham, 
assistant superintendent of agencies, 
whose topic was “Elements of Successful 
Insurance Salesmanship.” 


The 42nd Street Branch of the com- 
pany, managed by Colonel Harry A. 
Persell, has started a similar series of 
lectures, exclusively for agents of this 
branch. It will have the same speakers, 
the meetings to be held on Thursday 


afternoon for the next seven weeks. 

The purpose behind this educational 
program is to give Travelers’ full time 
contract agents a better understanding of 
the company’s policies, its plans and its 
ideals. 

The executives scheduled to speak at 
future lectures are Professor William B. 
Bailey, company economist; J. E. Hos- 
kins, assistant actuary; Vice-President 
Allan BroSmith and Colonel J. L. How- 
ard, also vice-president. 


PAUL R. WENDT LUNCHEON 








Affair Attended by a Number of Promi- 
nent Life Insurance Managers 


of New York City 


A number of prominent life insurance 
men of New York attended a lunch at 
which Paul R. Wendt, the manager of 
the Equitable of Iowa, which company 
has entered the state, was guest of 
honor. Among those at the luncheon 
were J. Elliott Hall, of the Penn Mu- 
tual; C. B. Knight, of the Union Cen- 
tral; Robert L. Jones, of the State Mu- 
tual; Julian Myrick, of the Mutual Life; 
Henry Rosenfeld, of The Prudential; 
Peter M. Fraser and Harry F. Gray 
of the Connecticut Mutual; Perez F. 
Huff, of the Travelers; Hugh D. Hart 
and Gerald Eubank, of the Aetna Life; 
Lawrence Priddy, of the New York 
Life, and Graham C, Wells, of the Prov- 
ident, Mutual and Harry Gardiner of 
the John Hancock. 








fection for you as their leader marvel 
at these records by field and Home 
Office. To those of us who do under- 
stand the large place you have in the 
affections of the Society’s agency force 
and Home Office clerks, and who know 
why they love you, this Testimonial 
Campaign and its results are but a re- 
minder that you are simply getting divi- 
dends of loyalty, confidence and affec- 
tion on the investment of character, en- 
ergy and ability which you have made 
during the past fifteen years in the 
Equitable. The Society has gone far 
under your able leadership, and our men 
and women in the field and in the Home 
Office pledge their highest and best en- 
deavor to help you fulfill your fondest 
hopes for the Equitable of tomorrow. 
They hope you may be spared for many 
years to guide the destinies of the So- 
ciety, and to continue to inspire us all 
to higher and nobler service.” 





UNION MUTUAL AGENCIES MOVE 


The Union Mutual Life’s general 
agencies in both Chicago and Cleveland 
will shortly move to new and larger 
quarters. Good & Bouck, Cleveland man- 
agers, have secured attractive offices in 
the Union Trust Building at East Ninth 
Street and Euclid Avenue. 

Luther W. Kellerman, manager at Chi- 
cago, will be located in the Tribune 
Building after May 1. 
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_Fri¢k Tax Case 
*\\ Contindéed from page 1) 


at any. given moment. On its maturity, 
the United States asserts the right to take 
by taxation 25% thereof. If that is not 
A direct tax on property, what is it? Sup- 
pose’ Mrs. ‘Frick had in 1915 sold it for 
say $95,000 to A. In. 1919 when A col- 
lected $114,000, he could be taxed on the 
$19,000 profit because of the 16th Amend- 
ment; but must he also pay 25% tax on 
the original $95,000 or on the $114,000? 
What would that be Save a direct tax? 
There are today about sixty billion 
dollars ($60,000,000,000) of outstanding 
life insurance in this country, to secure 
the payment of which at maturity about 
ten billion dollars ($10,000,C00,000) of 
assets has been accumulated. Those policies 
are property whether before or after the 
death of the insured, which event only 
fixes the maturity of the obligation. 


Cites Previous Decisions 

In every inheritance tax case that has 
ever reached this Court, whether involv- 
ing a State or lIederal statute, the tax 
lias been with respect of an estate that 
passed from the dead to the living, i. ¢., 
an estaté that belonged to A and passed 
trom him to a beneficiary either (1) at 
A’s death by “intestacy, will or trust deed 
to take effect upon his own death, or (2) 


at the death of B, pursuant to some power ~ 


of ‘appointment conferred by A on B to 
take effect at B’s death, and exercised by 
Kf which exercise by B this Court held 
was the cause of the transfer of the estate 
from the dead to the living. 

It will be noted that wherever a State 
statute was sustained as an inheritance tax, 
the property always*‘belonged to the de- 
cedent and (1) passed at his death to his 
heirs or legatees'or (2) passed by trust 
deed ‘or power of appointment on the 
death of the grantor (or: a_ third party 
named by the grantor)—so that in each 
uistance the transfer, i. e., possession and 
enjoyment, of the.estate, took. effect at, 
and. by reason of, the death of the grantor 
vr person exercising the power of ap- 
peintment. Such cases lend no support to 
the proposition whether that a tax on life 
insurance policies held by third persons is 
an “excise” tax. 

This Court must decide whether in the 
Congressional desire to acquire large sums 
for expenditure, and to inaugurate new 
social reforms, by a_ re-distribution of 
wealth through the confiscation by the 
State of about half a wealthy man’s estate 
at death, it has not passed the permissible 
tine of action, when it attempts to take an 
equally large share of what living persons 
have by thrift or otherwise provided as 
an indemnity against the loss of the fam- 
ily’s natural protector by death. Once con- 
cede the power--of Congress to tax bene- 
ficiaries’ life insurance, without apportion- 
ment it can levy a prohibitive tax on every 
dollar of the 60 billions in existence, as it 
matures each year at the rate of nearly 
a billion a year. 

The tax which the beneficiaries are thus 
made to pay in respect of the property 
(insurance proceeds) they own, is not 
based in any way upon the property or 
privileges of the beneficiaries. It is deter- 
mined solely by the size of the insured’s 
estate, with which the beneficiaries have, 
or may have, no concern. If Mrs. Frick 
and Miss Frick were taxed, at the “estate 
tax’’ progressive rates, on the insurance 
received they would pay about $3,400 and 
$4,400 respectively—$7,800 in all. But 
‘herely because they held insurance on a 
fich' man’s life, the tax is $108,657.38. 

In short, Congress, taxes the bene- 
ciaries not according to any property 
owned or received by them or privileges 
exercised, but by the amount of a third 
person’s wealth. -Is that taxation at all? 

Propositions Involved 

A review of every case in this Court 
on the subject, establishes the following 
propositions, which, unless now radically 
extended by a new decision, exempt the 
Frick policies from inheritance taxation. 

First: The inheritance tax—-whether a 
legacy tax is in the 1898 Act or a net estate 
tax in the 1918 Act—was held to be an 
“excise” solely because it was, imposed 
upon the interest of the decedent which 


ceased by reason of death and thereupon 
passed to a beneficiary—from the dead to 
the living. 

N. B.: But here, (a) the decedent 
(Frick) had no interest which could or 
did cease at death, and (b) no interest 
passed to any beneficiary, as they already 
owned the policies absolutely. 

Second: The property with respect of 
which the tax is imposed, must be property 
of the decedent, who directed its disposi- 
tion after his own death either (1) by 
intestacy, will, or deed to take effect at 
death or (2) by conferring a power of 
appointment on another to dispose of it at 
such other’s death. 

N. B.: None of those conditions exist 
here, as the property never was Frick’s, 
and he neither disposed of it nor author- 
ized another to dispose of it. 

There must be ownership by the de- 
cedent, or exercise by the decedent of the 
power of ownership (i.e, exercise of a 
power of appointment) resulting in a ces- 
sation of his interest and a transfer to an- 
other, in order to sustain an inheritance 
tax as an “excise.” 

Third: The sole basis of sustaining such 
taxes as “excises” is that there is no in- 
herent right in A to direct the disposition 
of his property after his death; and that 
as the State alone authorizes or protects 
such disposition, it can attach, to such 
privilege any conditions it chooses—and 
the Iederal tax is simply imposed on the 
exercise of the privilege. 

N. B.: Here, no privilege is granted 
by the State A contract to pay money is 
merely performed; and a tax on the in- 
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| MORE THAN 50% 
| of the business written by some of our larger agencies is a 


: : | 

| direct result of the Fidelity lead service. Our agents interview | 
interested prospects—people who have written the Head Office | 

| 

| 


Fidelity is a low-net-cost company operating in 40 states. 
Full level net premium reserve basis. Over Quarter of a Billion | 
insurance in force. Faithfully serving insurers since 1878. | 


THE FIDELITY MUTUAL LIFE | 
INSURANCE COMPANY, PHILADELPHIA | 
WALTER LE MAR TALBOT, President | 


A few agency openings for the right men | 








herent and essential element of ownership, 
i. ¢., the right to take possession of one’s 
own property, is a tax on property (Daw 
son v. Kentucky Distilleries Co., 255 U. 
S. 288, 294). 
Committee Thanks E. A. Woods 
A committee of Richmond life under- 
writers has been appointed to draft a 
letter expressing the appreciation of the 
Richmond Life Underwriters Association 
of Mr. Woods efforts to advance the 
interests of life insurance. The commit- 
tee is composed of Caius W. Diggs, Na- 
tional Association executive committee- 
man, Arthur Levy and D. R. Midyette. 
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Billion Dollars 


ONE HUNDRED AND FIFTY YEARS 


SINCE WAS FIRED THE SHOT 
HEARD ROUND THE WORLD 


DO YOU KNOW 


and Concord, Arlington, Cambridge and 
Boston, with residents along the line of the 


1775, are playing host to the American 
This is the One Hundred and 
liftieth Anniversary of the colonists’ first 
armed resistance to the mother country. 


The events of those memorable days are 
celebrated in verse, story and moving pic- 
Lexington, 
Bunker Hill are shrines of the nation, and 


pilgrimage to these historic spots. It is said 
that the guest book of the Hancock-Clarke 
House at Lexington contains more signa- 
tures than any other historic place in the 







Sa 


INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


Over Sixty Years in Business. Now Insuring Over Two 


to June 20, Lexington 


Boston to® Concord in 


Concord and 


more will make their 


CHOOC: 


on 3,500,000 Lives. 





VA Le Oa. 





PAS AoL ON a 
r —— > : 
7 ee Bo A REISS ak oI =~, 








GERALD R. BROWN DIES 





Controller of Equitable Society Had 
Been Forty-nine Years With Com- 
pany, Starting as Office Boy 
Gerald R. Brown, controller of the 
equitable Life Assurance Society, died 
last Friday at his home at Englewood, 
N. J. Mr. Brown had been with the 
Equitable Society for forty-nine years, 
having started as an office boy in 1876, 
tle was regarded as an authority on 

New York City real estate values. 

Mr. Brown was born in Brooklyn in 
1857. After attending Lockwood's 
Academy and the Poytechnic Institute 
in Brooklyn, he entered the employ of 
the Equitable. He served as office boy, 
clerk, stenographer, before being  as- 
signed to the real estate department in 
1889. He was later given complete 
charge of the land and buildings owned 
by the Society and then became super- 
intendent of the bond and mortgage de- 
partment. In 1906 he was made deputy 
controller and the following year con- 
troller. He was vice-chairman of the 
building committee that had charge of 
the supervision of the erection of the 
new Equitable Building in Seventh 
Avenue. 

Mr. Brown is survived by his wife 
and two married daughters. He was a 
member of the Englewood Club, Engle- 
wood Golf Club and the Lawyers and 
Pilgrims in this city. 


BIRKETT’S ANNIVERSARY 


The Prudential Executive In Charge Of 
Group Business Never Had Any 
Other Employer 

John H. Birkett, assistant secretary in 
charge of group insurance for The Pru- 
dential: completed his thirtieth year of 
service with the company last week. From 
colleagues in the home office in Newark, 
N. J., and from officials in the field he 
received many messages of congratula- 
tion, 

Mr. Birkett grew up with The Pruden- 
tial. He has never had any other em- 
ployer. The son of George Birkett, a 
representative of the old Prudential of 
Kngland who came to this country to as- 
sist in the development of the industrial 
insurance enterprise founded by John F. 
Dryden, he followed his father into the 
service of the Prudential of America at 
the age of 15. The elder Birkett, a pioneer 
field) superintendent for the American 
company, died some years ago. His widow, 
now 75, lives in England. 





FISKE LAW SCHOOL GRADUATE 





Appointed to Connecticut General in 
San Francisco, Succeeding Joshua 
Eppinger as General Agent 
J. Allen Fiske, whose appointment 4s 
general agent for the Connecticut Gen- 
eral at San Francisco was announced 
last week in The Eastern Under- 
writer, was born in Fresno, Calif., edu- 
cated in New York and is a graduate 
of the New York Law. School. ; 
Joshua Eppinger, whom Mr. ‘Fiske 
succeeds as‘ genéral agent, will) con- 
tinue to represent. the company, giving 

his time to personal. solicitation. 
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Commission On 
Modified Life Upheld 


NOT VIOLATION OF SECTION 97 





Superintendent Beha Rules Full Com- 
mission in Sixth Year on Excess 
Premium Is Legal 





James A. Beha, superintendent of in- 
surance, ruled yesterday that the paying 
of more than 744% commissions on the 
modified life policy on the excess of the 
premium in the sixth year over the 
premium paid the first year, is not in viola- 
tion of the provisions of Section 97 of 
the Insurance Law of New York State. 
In making his ruling Mr. Beha stated: 

“This department held on March 13, 
1924, that in the “Automatic convertible 
term to ordinary life policy,” also issued 
by the Aetna Life, which was a single con- 
tract, that the payment of a commission 
in excess of 744% on the increased 
premium payable in the year of its con- 
version to ordinary life, was not in viola- 
tion of Section 97. The same questions 
of law were involved in that policy as 
are in the Modified Life policy.” 

He further contended that the assured 
paid practically the same total premium 
for $1000 of insurance under the modified 
life plan, as he would for the same amount 
under the ordinary life plan. The com- 
pany receives the same amount from the 
assured under either plan. The company 
likewise pays the same benefits to the as- 
sured’s designee at his death. Under the 
plan of paying commissions as proposed 
by the Aetna Life, the agent writing the 
modified life policy in a given sum, would 
also receive practically the same commis- 
sion as he would receive for writing a 
policy in the same amount under the 
ordinary life plan. 

Concluding Superintendent Beha said: 

“The whole intent of the Legislature 
in passing section 97 of the Insurance 
Law, was to limit the cost of insurance. 
The report of the Armstrong Commit- 
tee which preceded this Legislation was 
directed to the same end. It was not 
intended to prescribe just how and when 
the commission should be paid, but rather 
that they be limited within certain pre- 
scribed reasonable limits. Certainly the 
plan of payment of commissions proposed 
by the Aetna Life to its agents in sell- 
ing the modified life policy does not offend 
in this effect, for as already stated, the 
commissions paid are practically the same 
to the agents selling modified life policy 
as to the agents selling ordinary life in 
the same amount. 

“T shall not reverse the position of the 
Department, and I therefore hold that it 
is not a violation of Section 97 of the 
Insurance Law to pay commissions in 
excess of 714% on the increase of 
premium in the sixth year over that of the 
fifth year.” 


JOHN S. BOYD WITH PRUDENTIAL 


Changing from the advertising to the 
life insurance field, John S. Boyd, a Yale 
alumnus and world war veteran, has been 
appointed by the Prudential Insurance 
Company of America as a Home Office 
representative in charge of group insurance 
with headquarters in the Banker’s Trust 
Building, Philadelphia. Mr. Boyd former- 
ly was connected with the International 
Magazine Co. and with the Capper pub- 
lications. He established offices in Phila- 
delphia in 1919. During the war Mr. 
Boyd served with the artillery and with 
the air forces overseas. 


WRITES COLLEGE ENDOWMENT 

The senior class of Bethel College, 
McKenzie, Tenh., have taken out 20- 
year endowment policies with The Pru- 
dential with the college as the benefi- 
cCiary. The amount of the policy is $250 
on each member of the class and the 


Policies are issued without medical ex- 
amination. 


NEW LA FAYETTE OFFICER 
Fred L. Alexander has been elected 
vice-president of the La Fayette Life 


Succeeding Edgar Goldsberry, who died 
recently, 





New York Banquet 
(Continued from page 9) 


nutshell that was particularly good? 
I’m in a hurry, fellows. Have five other 
banquets to cover for the morning news- 
papers and they'll probably give this one 
about a stickfull. (Later: They did.) 

Mr. Sullivan: He said that the first 
job of a life insurance man was to keep 
up with public opinion about life insur- 
ance so that the agent can more tavor- 
ably impress the public with the idea 
that life insurance performs the great 
service it does to the community. He 
told why life insurance has grown in the 
esteem of the public and that the agent 
should measure up to being a proper 
servant for the public in filling its in- 
surance needs, 

Mr. Haines: He also said. that the 
second big job of the agent is to be 
successful, and he did not overlook the 
idealism of the business nor the com- 
pensation in dollars and cents possible 
for the agent who makes good. How- 
ever, the agent must do his best and 
win out. He must keep up with the 
business and must grow with it. The 
man who pays for $250,000 today is really 
not any more successful than the man 
who paid for $100,000 ten years ago. He 
must not be too easily satisfied. There 
are too many men who find it easy to 
hunt a comfortable corner to hide. 

Mr. Ackerman: He coined a clever 
phrase—“the night optimists.” These 
are the agents who sit by the fire at 
night and dream what they are going 
to do, and then next morning forget 
all about it. He said that man can 
control his own growth, direct his own 
destiny, that insurance is a marvelous 
career, its reputation penetrating out 
side the insurance sales ranks, and that 
the time is coming when good salesmen 
outside will be storming the doors of 
life insurance agency offices demanding 
admission so that they can sell insur- 
ance, too. 


Mr. Camp: The third point he made 


Hoey & Ellison Get 
Equitable of Iowa 


WROTE MILLION LAST YEAR 





James J. Hoey and Bennett Ellison Both 
Widely Known in New York and 
Have Large Business 


Hoey & Ellison have been appointed gen- 
eral agents in Greater New York for the 
Equitable Life of Iowa. The company 
was recently licensed to write business 
in this state and it has appointed one other 
general agent in New York City, Paul 


_R. Wendt. 


Hoey & Ellison do a large general in- 
surance business and last year wrote more 
than one million dollars of life insurance. 
The agency has a separate life insurance 
department through which this business 
is handled and the office features service 
to brokers and agents. 

James J. Hoey has an enormous ac- 
quaintance in New York City and through- 
out the state. In Democratic party circles 
he stands high as a leader in New York 
and he is prominent. in many kinds of 
civic activities. He managed the Al Smith 
campaign for the Presidential nomination 
and also handled the campaign which re- 
sulted in the election of Surrogate Foley. 
Bennett Ellison also has very influential 
connections, has a wide acquaintance, and 
is also very popular in New York City. 





was that a man should know where he 
is going—be bound for some place, and 
the goal fixed should be one which can 
be reached only with effort and every 
ounce of energy should be exercised to 
bring fruition to that effort. He quoted 
Robert Louis Stevenson: “True happi- 
ness for man is not to arrive but to 
travel.” 

Mr. Ackerman: The dinner is over; 
it’s only 9:10 o’clock and I can catch 
my train. The speaking was just long 
enough and the meeting one of the best 
| have yet attended. 








New Paid Business, 1924 - - - 


Liabilities - - - = «= 


for the Company. 


50 UNION SQUARE 








ANNUAL STATEMENT 


The Guardian 
Life Insurance Company 


OF AMERICA 


Established 1860 under the Laws of the 


Insurance in Force, December 31, 1924 


Admitted Assets - - - - - 
Surplus and Dividend Fund -_ - 
Paid to Policyholders and Their Beneficiaries 


The above figures taken from the 65th Annual Statement 
show that 1924 was another year of progress and prosperity 


For information concerning Agency opportunities, address: 


T. LOUIS HANSEN, Vice-President 


Home Office 


of New York 


- $ 45,251,784.00 
250,179,130.00 
- 48,464,593.38 
42,524,200.53 
5,940,392.85 
6,382,080.70 


NEW YORK 























MOVING 
Graham C. Wells Agency 


Provident Mutual Life 


to the New 


FEDERAL RESERVE 
BANK BUILDING 
33 Liberty Street 
April 25th 
Telephone John 3771 


Please make the necessary change 
in your telephone directory. 











LIBERALIZES SALARY SAVING 





Connecticut General Life Waives Medi- 
cal Examination on Groups of 
Twenty or More Under Plan 
The Connecticut General Life will in 
the future generally not require a medi- 
cal examination of applicants for insur- 
ance under the company’s Salary Sav- 
ings plan, in cases where twenty or 
more people are insured. Full medical 
examination will still be required where 
the insured is fifty-one years old or 
over, where the company’s most liberal 
disability provision, Plan 3, is applied 
for, and where the individual employee’s 
application is for over $10,000 of insur- 
ance, or where the employee’s total 
amount of insurance exceeds $100,000. 

For the smaller cases covering a total 
of less than twenty lives the company’s 
short form of medical examination will 
still be required. The company has 
already written a large volume of in- 
surance under the new Salary Savings 
plan and feels confident that the re- 
moval of the medical examination re- 
quirement in many cases will further 
facilitate the sale of this business. 





BANKERS LIFE WHO CELEBRATES 


A flood of telegrams, long distance tele- 
phone calls and letters from all over the 
United States and from several foreign 
countries, received in connection with the 
celebration by Radiocasting Station W-H- 
O of the Bankers Life Company of its 
first birthday anniversary, testify to the 
wide popularity of the Station with radio 
fans everywhere. 

The anniversary celebration consisted 
of a program of speeches and musical 
numbers, broadcast by Station W-H-O 
from a Des Moines hotel, beginning at 
6 o'clock on the evening of its first birth- 
day anniversary and lasting until an early 
hour in the morning. The addresses of the 
evening included one by G. S. Nollen, 
vice president of the Bankers Life. 





STATEN ISLAND APPOINTMENT 


James J. A. Hasson has been appointed 
by The Prudential as an assistant super- 
intendent in the district embracing Staten 
Island. Mr. Hasson became an agent for 
the company in December, 1922, and a 
Home Office announcement states that his 
promotion is in recognition of the good 
work he has done. 





SUPERINTENDENT AT SALEM 

Daniel F. Marshall has been appointed 
superintendent for The Prudential at 
Salem, Mass., succeeding W. H. Moody. 
Mr. Marshall entered the service of the 
company as an agent at Salem in 1909 and 
was made assistant in 1916. 
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Survey of Health 
Conditions in Country 


INFLUENZA MORTALITY RISES 





General Death Rate About Average; 
Metropolitan Life Statistics Show 
Current Conditions 





The February death rate of 10.1 per 
100,000 among the industrial policyholders 
of the Metropolitan Life is about average 
for this month in recent years, according 
to the statistical department of that com- 
pany but there are a number of interesting 
features in the health condition of the 
country as revealed by a study made by 
the company. 

There are two especially favorable 
items in the month’s mortality record for 
the important causes of death. The first 
is the continued low mortaliy from tuber- 
culosis. If the developments of the re- 
maining ten months of the year keep pace 
with what has happened in January and 
February there will be in 1925 a truly 
astounding reduction in tuberculosis mor- 
tality. February, it should be remembered, 
is a month for which we expect one of 
the highest deathrates of the year from 
this disease. Nevertheless, this year, the 
mortality for that month was little more 
than one per cent. in excess of the average 
for the whole year 1924. The second is 
the remarkably low rates for the four 
epidemic diseases of childhood, measles, 
scarlet fever, whooping cough and diph- 
theria. Each shows a substantial decline 
over the record of a year ago, and their 
combined deathrate of 24.8 per 100,000 
marks a decline of 40 per cent. from the 
figure for February, 1924 (41.4). Im- 
provements were also recorded, as com- 
pared with a year ago, for the diseases of 
maternity and for automobile fatalities. 
not much significance attaches to the re 
duced deathrate from the latter, com 
ments the Metropolitan, it may have been 
due to weather conditions unfavorable to 
motor traffic. 

The mortality from influenza rose sharp- 
ly as compared with January and was 
26 per cent. higher than in February, 1924. 
It should be distinctly understood, how 
ever, that the influenza situation is in no 
way alarming. The February deathrate 
of 32.7 is approximately one-third the 
figure for February, 1923 (91.6) and 
much lower than the rate for February, 
1922 (48.7). In each of these years in- 
fluenza was more than usually prevalent, 
although not in the virulent form that 
prevailed during the pandemics of 1918- 
1919 and of 1920. Furthermore, when the 
influenza situation becomes really serious, 
there is always an accompanying rise in 
the pneumonia deathrate; the pneumonia 
figure this year is substantially the -same 
as for February a year ago. For the sixth 
time in seven successive months the dia- 
betes deathrate was higher than for the 
corresponding month of the prior year. 
The combined mortality for the degenera- 
tive diseases is running a little higher than 
last year and the suicide and homicide rates 
also show increases. 

The general deathrate for the large cities 














are up-to-date in eve respect. 
ORDINARY POLICIES contain valuable 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, Sec 








INDEPENDENCE SQUARE 


HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 6@ years next 


birthday. 
INDUSTRIAL POLICIES are fm FULL IMMEDIATE BENEFIT from date of issue and 


SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, aad 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


retary 
DR. E. BRYAN KYLE, Medical Director 


P. J. CUNNINGHAM, Vice-President 
JOHN J. GALLAGHER, Treasurer 


PHILADELPHIA, PA. 














of the United States in February was 
14.4 per 100,000 population, which is 
identical with the figure for January and 
slightly in excess of that for February of 
last year (14.0). There was increased 
prevalence of measles, influenza, whooping 
cough, scarlet fever and smallpox, as com- 
pared with January, with fewer cases of 
typhoid fever and diphtheria. Comparison 
with Februarq, 1924, shows more cases of 
influenza and typhoid fever, with decreases 
for scarlet fever, whooping cough, measles 
and diphtheria. The incidence of smallpox 
was about the same as a year ago. 
Reports from all over the country 
emphasize the very favorable diphtheria 
situation which now prevails. No epidem- 
ics were reported and nearly every state 
showed less prevalence of this disease. 
Influenza increased markedly during the 
month. In Texas, 12,398 cases were re- 
ported for the first three weeks of Feb- 
ruary against 1,864 in January. In Dallas, 
54 new cases of influenza and five of 
pneumonia were reported in a single day 
and there were 150 deaths from these two 
diseases between February Ist and 21st. 
Alabama reported 2,754 cases as compared 
with 653 for the first three weeks of 
January, and the State Health Officer of 
Arkansas reports the most serious out- 
break of influenza since 1921. In Digby, 
New Brunswick, it became necessary to 
close the public schools because of an 
influenza outbreak. Less serious epidemics 
were reported in Regina and Meyronne, 
Saskatchewan; in Montreal; and in 
Georgetown, Delaware. 
Prevalence of measles 


is increasing in 
several states; in 


Milwaukee, 92. cases 


were reported in one day. In Moosomin, 


Saskatchewan, the public schools were 
closed for three weeks because of an 
epidemic of 100 cases. 

Outbreaks of scarlet fever were reported 
from several localities. In Illinois, there 
were 1,610 cases for the first three weeks 
of February, as compared with 1,289 for 
the same weeks in January. In New 
Jersey, New York, Massachusetts and 
Michigan this disease was unusually 
prevalent. It became necessary to close the 
schools in Bloomfield and Celina, Ohio, 
and in several Maryland towns. In char 
lottetown, New Brunswick, the Prince of 
Wales College dismissed the students for 
three weeks. At the Philadelphia Hos 
pital for contagious diseases the census of 
scarlet fever cases was the third highest 
in the history of the institution. 


Alabama, California and Indiana re- 
ported many more smallpox cases than in 
January and 13 other states showed in- 
creases. In Washington, D. C., there was 
an outbreak of the malignant type of the 
disease and the health officials requested 
Congress to grant an appropriation of 
$5,000 to combat it. 





PRUDENTIAL MORTGAGE LOANS 





Amount Loaned for First Quarter Ex- 
ceeds $30,000,000; Housing Loans 
Amount to Over $24,900,000 
During the first quarter of 1925 build- 
ing loans were granted by the Pruden- 
tial Insurance Company of America to 
finance the construction of 4,544, dwell- 
ings and 216 apartment houses, with 
accommodations for 7,426 families, 
according to a statement covering mort 
gage transactions in the United States 
and Canada just issued from the Home 

Office in Newark, N. J. 

The loan total for the three months 
was $24,138,725. This is an increase of 
nearly $6,000,090, as compared with the 
first quarter of 1924, during which the 
total loaned was $18,248,893 on 3,599 
dwellings and 207 apartments for the 
accommodation of 5,866 families. 

In addition the Prudential has loaned 
$6,244,000 since the first of this year for 
the erection of 88 hotel, store, office and 
lodge buildings. 

‘The wide difference between the 
amounts laid out for mercantile struc- 
tures and dwellings was indicative, com- 
pany officials said, of the emphasis 
placed on efforts to ease the housing 
shortage. They also revealed, it was 
added, a further increase of building 
activity throughout the country. 

Of the total for the quarter just ended, 
$23 923,575, covering 4,515 dwellings and 
207 apartment houses for 7,344 families 
was placed in the United States. In 
March alone, $7,054,600 was loaned for 
1357 dwellings and 62 apartments for 
2,050 families in this country. 





MADE AN OFFICER 

Allerton C. Hickmott has been elected 
assistant secretary of the Connecticut 
General Life. Mr. Hickmott was grad- 
uated from Dartmouth in 1917 and en- 
tered the employ of the company shortly 
afterwards as assistant in. the financial 
department. 


Commodore Key Heads 
Volunteer State Life 


LONG BEEN ITS ACTIVE HEAD 





Elected To Succeed Z. C. Patten, Its 
Founder; Had Distinguished Naval 


_ Career Before Entering Business 





At a meeting of the directors of the 
Volunteer State Life of Chattanooga, 
Tenn., last week, Commodore Albert L. 
Key, for twelve years vice-president and 
general manager of the company, was 
elected president succeeding the late 
Zeboim C. Patten, founder and president 
of the company. About three years ago 
the stock of the company held by Mr. 
Patten was placed in trust for the bene- 
fit of his son, Carter Patten, Commodore 
Key being one of the trustees. 

The election of Commodore Key to 
the presidency of the Volunteer State 
Life puts at the official head the man 
who has had the general management 
of the company for many years. He 
has long been one of the active, figures 
in the American Life Convention and 
for several years has been chairman of 
the Convention committee on taxation. 
One of the important addresses before 
the annual meeting at New Orleans last 
year was by Commodore Key on Fed 
eral taxation. 

Many years of President Key’s life 
were spent in the navy, in which he had 
a distinguished career. President Roose- 
velt appointed him general inspector of 
the scout cruiser “Salem,” then building 
at Fore River shipyard and_ incident 
is nation-wide importance developed. 
Commodore Key, while there, noticed 
discrepancies in the construction of the 
battleship North Dakota. He wrote to 
the secretary of the navy criticizing the 
construction plans, but they were pigeon- 
holed by the board of construction. 
After waiting several months, Commo- 
dore Key sent a copy of his criticisms 
to President Roosevelt, who at- once 
called a conference of the highest au- 
thorities in the navy and, as a result of 
their deliberations, the design of all future 
battleships was changed along the lines 
suggested by Commodore Key. He is a 
native of Tennessee. He graduated from 
the naval academy at Annapolis in 1882. 
After serving in many parts of the world 
in the navy, he was assigned as instruc 
tor at the naval academy in 1897. He 
was also naval aid to President Roose 
velt. 

President Key joined the Volunteer 
State Life in 1911 after retiring from 
the naval service. Since 1912 he has 
been active head of the company, and 
his success in the business world has 
matched his distinguished service in the 
navy. The company’s assets at the time 
he took charge were about $1,000,000 
and its insurance in force was $16,000,000. 
Today the assets are over $10,000,000 and 
the insurance in force amounts to 


$80,000,000. 





Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 


SIXTY YEARS OLD 


Provident agents in their approach have the ad- 
vantage of the national advertising of the Com- 
pany which is striking and original, and also of 
a Direct Mail Campaign. 


Founded 1865 





























A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Organized 1851 
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New Paid Business 
Shows 11% Increase 


EXCEEDS PREVIOUS PERIODS 
Life Presidents’ Association Compiles 
Figures Showing Results For First 
Quarter Of Year 


The amount of new life insurance paid 
fur during the first quarter of 1925 was 
11% greater than during the first quarter 
of 1924 which three months in turn wit 
nessed the production of more life. in- 
surance than any previous corresponding 
period. The increase for the first quarter 
of this year is shown by a compilation by 
the Association of Life Insurance Presi- 
dents made for the United States De- 
partment of Commerce. The statement ‘s 
an aggregate of the business of 45 mem- 
ber companies having in force 81 per cent 
of the total business outstanding in 
United States legal reserve life insur- 
ance companies. 

The new  paid-for business—exclusive 
of revivals, increases and dividend addi- 
tions—of these 45 companies amounted to 
$2,421,461,000 during the first three 
months of this year as against $2,182,101, 
(CO during the same period of last year. 
Thus there is shown a gain of $239,360, 
000 or 11% in 1925 over 1924 for the 
period 

The amount of this new business writ 
ten in’ January was $753,914,000, an in 
crease of $62,573,000 or 9.1% over that 
written in January of 1924. The amount 
vritten in February was $773,148,000, an 
increase of $109,412,000 or 16.5%. over 
that written during last February. The 
amount written in March was $894,399, 
(OO, an increase of $67,375,000 or 8.1% 
over that written in March of last year. 
There was established in 1925 a new high 
record for each of these months. 

Considering separately the different 
classes of insuranee written during the 
three months, it is revealed that Ordinar 
amounted to $1.756,230,000 in 1925 


, an in 
crease of $123,927,000 or 7.6% over 1924 
Industrial insurance amounted to $518, 
711,060 in 1925, an inerease of $38,502, 


OO or 80% over 1924. Group insurance 
written amounted to $146,519,000 in 1925, 
an increase of $76,932,000 or 110.6% over 
1924, 

The amounts of each class of insurance 
written by these 45 member 


companies 
during the first three months of 


1924 and 


1925, as well as increases in 1925 over 
1924, are shown in the following table: 
Ordinary Insurance 

Increase 

Month 1924 1925 p.c 
Jan. .. «$492 558,607 $537 503,750 91 
Feb. ... 504,552,564 558,754,279 = 10.7 


Mar. ... 635,192,395 659,972,183 a9 
$1 632,303,566 $1,756,230,212 7.4 

Industrial Insurance 
Increase 


Month 1924 1925 pic. 
Jan. ...$179,655,720 $147,440,905 —- 17.9 
Feb. ... 143,762,189 177,666,182 23.6 


Mar.... 156,791,823 193,604,201 = 23.5 


$480,209,732 $518,711,288 8.0 
Group Insurance 
Increase 


Month 1924 1925 Dp. ¢. 
Jan. ... $19,126,798 $68,969,349 260.4 
Feb. ... 15,421,426 36,727,693 138.2 
Mar. ... 35,039,527 40,822,375 16.5 

$69,587,751 $146,519,417 110.6 


RICHMOND COMES THROUGH 
_ In the campaign for new business dur 
ing the first ten working days in April 
in commemoration of the fourteenth an 
hive Tsary of the presidency of Judge 
William A. Day, agents of the Rich 
mond, Va., office of the Equitable Life 
Assurance Society of New York turned 
in 350 applications representing a total 
of $1,250,000 of business. A million had 
been set as the goal. The agents showed 
the finest kind of spirit in the drive, ac- 
cording to E. M. Crutchfield. ge -neral 
agent, assembling promptly at 8:30 each 


ilorning to report on the previous day's 
work, 


WHY YOU SHOULD BELONG 


Life Association In In- 
tensive Campaign For New Mem- 
bers; New Features Planned 


Underwriters’ 


The Life Underwriters Association of 
New York has started an intensive cam- 
paign for new members. The officers can- 
not understand why any life insurance 
salesman in New York should be willing 
to continue in the business and not join 
the association. A number of new valu- 
able features are being planned to add 
to association activities which will make 
membership more important than ever. 
Among the reasons given why all life 
underwriters should belong are the fol- 
lowing : 

1. As the one large, organized, respon- 
sible body of Life Underwriters in New 
York City, it is your one means of pro- 
tection from hostile and harmful legisla- 
tion. 

2. It has always and shall always fight 
determinedly against rebating, twisting, 
freak policies, and all unethical practices. 
It offers you legal protection from these 
practices. 

3. It is educating and 
Life Underwriter: (a) By means of 
the Association News, and by special 
charts and pamphlets. (b) By securing 
at its monthly meetings the most expert 
speakers on all important phases of life 
insurance. (c) By sponsoring the Life 
Insurance Training Course at New York 
University. 

4. It is educating the insurance public. 
(a) By cooperation with Banks and Trust 
Companies. (b) By publicity work in 
periodicals. (c) By means of contact be- 
tween its splendid membership and the 
insurance public. 

5. It makes you know your fellow 
agent and competitor aright, so that you 
see the good in him and his company, thus 
removing any suspicion and hostility you 
may have felt toward him. 

6. It automatically bestows on you 
membership in the National Association 


training the 


of Life Underwriters with all the accru- 
ing benefits 
7. It is the largest, the most progres- 


ive, and the best Life Underwriters’ As- 
sociation in the world, and you should 
he proud to belong. ; 


IOWA DEPARTMENTAL CHANGES 


W. D. Haller Succeeds R. E. Kennon 
Who Becomes Actuary Medical 
Life Of Iowa 


Some interesting changes in the per 
sonnel of the lowa Insurance Depart 
ment are announced, 

Ralph I. Kennon, 
resigned to accept a 
Medical Life 


chief actuary, has 
position with the 
Insurance Company of 
America, located at Waterloo, Iowa, as 
actuary and general office manager. Mr. 
Kennon will “be succeeded by W. D. 
Haller, assistant actuary in the Iowa 
department. 

Harold L. Cox, policy examiner, has 
resigned, effective April 16th, 1925, to ac 
cept a position in the credit insurance 
department of the National Surety Com 


pany of New York. Mr. Cox has been 
with the lowa department since January 
Ist, 1921, and will be succeeded by W. S. 


Dulaney, complaint clerk in the Iowa 


department. 





AGENTS who can SELL 
as well as WRITE 


Can always be given an interesting 
proposition, much territory still 
awaiting capable representatives. 
Your inquiries will have consid- 
eration. 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 
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EXTENDS AGE LIMITS The annual meeting of the General 
Agency Association of the Equitable 


New York will be 
May 7, 8 and 9. 


Northwestern National Life Will Include ees of held in At- 
Ages From 10 to 65; Term and antic City 


Select Risk Excepted 
The Northwestern National Life has | 














extended its age limits to include ages 10 
to 65. All regular forms of policies, ex- 
cepting Term and Select Risk policies, 
will be issued on age 10 and up, except 
in the states where age limits are higher, 
as in Colorado, where the limit is 15, and 
in’ Nebraska, where it is 14. The IL. T. 
D. or D. G. A. benefits will not be granted 
on applicants below the age of 15. How 


HOME LIFE 


Insurance Company of New York 


ETHELBERT IDE LOW, President 





The 65th Annual Report shows: 


Premiums received dur- 


ever, at age 15, the insured may make ap- ing the year 1924..... $8,003,453 
plication for these benefits to be added to Sat a eh S aa 

his policy. The premium rate for all ages Payments ta mang Senin 

between 10 and 15, will be the rate appli ers and their Benefi- 


Death 


Endowments, 


ciaries in 


cable at age 15, on the form of policy ap Bah 
Claims, 


plied for. Applications of children under 











age 15 must be signed by the parent or Dividends, etc........ 6,321,524 
ee in Pang the ee ’ Increase in Assets...... 2,801,996 

olecies Wi no ye issued m amounts . 

= ‘ f P 7) 

less than $1,000. The maximum amount sg ions 62.4% 
written on the life of any child must be bd : the amount ex- 
determined largely by the financial status pected. eee 
of the father and the amount of insur- Insurance in Force..... 260,530,414 
ance he carries. Admitted Assets........ 51,457,218 





FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway New York 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, lowa 



































The Colonial Life Insurance Co. of America 





new Whole Life, Limited Payment and Endowment SOLD 
ORDINARY | High Value cor ae 
POLICIES | Attractive and Novel Features AGENCY 

| Low Cost 


STAFF ONLY 
Which, with especially favorable Industrial Contracts, 
give Agents unsurpassed money-making opportunities. 
) am § caries R, President 
GEO. T. SMITH, Vice-President CHAS. F. NETTLESHIP, 2nd Vice-President 
DUNBAR JOHNSTON, Seerctary 8. R. DROWN, Asst. Sec’y and Asst. Treasurer 


HOME OFFICE, JERSEY CITY, N. J. 
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BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
“his Company has always pursued those polieles in the conduct of its business that have given it a high 
reputation for stability and fair dealing 
Has always rendered the highest grade of service to its polleyholders 


Has always extended reasonable assistance and encouragement to its representatives to develop and hold 
their business. 


Its polley contracts give to each individual Insurer full protection 
interest of all its policyholders 
JOUN BARKER, Vice President 


, safeguarding, at the same time, the 


ROBERT H. DAVENPORT, Secretary 














NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 

















|“ PAVING THE WAY TO.” 
SUCCESSFUL INTERVIEWS 


Strong, Convincing Letters—Extra Dividend Checks. 
Radio Maps and Programs—Birthday Cards. 


These are a few of the aids which the Bankers Life Company is 
constantly supplying to the salesman to beat down resistance, insure 
friendly consideration and make the “sale” easier. 


BANKERS LIFE COMPANY 


DES MOINES, IOWA GEORGE KUHNS, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 





lished every Friday by The Eastern Un- 


derwriter Company, a New York corpora 


tion, office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 


Hadley, Secretary and Business Manager; 
idwin N. Eager, Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 


Associate 


newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
outside of $1.50 for 


postage should be added. 


countries Canada 


Entered as second-class matter April 
5, 1907, at the Post Office of New York 


under the act of March 3, 1879. 
INSURANCE PUBLICITY 
The 


ing a 


insurance newspapers receiv 


deal of 


from various insurance companies, some 


are 


great publicity matter 


welcome ; into 
baskets. 
great contrast to the days of not so long 


of which is some goes 


the waste paper There is a 


ago when an insurance 


noting that some paper printed a chron- 


company, upon 
icle of one of its achievements, did not 
know whether to penalize the editor for 
prying into its affairs or whether to 
treat the matter as an indignity which 
Then 
there came to the insurance companies 
kind of an awakening that 
was noted some years ago in the Stand- 
ard Oil finally de- 
cided, after the lashing of Ida Tarbell 
and other the 
that under 


more assinine than it was golden, and 


should be received in cold silence. 
the same 


Company when it 


writers of muckraking 
days, silence criticism was 
it employed a great newspaper man, 
J. I. C. Clarke, of the New York “Her- 
ald,” to be available to reporters inquir- 
The Standard Oil 
Company had been painted very black 


ing about its affairs. 


indeed and the public heard only one 


side of the story. Under the skillful 
publicity direction of Mr. Clarke there 
came a new light. Reporters visiting 


26 Broadway, who formerly had been 
shunted from pillar to post, leaving the 
building with their curiosity unsatisfied, 
and being regarded as interlopers, were 
kindly Mr. Clarke, and if 
the Standard Oil had a story to tell he 
gave it and the newspapers appreciated 
this. The 
poration, once so unpopular that never 


received by 


sentiment towards that cor- 
was a good word said about it in the 
that re- 
Brisbane, 
of the Hearst forces, actually said that 
Rockefeller other 
millionaires the point to consider was 
not how much money they had but how 
they spent it. 
the 


papers, has now so changed 


cently in his column Arthur 


in estimating and 


In Mr. Brisbane’s opinion 
Rockefellers spending their 
money wisely and were therefore public 
benefactors. Other corporations fol- 


were 





lowed suit; a new class sprang into be- 
ing in the business world, the men who 
are putting forward the best foot of 
the directors of publicity. 
Some of their number, such as Ivy Lee, 
who guards from misunderstanding the 
Pennsylvania Railroad, the Anaconda 
and clients of im- 
portance, have built up their profession 
to a place where numerous serious books 


business, 


Copper Co., other 


are being written about the work. 
Many of the banks and trust com- 
panies have publicity men. Insurance 


was slow to follow, although it needed 


intelligent publicity direction about as 


much as any great business ever did. 
Gradually it began to fall into line with 
the result that insurance is getting a 


better break in the daily papers. One 
company after another has added pub- 
licity men, some real experts of 
training; others amateurish 
and turning out most of the matter that 


never sees the light of day. 


long 
specialized 


There are some irritating features 
about the work of the amateurs and the 
bunglers. They are not selective enough. 
They frequently do not correlate, even in 
their own establishments. Tur Eastern 
UNDERWRITER has one company in mind 
where there are a number of department 
heads, each armed with a mimeograph 
machine and flooding the trade papers, 
often without the other department 
heads or the head of the company know- 
ing about it. The avalanche descends 
the papers. The editor is 
often hard pressed to satisfy some of 
these publicity people, especially when 
they send in = such 


upon trade 


material as long 
transcripts of unimportant addresses of 
minor officials delivered before Rotary 
Clubs and the like. The conscientious 
editor, however, gives a glance at it all 
and occasionally strikes a piece of copy 
which is appropriate for his columns. 
Upon those occasions he is grateful. 


Naturally, insurance has drawn to it 
some independent publicity men of high 
rank who see the business in a big way 
and through well-equipped organizations 
have been able to provide material 
which is giving the public a lot of very 
valuable, pertinent and worth while in- 
formation about the companies they rep- 
resent. When an organization such as 
Lupton A. Wilkinson, Inc., with a fine 
writing and investigation staff, was en- 
gaged to chronicle some of the important 
activities, public and otherwise, of that 
giant organization, The Prudential, it 
was most interesting the amount of ma- 
terial the Wilkinson concern was able 
to unearth which is regarded as im- 
portant by financial, business and news 
editors of America. The Prudential’s 
work in upbuilding America through its 
loaning and investment channels fur- 
nishes a fine contribution to the nation 
and these activities, among many other, 
should not be hidden under a 
The organization did fine 
for the Metropolitan Life. The Brearley 
Service Corporation is another service 


bushel. 


same work 


which has found news nuggets in activi- 
ties of insurance companies, and in its 
case in fire and casualty insurance. 


Insurance publicity is now something 
more than a lusty infant and is growiny 
fast, but it is work which must be in- 
telligently handled. There is so much 
of importance which the public should 
know that the work of those publicity 
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Copyright Kadel & Herbert 
HALEY FISKE 


ARTHUR BAGLEY 


ROBERT LYNN COX 


Haley Fiske, president of the Metropolitan Life, and Rebert Lynn Cox, second 
vice-president, are shown in the accompanying picture in company with Arthur 
Bagley, going through the new health exercises which are being taken by thou- 
sands of people listening in on the new radio station of the Metropolitan Life early 


each morning. 


The new Metropolitan Life radio studio is on the 27th floor in 


the tower of the Metropolitan Life’s building and is operated and linked up with 


stations WEAF, New York; WEER. Boston, and WCAP, Washington. 


is the health director in charge of these radio morning exercises. 


Mr. Bagley 
The Metro- 


politan Life has received up to date 20,000 letters from people in the United States 
saying that they are participating in these radio setting-up exercises, and the com- 
pany is now printing another edition of the instructions for the general public, so 


great has been the demand for the first edition. 
x Ok Ok 


Richard C. Rice, of the well-known 
New York investment house, and spe- 
cialist in insurance stocks, sails tomor- 
row on the “Adriatic” for a two-month 
business and pleasure trip. He will visit 
Great Britain, France, Italy and Spain. 
In England he will call upon several of 
the prominent underwriters. 


*k Ok Ok 

William F. Barton, general adjuster 
of the North British & Mercantile and 
allied companies, left the hospital Mon- 
day after a two-month stay there occa- 
sioned by broken thigh in a_ coasting 
accident. Mr. Barton expects to be 
back at his desk about the first of May. 








Honor Former Office Boy of 
Perkins, Kingsley and Buckner 


The nominating committee of the Life 
Underwriters’ Association of New York, 
at a meeting this week, agreed upon 
George A. Kederich, one of the famous 
Kederich brothers of the New York 
Life, for the presidency of the associa- 
tion. He has been a successful agencv 
director of the company for years and 
was recently promoted to be supervisor. 

All the Kederichs started in the in- 
surance game when very young and 
stand well with the company. George 
A. Kederich was unusually fortunate as 
he served successively as office boy un- 
der George W. Perkins, Darwin P. 
Kingsley and Thomas A. Buckner. He 
Yyecame an agent of the New York Life 
and for years belonged to its $200,000 
Club. Later he was promoted to agency 
director in Brooklyn and his effective 
work in that connection brought him a 
promotion a few weeks ago to be super- 
visor. He is a large personal writer. 








men who are merely space grabbers, who 
are turning out material for the mere 
sake of getting out mimeographed copy, 


and who dump trivialities and unim- 
portant copy on editorial heads, will 
gradually be eliminated as the companies 
grow more experienced, : 


Other officers nominated were these: 
A. Cerf, Mutual Benefit, Ist vice- 
president; J. D. Bookstaver, Travelers, 
2nd vice-president; G. C. Wuerth, 3rd 
vice-president. Mr. Wuerth is an agent 
of the Northwestern Mutual Life Insur- 
ance Company. P. M. Fraser, Connectt- 
cut Mutual, will continue as secretary 
and treasurer. The following were nom!- 
nated for the executive committee: 
Harry Gardiner, John Hancock; Charles 
B. Knight, Union Central; William Car- 
roll, Berkshire; E. J. Sisley, Travelers; 
J. Elliott Hall, Penn Mutual; R._W. 
Goslin, Prudential; J. P. W. Hardy, Mu- 
tual Life: William G. Eisenhauer, Equi- 
table Society; Nelson S. Chambers, New 
York Life: William R. Collins, W. R 
Collins & Co.;Clancey D. Connell, Prov'- 
dent Mutual, and R. F. Pennell, Union 
Central. In addition, the former pres 
dents of the New York association ane 
the officers of the Life Underwriters 


Association of New York are on tne 
committee. Mr. Collins will be chait- 
man. 


President John R. Hardin, of the Mu- 
tual Benefit, was elected a trustee 0 
Princeton University at a meeting last 
week of the University Board of ~ 
tees to succeed Henry W. Green, ° 


Trenton, who resigned last year. 
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Pittsburgh Agents 
Voice Satisfaction 


OVER COMMISSION SOLUTION 





Praise Fred. W. Koeckert of Commercial 
Union For His Work As Chair- 


man of Committee 





General satisfaction is being expressed 
both in fire company executive and agency 
circles over the settlement in Pittsburgh 
of the non-policy writing agent problem. 
Agents in that city, who will be benefitted 
directly by the change, are not only high- 
ly pleased at the prospects for the future, 
but are also profuse in their expressions 
of admiration and praise for Fred. W. 
Koeckert, assistant United States manager 
of the Commercial Union, who as chair- 





FRED W. KOECKERT 


man of the Pennsylvania Committee of 
the Eastern Union, did fine work in bring- 
ing about the acceptance of the proposed 
reforms by such a large vote. 
Several Pittsburgh agencies, asked by 
THe Eastern UNpberwriter for their 
opinions of the Allegheny County solu- 
tion, replied as follows: 

Edwards, George & Co.: “The adoption 
of the amendments to by-laws by a ten 


to one vote presages a new era in the 
conduct of the business in Allegheny 
County provided all amendments are 


strictly enforced. Undoubtedly, it is a 
step in the right direction but should be 
followed by further remedial legislation 
so that the insurance profession may be 
placed upon a higher plane. Much credit 
is due to the untiring efforts of Fred W. 
Koeckert, chairman of the Pennsylvania 


Committee. He has accomplished that 
which several of his predecessors tried but 
failed to do.” 

_ James W. Arrott: “The Arrott office 


is very much pleased with the splendid 
spirit of cooperation recently exhibited 
among the fire companies which resulted 
in the overwhelming and almost unanimous 
adoption of the general agency amend- 
ment to the by-laws of the Board of Fire 
Underwriters of Allegheny County. The 
Satisfactory adjustment of this distressing 
Situation will result in a more economical 
handling of the insurance business in 
Pittsburgh and will be the first step in 
Placing the business on such a plane as 
to prevent the criticism which has been 
justifiable in the past. 

“The various opinions expressed by both 
company men and agents before and after 
the meeting would indicate that the new 
amendment has been received in the proper 
spirit and that no reservations will be 
made in carrying out all details of the 
plan. Mr. Koeckert, as chairman of the 


Pittsburgh committee, deserves the con- 
gratulations of his numerous friends and 
associates for the important part he has 
played in solving this perplexing question. 
In his customary quiet way he has brought 
together both the companies and _ their 
agents with the result that all parties in- 
terested have taken a definite step for- 
ward in the interest of the insurance busi- 
ness as a whole.” 

John A. Dalzell: “The recent settle- 
ment of the non-policy writing agent prob- 
lem at Pittsburgh is commendable from 
every standpoint. It has been a source of 
dissatisfaction for some time. The com- 
panies and agents appear to have ap- 
proached the situation in a proper spirit. 
The majority were in favor of the change 
from the old, deplorable order of things. 
The minority will abide by the decision 
and will soon realize the justice of the 
change. Fred W. Koeckert, chairman of 
the conference, appears to have used ex- 
cellent judgment in handling a delicate 
situation so successfully.” 


S. NAKAMATSU A VISITOR 


Head Of Japanese Insurance Depart- 
ment Sees New Yorkers; Has Called 
On Several Commissioners 


'S. Nakamatsu, councillor and 
tary of the Department of Agriculture 
and Commerce in Japan, was in New 


secre- 


One of his chief 
the 


York a few days ago. 
the administration of 
insurance department in Japan. 

While in this country, Councillor 
Nakamatsu called upon several insurance 
departmental heads. He also saw a 
number of insurance men here, includ- 
ing Howard P. Moore, manager of the 
American Foreign Insurance Associa- 
tion, and Paul’ L. Haid, president of the 
American Fore companies. 


functions is 


BLUE GOOSE MEETING 
Chesapeake and New York City Ponds 


Hear Holland, Mallalieu, Morton 
and DeWitt 


The combined meeting of Chesapeake 
Pond and New York City Pond of the 
Blue Goose was held in Philadelphia on 


April 14th at the Adelphia Hotel. 
Deputy Most Loyal Grand Gander Car- 
roll DeWitt was the toastmaster. The 


guests were Most Loyal Grand Gander 
W. E. Mallalieu, who spoke on the his- 
tory and precepts of the order; Charles 
H. Holland, president of the  Inde- 
pendence Indemnity and Independence 
Fire, who delivered a pleasing address on 
public relations of insurance companies 
and the need for more activity in that 
direction; Gander John B. Morton, re- 
tired vice-president of the Fire Asso- 
ciation, who recited chapters of history 
of the Fire Association with his usual 
charming ability. Chesapeake Pond, led 
by Most Loyal Gander Henry L. Rose, 
conducted the initiation ceremonies and 
inducted twenty-five new members. 





Special Agent Desires Connection 


The advertiser, having a background of twenty years’ 
experience in the fire insurance business — as office 
boy, then rate checker, endorsement clerk, loss depart- 
ment, New York City counter man, then as special 
agent in New York State field—wants a connection 
with a live company as field man. Record will stand 
investigation. Interested,companies address 


Box 1020 


THE EASTERN UNDERWRITER 
86 Fulton Street, New York 








Pittsburgh Trouble 
Ended Satisfactorily 


BROKERAGES ARE REDUCED 





Henceforth Local Agents’ Commissions 
Will Not Be Paid to Those 
Who Merely Produce 





Following the collapse in Pittsburgh of 
control over commissions and the subse- 
quent wild scramble to pay excess com- 
pensation to brokers and _ solicitors, the 
Board of Fire Underwriters of Allegheny 
County last Thursday adopted a plan to 
end this chaotic condition and to rectify 
the commission scale. In accordance with 
this plan persons who are actually only 
brokers or solicitors and who do no policy 
writing will henceforth receive a fair com- 
mission but not one generally paid to a 
bona-fide local agent. 

General agencies which are truly such 
will not be interfered with, but those 
which are merely local agencies, operat- 
ing under general agncy commissions for 
the purpose of paying extras to brokers 
and solicitors, will be restored to their local 
agency status. As a result of the reform 
in Pittsburgh local companies and legit- 
imate local agencies can compete upon an 
even basis with all other companies for 
available fire business. 


Features of the Plan 

The most important feature of the plan 
consists in amending the by-laws of the 
board so as to fix a maximum scale of 
commissions which may be paid to brokers 
and solicitors and prohibition of the pay- 
ment of more than these commissions to 
non-policy writing agents. The scale is 10 
per cent in the congested district, 15 per 
cent in board territory outside of the con- 
gested district, with provision, however, 
for payment of 20 per cent on classes 
usually called “preferred.” 

Next in importance is an amendment 
defining “general agents” and prohibiting 
the appointment of bogus general agents 
as a subterfuge to enable the payment of 
excess commissions. A general agency 1s 
defined as one “which shall have sole 
supervision of the entire business of the 
company in the field covered by the Board 


Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 45 John Street, New York 


J. A. KELSEY, General Agent 


U. S.—Statement December 31, 1924 
ASSETS «§ «© * © & *@ 3 

PREMIUM RESERVE .. . 
OTHER LIABILITIES .. . 
NET SURPLUS ...-+- «+ -« 


GEORGE Z. DAY, Ass’t General Agent 


$6,691,491.57 
1,499,924.97 
750,177.51 
4,441,388.93 


. . ° a 
. . . . 





of Fire Underwriters of Allegheny County, 
and to which all agents of the appointing 
company shall report all the business of 
such company, including daily reports, 
monthly accounts and remittances.” 

The appointment and maintenance of 
general agencies “for the purpose of in- 
fluencing the business of local agents by 
the payment of excess commissions” is 
prohibited, and general agencies may be 
appointed only after application has been 
approved by the governing committee. 
“No individual interested in a general 
agency shall have any additional interest 
in any other agency, directly or indirectly, 
either through a clerk, relative, partner 
or otherwise.” 


By-Laws Amended 

To carry these reforms into effect, the 
by-laws of the board are amended to pro- 
vide for three new committees to be ap- 
pointed by the governing committee. Fach 
of these is to consist of five members, at 
least three of whom shall be company 
officers, at least one to be an officer of a 
Pittsburgh company. 

The committee on brokers, solicitors 
and non-policy writing agents is to hear 
all questions arising as to solicitors and 
non-policy writing agents and the grant- 
ing of brokers’ certificates under rules 
prescribed by the governing committee 
and report to the governing committee 
which has deciding power. This commit- 
tee shall also approve the issuance of 
brokers’ and solicitors’ certificates to 
qualified persons upon their signing an 
agreement to abide hy the rules of the 
board, and no member of the board or 
company may pay a brokerage to any 
person not so certified. This committee 
is also to pass upon the qualifications of 
non-policy writing agents. 

The committee on general agents shall 
hear all questions arising as to general 
agents under regulations prescribed by the 
governing committee, which shall have the 
deciding power. 


TAKE UP DALLAS 

At the Southeastern Underwriters’ As- 
sociation meeting last week one of the 
questions taken up was that of excess 
commissions at Dallas, where local 
agents who have been content to re- 
main on the graded commission basis of 
compensation have recently been advis- 
ing companies that they could not much 
longer hold out against competitors re- 
ceiving excess commissions. 

A new class was added at Dallas about 
two years ago, known as “general 
agents” doing both general agency and 
local agency business or local agency 
business only, or affiliated with a local 
agency, which by reason of this con- 
nection were able to pay brokers full- 
graded commissions. As a result sev- 
eral companies were thrown out of local 
agencies where they had been repre- 
sented for years, and in order to meet 
the situation some companies opened 
branch offices in Dallas, others author- 
ized their local agents to pay brokers 
the graded scale and gave them the over- 
riding commissions of 10 per cent. for 
handling the business of those brokers, 
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What Kind of People 





The Underwriter’s Laboratories 


[he interesting contact which the 
(Inderwriters Laboratories of Chicago 


not only has with insurance people, but 
general public is illustrated by 
some of the visitors this year, 


with the 
list of 
partial list reading: 

Seventy mill and elevator field men 
om mutual insurance companies. 
J. H. Dunn, a 
e, Chicago. 

H. Ackman and E 

on Engineering Co., 
ompanied by W. H. 


Roval Indemnity Co 


ociate editor Railway 


Wildhaber, Dod 
Omaha, Neb., 
Pfeiffer, of the 

Omaha, Neb. 


Prof. Robert B. Leighon and Proj 
Clifford G. Dunnells, from the Carnegie 
institute of Technology, Pittsburgh, Pa 

H. A. Patton, member of the Electrical 
Council Washington Surveying & Rat 

Bureau eattle, Wa h 
lwen field men from the Queen In 
Co., of America, accompanied 
Frederick P. Hamilton, vice-president 


ind manayer of the Western Depart 
ent, Chicago 
( W. Mitchell, inspection engineer, 
Underwriters of the Pacific, 


san Francisco, Calif. 


H. G. Mauzy, Gary, Ind., and Don F. 
Van Liew, of Van Liew & Funky, Gary, 
Ind., accompanied by P. Eriksen, assist 


int manager, Underwriters Service As 
ociation, Chicago, Il 

(juilford C. Babcock, president, 4-On¢ 
Box Machine Co., Rockaway, N. J., a 
companied by W. C. Castle, Standard 
Trust & Savings Bank, Chicago. 

John Toigo, of the John H. Dunham 
Co., “Advertising,” Wrigley Bldg., Chi 
ago, Ill. 


[. N. Clayton, vice president, North 


Star Oil & 
Canada. 

H. L. Miner, manager, Fire Protec- 
tion Division, E. J. Du Pont de Ne- 
mours & Co., Wilmington, Del. 

H. E. Newell, engineer, National 
Board of Fire Underwriters, 76 William 
St., New York, N. Y. 

W. S. Anderson, Winnipeg, Canada. 

S. W. Lively, special agent, Spring- 
field Fire and Marine Insurance Co., 
Columbus, Ohio. 

R. T. Haslam, of the laboratory of 
applied chemistry, Institute of Tech- 
nology, Cambridge, Mass. 


Refining Co., Winnipeg, 


WEST VIRGINIA POND ELECTS 


The West Virginia Pond of the Blue 


(goose, at ws annual meeting at Hunt 
myvdon last Thursday, elected the fol 
lowing officer Most loyal gander, A. I. 
stuart, Norwich Union; supervisor of 


thre flor k, I: \. 
todian of the goslings, 
Great American; guardian of the pond, 
lL. ©. Owley, General Adjustment Bu 
reau; wielder of the wOOSe quill, A: E. 
lLLegvergren, stamping secretary of the 
West Virginia Fire Underwriters’ Asso 
elation 5 


Hoelscher, Atlas; cus 
W. B. Ragsdale, 


keeper of the golden goose egg, 
Charle Ir. Ray, West Virginia Inspec 
tion Bureau 


REINSURES E{GHT MILLION 

The North Dakota state fund has 
found it necessary to place between 
$8,000,000 and $9,000,000 reinsurance 
with large private stock companies. 
This coverage is on public buildings in 
the state. The state fund is unable to 
carry all the insurance offered to it and 
‘rough the reinsurance the quality of 
the fire and tornado protection is 
vreatly strengthened. 

















INCORPORATED 1868 


Che Standard Fire Jnsuree Ca. 


OF NEW 


TRENTON, N. J. 


O. J. PRIOR, President 


JERSEY 


W. M. CROZER, Secretary 




















WHAT FIRE DID TO AMERICAN SCHOOLS 


Including Universities, Boarding and Convent Schools and Academies—1921 
to 1923, Inclusive 


CAUSES 


Defective Chimneys and Flues............... 
Fireworks, Firecrackers, etc.........ssseeees ; 
Gas, Natural and Artificial........6..2.05+ , 


Hot Ashes and Coals, Open Fires............... 


[ygnition of Hot Grease, Oil, Tar.. 
Matches—Smoking 


Rubbish and Litter... 


Boilers and 





Stoves, Furnaces, 
Electricity 
Explo S108 


Exposure (including Conflagiations).......... , 


Sparks from Machinery...... 
Incendiarism 
MMRUIIENS 5 ods 3a os wise Sa Salee Ub aS arte os ese Rue RES 
Miscellaneous Known Causes................00+ 
Sparkes from: Commibustion. 0.0. sccccscesvssadsccses 


Spontansous Cambsstion ...ccsscsvvesserasceres 
CROWN» MOREE hes cviie Giisin eee saw Meee seteeas 
Totals 


Compiled by National Boar 


1921 1922 1923 1919-1923, 
Incl. 
..$ 414,705 $ 682,089 $ 478,494 $ 2,466,162 
1,313 14,160 21,768 57,914 
20,789 93,716 118,243 282,942 
46,246 123,196 116,304 474,490 
20,823 3,637 42,702 68,706 
176,333 338,638 411,011 1,365,583 
10,454 125,865 6,538 556,104 
49,809 20,010 28,972 218,105 
153,917 8,122 107,741 335,858 
160,832 286,606 461,193 1,505,991 
Se 1,279 26,460 
725,622 564,317 629,371 3,024,115 
215,050 205,643 58,573 1,118,271 
651 7,394 674 78.425 
97 504 158,372 172,216 800,420 
s Pee 76 209 63,836 
. 39,791 28,200 46,493 326,550 
. 160,131 131,362 396,017 1,036,352 
. 72,468 56,168 83,340 385,687 
: 4,299 7,097 15,592 74,726 
. $41,408 870,354 841,415 2,702,735 
. 4,016,951 3,590,866 4,317,725 17,763,270 
. + $6,730,858 $7,315,888 $8,355,870 $34,732,702 


d of Fire Underwriters. 








Premium Agreement 


(Continued from page 1) 


which written, or be canceled.” 


This was published in two newspapers 


of general circulation over the country. 
Several of the agents also had copies 


printed and mailed one copy with each 
policy. _ —____—__—-__- 
HANDEL A STATE AGENT 

Albert A. Handel, special agent for 
the Phoenix of London for Eastern New 
York State, is going with the Virginia 
Fire & Marine on May 1 as state agent 
for New York. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
(’ryanized 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital ....... $3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


8,536,871.80 


Net Surplus... 3,586,660.11 


Assets ....... $15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 


other liabilities... 3,213,098.14 


Net Surplus.... 1,260,934.06 


Assets ...... . .$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mar. 
John A. Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
MECHANICS 
INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 
Reserve Reinsur- 

ance Fund and 

Reserve for all 


all other liabilities — 2,575,127.95 
Net Surplus. ... 1,000,362.98 





eee ee $4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 


Assets 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 


Net Surplus.... 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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Say Agents’ Jealousy 
Got Special’s Scalp 


H. K. HUIE LOSES HIS LICENSE 





Special Had Written Cameron Refining 
Co. For $184,500; Statement By 
President Pieper 





Special Agent Harvey K. Huie of the 
Rhode Island, whose license in Oklahoma 
has been revoked by the Oklahoma State 
Board, was in Providence this week 
visiting the home office of the company. 
THE Eastern UNDERWRITER asked Pres- 
ident E. G. Pieper of the Rhode Island 
for a statement relative to the Okla- 
homa case and he furnished the follow- 
ing as a synopsis of the facts as con- 
veyed to the Rhode Island by Mr. Huie: 

“The complaint filed by A. D. McMul- 
len, paid secretary of the Oklahoma City 
Local Agents’ Association against the 
Rhode Island Insurance Company and 
Harvey K. Huie, its special agent, was 
heard before the Oklahoma State Board 
on April 2nd. Said complaint alleged 
that the Rhode Island and its special 
agent had accepted fire insurance on the 
Cameron Refining Company at Ardmore 
at lesser rates than promulgated by the 
Oklahoma Inspection Bureau. 

“Mr. Huie presented the board with 
a complete analysis in detail of the rate 
make-up and, after same was gone over 
carefully by C. P. Ingall, manager of the 
Inspection Bureau, he said that the rate 
was satisfactory and he would not hesi- 
tate in publishing same if it were de- 
sired by the assured. The Board dis- 
missed the case against the Rhode 
Island, but revoked the license of Mr. 
Huie until May Ist, 1925. ; 

“The reason for the revocation of Mr. 
Huie’s license was due to the fact that 
he did not have the rate approved and 
published by the Inspection Bureau at 
the inception of the risk. The Board 
could find nothing wrong with the form 
and rate by which the policy was writ- 
ten. Apparently the case was hatched 
on account of conspiracy and jealousy of 
a few local agents in Oklahoma City. 
The insurance was not ordered can- 
celled.” 


“Insurance Bootlegger”’ Charge 


The statement of President Pieper was 
sent to THE EasterN UNDERWRITER after 
it had gotten in touch with him and 
Special Agent Huie relative to the fol- 
lowing story which came to THE EAast- 
ERN UNDERWRITER from a correspondent 
in Oklahoma City: 

Making the allegation that writing in- 
surance at rates not approved by law is 
in reality “insurance bootlegging,” the 
Oklahoma state insurance board has re- 
voked the license in that state of H. K. 
Huie, of Oklahoma City, a representa- 
tive of tlte Rhode Island. 

The complaint against Huie was made 
by A. D. McMullen, secretary of the 
Oklahoma City Underwriters’ Associa- 
tion. He is charged with writing a fire 
policy on the property of the Cameron 
Refining Company at Ardmore, Okla., 
for $184,500, at a premium less than 
prescribed for such risks. The policy 
was also ordered taken up. 

The board, consisting of Jesse G. 
Read, insurance commissioner; John 
Connolly, fire marshall, and John T. 
Hamill, secretary of the board, made this 
statement: 

“The practice of individuals, some 
competent and others highly incompe- 
tent, of establishing rates of their own, 
in violation of the methods prescribed 
by the insurance laws of the state, 
must cease forthwith. There has been 
too much ‘bootlegging’ of insurance 
rates in this state. The law  pre- 
sumes the insurance board will fix just 
and equitable rates. The rates are the 
same for every agent, and there is there- 
for no competition as to rates, but only 
as to the industry, ability and person- 
ality of agents.” 


Home On Advantages 
Of Joint Auto Policy 


LINKED WITH MARYLAND CAS. 





Arguments For Contract; Appointment 
Of Joint Representatives; Special 
Loss Service 





In its current publication for agent 
the Home announces details of its joint 
automobile department as follows: 

It is with pleasure that we announce 
the establishment as of March 1, 1925, 
of a Joint Automobile Department with 
headquarters at 59 Maiden Lane, New 
York City, offering facilities for cover- 
age, in addition to the Fire, Theft and 
Collision hazards as provided by our 
Company, of Public Liability and Prop- 
erty Damage Insurance on automobiles, 
in conjunction with the Maryland Cas- 
ualty Company of Baltimore. 

In view of the growing appeal for 
coverage against all hazards to which an 
automobile is subject and the increasing 
need of the protection as afforded un- 
der the Joint Policy, this Policy offers 
an up-to-date form of Automobile con- 
tract to the automobile owner, and our 
past experience with this character of 
policy has clearly demonstrated that its 
facilities enable an Agent to increase his 
Automobile Premium Income. The Joint 
Policy arrangement presents a distinctive 
advantage which appeals to the ma- 
jority of insurance producers, as it offers 
a policy which enables you to cover an 
assured against all forms of hazards to 
which an automobile is subject. The 
Fire, Theft and Collision hazards, to- 
gether with the Tornado, Hail, Earth- 
quake, Water Damage and _ additional 
coverages where desired, are covered un- 
der a contract by The Home Insurance 
Company, whereas the third party dam- 
age or the Liability and Property Dam- 
age coverages are assumed by the Mary- 
land Casualty Company, of Baltimore. 

Soliciting Argument 


This combination policy affords an 
argument which in many cases will en- 
able you to secure all of the automobile 
business of an individual assured under 





a very convenient form of contract, 
which not only appeals to the assured in 
simplifying his records, but also to you 
in the handling of your business. All of 
the joint business, both for the Mary- 
land’s interest and our own, is submitted 
under one account current and one pol- 
icy number to the joint department as 
mentioned above. 

The same rules regarding rates and un- 
derwriting principles, as well as agency 
commission payable, apply to the joint 
contracts as are now used under the 
separate arrangements of the individual 
companies. 

The ldss adjustment features of the 
joint arrangement are under the jurisdic- 
tion of each company for the hazards 
respectively assumed by them, which as- 
sures a high type of specialized loss 
service. ; 

In order that an agent of our com- 
pany may enjoy the full facilities of the 
joint department, it is necessary that he 
be appointed as a so-called “joint repre- 
sentative,” which necessitates not only 
his representation of our company, but 


also his appointment as agent of the 
Maryland Casualty Company. The con- 
sent for this appointment must come 


from the supervising general agents or 
managers of the Maryland Casualty 
Company, who are co-operating with us 
to a full degree in connection with the 
establishment of the joint agency plant. 

We welcome any applications for rep- 
resentation on the part of our agents, of 
the Joint Automobile Department, and 
will use every effort in procuring the ap- 
pointment of such interested agents as 
representatives of the Maryland Cas- 
ualty Company at those points where the 
agency situation of both companies per- 
mits, feeling sure that this facility will 
be of mutual benefit to all concerned. 
Write to The Home Insurance Com- 
pany, Automobile Department. 


NO LOCAL DEMAND FOR THIS 
BOOK 


Robert A. Yunnie, local thanager of 
the Royal Insurance Co., Ltd., Aberdeen, 
Scotland, has written a book entitled, 
“Highland Malt Distilleries: Process of 
Manufacture and Fire Risk” which is 
interesting abroad but of little interest 
in this country. The book is published 
by Messrs. Stone and Cox, of London, 


= =—— = Saas 


NEW COMPANY’S NEW IDEA 





Novel Questions Asked in Application 
Form for Fire Insurance in Lau- 
rentian, of 


An application form for fire insurance 
business is one of the features in the 
programme of the Laurentian Insurance 
Co., of Canada. It embodies a number 
of declarations, on the truth of which 
the contract is based, and from that 
angle the application has much to rec- 
ommend it. From the company stand- 
point such a form should be mighty use- 
ful to have as a basis of good faith, re- 
sponsibility and character. For exam- 
ple, one question in the Commercial 
form asks: “Were you ever bankrupt 
or insolvent or have you proposed or 
entered into any composition or ar- 
rangement with your creditors?” whilst 
another says: “Please state where and 
under what name or names you have 
conducted business during the past five 
years; or, if employed during any part 
of that time, give names and addresses 
of your employers, with dates and par- 
ticulars of your employments as indi- 
cated below.” We understand the 
Laurentian is writing foreigners’ risks 
and in adopting the method of a signed 
application form they are certainly not 
neglecting any precautions. 





“FIREPROOF” SCHOOL BURNS 

John Marshall High School, Richmond 
Va., a million-dollar building and sup- 
posed to be fireproof, caught fire in the 
roof Saturday, April 4, and was dam- 
aged to the extent of approximately 
$10,000. There was only $8,000 cover on 
the building, this being placed in the 
Mutual Assurance Society of Virginia. 
The insurance was barely enough to 
cover the damage. Contents were in- 
sured for $5,000 in the Virginia Fire 
and Marine. There was about 20% in- 
surance loss on contents. Water, it was 
estimated, caused more damage than 
fire. Surprise was expressed generally 
that the building carried so little insur- 
ance. The fire started about 10 A.M. 
and was reported to have been caused 
by a painter’s gasoline torch-pot used 
in cleaning the eaves of the roof. 
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GENERAL FIRE ASSURANCE COMPANY 


of Paris, France 


URBAINE FIRE INSURANCE COMPANY 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS INSURANCE COMPANY, Ltd. 


of London, England 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


123 William Street 
New York, N. Y. 


Let us help you increase the premiums at your agency. Send for our new 
leaflets on Income Insurance, Use and Occupancy Insurance and Explanation 
of the Coinsurance Clause. 
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1720 1925 








OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
84 William Street New York City 


John H. Packard, United States Manager i 


Everett W. Nourse, Assistant Manager 


From the Charter granted in 1720 to 
THE LONDON ASSURANCE——— 


“To make Assurances of Houses, Warehouses, Goods, Wares and 
Merchandise from Accidents by Fire which tends to the Publick 
Good and Security of Many who have been and may be Preserved 
from the Ruin and Impoverishment which otherwise might ensue 
from such Calamities.” 


It is only natural that with such an ideal of public service 
the Corporation has prospered and endured and by its 
record may be rated as among the very strongest of the 
world’s successful insurance organizations. ‘This year 
marks the 52nd anniversary of the entrance of The Lon- 
don Assurance into the United States and the 205th of 
its world wide activity. A permanent dependable fire 
office that has the confidence of its agents and those with 
whom it transacts business. 





Che Manhattan Fire and Marine Insurance Co. 
84 WILLIAM STREET 
NEW YORK CITY 


John H. Packard, President 
Everett W. Neurse, Vice-President J. M. Mendell, Vice-President 
Frederick A. Johnsten, Secretary Wm. Schaefer, Asst. Secretary 
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To Untangle Chinese 
Puzzle Ad Rates 
MORE WORK ‘FOR’ CONFERENCE 


Advertising Men To Get An Earful 
About Special Edition Charges; 
See Chart Duplication 








The complicated question of advertising 
in insurance trade papers was discussed 
by the fire insurance group of the Insur- 
ance Advertising Conference at a meet- 


ing on February 20th, attended by C. A. 
Palmer, W. W. Ellis, C. S. Miller, E. L. 
Sullivan, H. E. Taylor, R. L. Clark, R. 
C. Dreher, D. J. Buckingham, H. E. 
Hooper, Jr., and H. V. Chapman. The 
last named is chairman of the group. 

The first subject on the carpet was 
that of uniform rates. Some of the 
speakers alleged that rates are not uni- 
form. Data will be gathered on what 
trade papers are used by members, on 
amount of space, length of contract and 
cost of space. 

There is some mystery reported rela- 
tive to rates in special editions of insur- 
ance papers, such as Automobile Issues, 
Convention Issues, etc. It is said that 
occasionally an advertising manager 1s 
surprised to find one of his companies in 
such an edition, and not billed for it. He 
is told that this is “an extra page con- 
tribution” from the paper because of va- 
rious circumstances, sometimes based on 
a contract calling for a number of pages 
used in regular editions. Such generosity 
of the publishers occasionally gives the 
ad manager and budget keeper heart 
failure. 

Official rates for these pages run all the 
way from $100 up, but sometimes a page 
ad in a special edition is slipped in by a 
publisher for $37.50 by a Chinese puzzle 
interpretation of the contract and adver- 
tising card rate, the advertising solicitor 
explaining confidentally that his paper 
wants to make a showing and get out a 
particularly fat edition. Some of the 
conference members hope to get at the 
truth and nothing but the truth regarding 
the specials and they hope that even if 
the special page costs less than others are 
paying, the exact figure will be furnished 
in the keyed data forthcoming to the 
Conference about all advertising. Nat- 
urally, there will be some deep sea think- 
ing in the Conference if one member 
finds he is paying $150 a page or there- 
abouts for a special ad and the man on 
his right, his advertising brother, is 
coughing up $37.50 from his closely 
guarded budget. Those who have been 
slipped pages for nothing “by carrying 
out the liberal spirit of our contract with 
you”—if there be such as is charged— 
will also be expected to tip off the Con- 


ference. In brief, the slogan will be, 
“Boys, let’s tell each other our real 
names.” 


Another topic discussed was how to 
avoid duplicating distribution of annual 
charts issued by publishers of insurance 
papers. There are several of these charts 
and the fire group thought there was un- 
due waste in distribution. In an official 
summary of this part of the discussion 
the fire group say: 

“Statements of those selling the charts 
indicate that there is no profit to the pub- 
lishers but rather that the work is under- 
taken as a service to the cOmpanies. 

“In order to eliminate waste and to re- 
move the burden from the publishers it 
was determined that the chairman shall 
confer with the National Board of Fire 
Underwriters to the end that that organ- 
ization having much if not all of the data 
necessary, shall undertake to publish a 
chart to be supplied to all member com- 
panies.” 





AGENT FOR NATIONAL UNION 

The National Union of Pittsburgh has 
appointed Charles E. Wickham, of this 
city, as metropolitan district agent. The 
Wickham agency has represented the 
National Union in the Suburban Ex- 
change territory since last July. 


How Autos Are Graded 
And Rates Determined 


FIRE, THEFT, COLLISION RISKS 





J. R. Moore, Manager Of Eastern Auto 
Conference, Tells Underwriters 


Here Of Various Hazards 


J. Ross Moore, manager of the East- 
ern Automobile Underwriters’ Confer- 
ence, gave some illuminating facts on 
automobile insurance rating in a recent 
talk which he made before the Auto- 
mobile Underwriters’ Club of New York. 
He discussed each variety of insurance 
under the jurisdiction of the Confer- 
ences and told of the grading methods 
and steps taken to arrive at correct rates 
for the various hazards. In speaking ot 
collision insurance, Mr. Moore said the 
most important thing was the elimina- 
tion of grade crossings. Claims will be 
reduced materially when the public gen- 
erally demands elevated or submerged 
highways over railroads and _ traction 
lines. 

“With inherent fire hazards reduced to 
a minimum by improvement in physical 
construction,” said Mr. Moore, “there 
still remained the hazards from other 
causes. These are two—garage or stor- 
age hazard, and moral hazard. In de- 
termining the grading of an automobile, 
therefore, the important factor imme- 
diately becomes experience. In other 
words, what have been the results—first, 
under the physical construction of the 
car; second, under the hazards on the 
location in which stered, and third, un- 
der the ownership o1 the car? 

“The problem of the National Actu- 
arial and Forms Committee during past 


years has been properly to gauge the 
effect of underwriting these three 
hazards. The so-called merit scheme of 
rating abundantly cared for the experi- 
ence from inherent. causes, but there 
was a feeling that it failed to measure 
the other two. A Packard and a Chev- 
rolet, for example, might each receive 
the very best physical grading, but the 
class of ownership frequently varied so 
widely that any rate predicated entirely 
upon physical construction often fell 
short of adequacy. 


Storage Location Hazard 


“The hazard on storage locations is, for 
all practical purposes, independent of 
both physical construction and owner- 
ship and is common to all makes of 


cars. This hazard can be fairly meas- 
ured by studying experience on such 
locations. 


“We now come to the third and most 
difficult to measure—namely, the moral 
hazard—and, as you men well know, this 
is one which cannot be definitely and 
formally expressed in terms of rate. We 
cannot charge the Scandinavian one rate, 
the Italian another, the Hebrew another 
and the Englishman another—perhaps 
some of us would like to—nor, under the 
laws of most states, can we say that 
the physician or the lawyer or the 
clergyman is a poorer risk than the boot- 
legger or the saloon-keeper (speaking 
now only firewise), although I can re- 
member that the experience of one com- 
pany at one time fully demonstrated 
such differences. Having these points 
in mind, the Actuarial and Forms Com- 
mittee has studied the problem two 
years, and last fall arrived at a new 
formula for grading the fire risk which, 
while giving certain recognition to the 
merit idea in physical construction, at 
the same time gave fuller attention to 
actual experience. 





Great American 
Insurance Company 


Choose 


Company 


INCORPORATED - 1872 


~~ New Pork 


Choose 
Your 
Company 


STATEMENT JANUARY 1, 1925 
CAPITAL 


$12,500,.000.00 


ESERVE FOR ALL OTHER LIABILITIES 


21.33 
14,33 


8.962.19 


ET SURPLUS 


7,235.32 


AS 


48,176.197.5 1 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT 
CG. R. STREET, Vice-President 
W. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, Il. 


PACIFIC DEPARTMENT 


GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK— Wm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO- Wm. H. McGee & Co.,Gen'l Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


_ “Added to this, the Committee took 
into account another feature, namely, a 
so-called list price differential factor. 
On low-priced automobiles insured at 
low rates with resultant small premi- 
ums, the cost of handling the business 
—such as issuance of policies, etc—is 
probably as great as on higher-priced 
automobiles developing larger premiums. 
Such expense represents a very much 
larger percentage of the total premiums 
on the low-priced car and becomes an 
important factor in the cost to the as- 


sured. Adding all these considerations 
together, the Committee developed a 
formula which represents 


; ; experience 
plus such list-price differential factor— 
experience taking into account sufficient 
loading to cover the garage hazard and 
at the same time allowing a deduction 
to represent improvement in construc- 
tion as the result of Underwriters’ Lah- 
oratories’ examination and supervision 
While this formula is undeubtedly far 
from perfect, it certainly represents a 
more accurate yardstick for determining 
the premium necessary to operate profit- 
ably and at the same time retains an 
incentive to manufacturers to continue 
improvement of output. 

. “Having established such a formula 
it was recognized that experience must 
be sufficiently extensive to be reliable 
and also that in the case of new cars no 
experience is available. Automobiles 
have, therefore, been divided into two 
classes: First, those having an experi- 
ence over a given period of years on a 
given number of automobiles, and sec- 
ond, non-experience or ‘group’ cars 
lacking such experience. At. this point 
the method returns to the fundamental 
measure of list-price for cars upon which 
the experience is inadequate, such list- 
Price being recognized as a more or less 
accurate measure of hazards for reasons 
heretofore indicated. Just so soon as a 
make of automobile reaches the line of 
adequacy established, it passes from the 
group or non-experience list to those 
graded by experience. 


Theft Cover Problems 


“Leaving the grading of the fire 
hazard for the time being, we turn to 
the theft. Here are found the same gen- 
eral underlying principles enunciated for 
the grading of the fire hazard, although 
special conditions and local experience 
are usually of relatively greater im- 
portance. Up until the present there 
has been maintained a differential in 
theft rates and gradings as between 
open and closed models. Experience has 
shown that this differential is no longer 
justified, and in the new grading method 
it does not appear. The leading con- 
ditions which develop experience theft- 
wise are—density of population and con- 
sequent ease with which the thief can 
make a get-away; conditions of public 
highways; popularity of given makes of 
cars; efficiency of police departments 
or lack of it; attitude of courts; ef- 
fectiveness of state laws. I have not 
attempted to arrange these in their order 
of importance; such order may differ in 
different localities. In establishing these 
relativities, however, where there is suf- 
ficient experience available, the above 
factors can be rather accurately gauged. 
Where there is not sufficient experience, 
the list price again forms the most satis- 
factory measurement of the hazard and 
for the same reasons as already indi- 
cated in grading the fire risk. 

“In this connection, let me digress long 
enough to say that some underwriters 
feel the theft hazard is a much more 
localized one than is the fire and the 
grading of the theft hazard on a nation- 
wide basis is not altogether desirable 
nor defensible unless there be introduced 
a correcting factor based upon the dis- 
tribution of cars with respect to Local 
Conference territories. This argument 
is receiving consideration at the present 
time. 

“Necessarily, I have been compelled by 
shortness of time to sketch very hastily 
only the prominent features of automo- 
bile grading. Before closing, however, I 
should like to say one more word re- 
garding experience. In every insurance 
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policy there are at least four, and usu- 
ally five, parties at interest—the com 
pany which must carry the risk, the 
agent who must secure the business, the 
broker who acts as intermediary be 
tween the assured and the insurer; the 
assured who must pay the premium; 
and, finally, the manufacturer who must 
sell the car. If the rating and grading 
methods of the insurer determine that a 
given make of car must pay a premium 
higher than other automobiles of simi 
lar grade and popularity, resistance de 
velops clear down the line even to the 
manufacturers who must face the sales 
resistance caused by increased insu 
ance cost. 

“Experience is a very broad term and 
represents underwriting results from 
many angles Not long ago we had a 
long discussion with a prominent manu 
facturer who, because of the popularit 
of his car with the thieves, finds him 
eli faced with a higher theft rate than 
his competitor During the discussion 
he admitted that his Sales Department 
had even bid for bootlegging business in 
certan jocalities, and also that in the 
year 1921 list-price reductions created 
a temptation to assureds to which many 
succumbed and for which many insur 
ance companies paid; yet the whole bur 
den of his argument was that the insur 
ance Companies should torget experience 
more than one or two years old and un 
derwrite only for the future. In other 
words, heads he wins, tails the companies 
lose 

“We pointed out to him that insur 
ance is, basicly the distribution of los 
by means of average and, furthermore, 
that companies are operating not be 
cause the business is such good sport, 
but rather for the same mercenary rea 
sons for which he manufactures auto 
mobiles—namely, the chance of a rea 
sonable financial profit. He even admit 
ted that were his manufacturing opera 
tions unprofitable for a given number ol 
years—irrespective of cause—the results 
would probably be reflected in an in 
creased list price for the coming year. 
There is, of course, the complicating 
fact that up until the last two or three 
years automobiles have been undergoing 
marked physical changes in type and 
construction and that experience five 
years ago may not be on the same type 
of automobile as being now underwrit 
ten. This is a new feature as compared 
with the operations of the law of aver 
age in the straight fire business, and it 
may be that the period for which ex 
perience is used will require modifica 
tion accordingly. This point is men- 
tioned at this time, particularly that you 
as underwriters, constantly called upon 
to explain rates charged, may under- 
stand the fallacies underlying some of 
the arguments presented to you, and the 
commonsense and reasons behind some 
of the high rates appearing in your 
manuals.” 


Fire & Marine Brokers’ Assn. 
Nominates Five New Directors 


The nominating committee, of which 
Frank G. Gilbert is chairman, of the 
Fire, Marine and Liability Brokers’ As 
sociation of this city, has selected the 
following candidates to serve for a term 
of three years, expiring at the annual 
meeting of April, 1928, to fill the places 
of directors whose terms expire this 
month: 

Charles L. Bussing; Reuben E. Kipp, 
of De Lanoy, Kipp & Swan, Inc.; Frank 
A. Mannen, of Marsh & McLennan, 
Inc.; Arthur M. Murray, of Francis C. 
Carr & Co., Inc., and Alexander M. 
Silvey, of Gaines & Silvey. 

The annual meeting of the association 
will be held at 80 Maiden Lane, New 
York City, on Tuesday, April 21, at 2:30 
P. M. 


59 YEARS WITH COMPANY 


John F. Zimmerman, Essex County, 
New Jersey, adjuster for the American 
of Newark, celebrated fifty-nine years 
of continuous service with the company 
on April 1. 








The Annual Fire Waste 


By H. W. Lockett, Fred S. James & Co. 


1912 Census Year 1922 Census Year 


Annual Fire Loss 


Personal Property 
Bldg. & Implts.. 
Other Bldgs. & Equip.. 
Annual Factory ‘ 
StocksClose of Year.. 


Personal Property 
Farm Bldgs. & Implts.. 
Other Bldgs. & Equip.. 
Annual Factory Prod.. 
Stocks—Close of Year.. 
Farm Production 


Imports (Mdse.) Imports (Mdse.) 


The fire loss of the United States for In view thereof, the Committee on Sta- 
tistics and Origin of Fires of the Na- 
tional Board of Fire Underwriters seems 
over-optimistic in its 1924 report, where 
it states that “burnable values have ma 
terially increased and it may be we can 
draw some encouragement from the fact 


1923 was over $535,000,000. 
are that the 1924 fire loss will again ex- 
half-billion-dollar 


, compared with the $250,000,000 es 
timated annual fire loss of the year 1912. 








burnable values has in the past ten 
years shown a decrease.” The sentiment 
of the same committee may be strongly 
endorsed that “no country, however rich 
in created wealth, can continue to sup- 
port such an enormous drain on its 
resources.” - 


COMMISSIONERS TO MEET 

The executive committee and the com- 
mittee on fire insurance of the commis- 
sioners will meet at Edgewater Beach 
Hotel, on Sheridan Road, Chicago, 
Monday, June Ist, and continue through 
Tuesday and possibly Wednesday. The 
former to act upon the report of the 
committee on blanks and to arrange the 
program for the Fifty-sixth annual ses 
sion of the convention; the latter to give 
further consideration to important mat 
ters pending before it. All commis- 
sioners are invited to attend these 
sessions. 





Either of these signs 
will direct you to 
experienced automobile 
insurers 


For less detail, more co-operation, 
simpler and more pleasant company 
relations and more general satisfaction 
from this branch of your business, 
concentrate your automobile insur- 
ance with the Fireman’s Fund and 


Home Fire & Marine. 
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Use and Occupancy 


Its Relation to the Accountancy Profession 
By LEE J. WOLFE, Actuary, New York 


(Extracts from article in “Journal of 
Accountancy.’’) 


The following schedule is suggested 
for use in determining the amount of use 
and occupancy insurance necessary. It 
has been devised by one of the large fire 
companies writing this class of insur 
ance. | give it merely as an_ illustration 
and it may have to be amended to fit any 
particular industry. 

A 
Expenses that will continue during sus 


pension of business ......ceeeeeeee eens 


Salaries and wages of officers, superin 
tendents and other employees whom it 
is necessary to retain on the payroll 


whether business is carried on or not... $ 
Interest on indebtelness: ...... eae ae 
Necessary advertising expenses or 
Rent, amount legally liable for during un 

CETMANFADMIEY cccicacecevecnsesces é 
‘Taxes sees Dee teceereeses sows ecccees ae 
That part of insurance premiums which 

must comtimue during suspelsion > 


That part of cost of heating and lighting 
which must continue during: suspension 
Enter here any other expenses thet would 
continue during suspension tee 


fi 


SMBE Spied cee sda ceectsenavsetereks “ee 
Expenses that will not continue i busi 
ness iS suspended .......ccceeeccccereece 
Sakwies and wages of employees who 

can be dispensed with .......e.eeeeee eee $ 


Cost of advertising that can be discon 


Rent, if lease is cancelled or rent sus 


pended oo. eseeceeereees seeeesereeeeess wee $ 
That part of insurance premiums which 
will not continue during suspension.... $ 


That part of cost of heating and lighting 
which may be discontinued during sus 
PENSION occ eecesceececcccccceeencecctccss 

Enter here any other expenses that could ; 
be discontinued during stspension....-- § 





SUMMARY 

1. Anticipated gross earnings = four the 
period covered by the foregoing 
schedule based upon sales price of 
goods that will be produced if you 
operate a manufacturing plant or 
upon sales if you operate a mercan- 
tile or non-manufacturing establish 
MONE coccscoseccssecucscsvssas seaeeeeees 3 

2. Cost of merchandise, materials and 
supplies entering into goods that will 
be produced during that period in the 
case of a manufacturing plant or sold 
in the case of a mercantile or non 


manufacturing plant .....-..eeeeeee wee $ 
3. Deduct No. 2 from No. 1 to determine ; 
gross profits sree teereeeeene settee eeeees $ 
}. Total of all expenses listed in columns | 
re Pr rrr rcerrere err oe Se 
5. Deduct No. 4 from No. 3 to determine — 
Met PTOftS ...ccccccssccevessceseccoecs $ 
6. Total of column A....eeeceeeeeeeee ores $ 


7. Add No. 5 and No 6 to determine use 
and occupancy loss if totally prevent 
ed from carrying on business for the 
PETION COVETEd ..ccecececceccceceeeeres $ 


If the foregoing schedule is made up 
on an annual basis, item No. 7 is the 
amount of insurance to be carried. If a 
separate schedule is made up for each 
period less than a year to provide for 
seasonal or monthly fluctuations, — the 
amount of insurance to be carried will be 
the sum of the period amounts for item 
No. 7. 

Patrol Losses 

In making up this form, due consider- 
ation should be given to the fact that 
90% of all losses are partial and that a 


large proportion of the partial losses are 
not of long duration and require shutting 
down certain parts of the plant for 
periods of one month or less. Under these 
conditions, when splitting the salaries and 
wages between those necessary to be kept 
on the payroll and those not necessary, 
consideration should be given to the fact 
that in case of a partial loss involving 
shutting down for a period of less than a 
month, it is more than likely that trained 
machine operators and sales force will be 
retained on the payroll, and a_ sufficient 
amount should be included in schedule A 
to provide for this contingency. 

If welfare work of any kind is carried 
on by the plant, such as contributions to 
or maintenance of hospitals, recreation 
erounds, ete. due provision should be 
made for the inclusion of these items 
under “other continuing expenses” — in 
schedule A. 

In preparing the schedule of interest on 
indebtedness care should be taken to in- 
clude interest which will be paid out on 
mortgage, with consideration of possible 
uctuations of the outstanding principal, 
although, of course, the accountant will 
realize that in case of a total loss, the 
principal of the mortgage would be paid 
off by the replacement fire insurance and 
there would cease to be any outgo for this 
item. 

Practically all of the insurance pre 
miums should be carried under “A,” as 
it is impossible to estimate which insur 
ance premiums will be discontinued dur 
ing suspension. [Especial care should be 
taken to include life-insurance premiums 
«on executives and employees, as these 
premiums are likely to be separated on 
the books of account from the other in- 
surance premiums, because of income-tax 
requirements. 


Expected Gross Earnings 

In determining the expected gross 
earnings, care should be taken to see that 
all market conditions are anticipated as 
accurately as possible. The net earnings, 
unless conditions in the industry are ma- 
terially changing or the volume of opera- 
tions is changing, should be comparable to 
the previous net earnings of the insured. 

The important point to keep in mind in 
preparing the schedule of expenses is that 
only those expenses earned can be recov- 
ered. If a plant is losing money, it is not 
carning its operating expenses, and there 
fore, in case of a loss, only such portion 
of its operating expenses as were earned 
can be recovered, 


ENTER VIRGINIA 

The Reliance of Philadelphia, a run- 
ning mate of the Fire Association, has 
been admitted to Virginia. Principal 
office will be at Richmond. The Millers’ 
Mutual Fire of Harrisburg, Pa., has also 
entered Virginia. This company will 
have principal office at Roanoke, in 
charge of Paul R. Gabbs. 


The Steam Boiler & Flywheel Ser- 
vice Bureau has changed its name to 
Soiler & Engineering Insurance Service 
2 ae 
sureau. 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 
Baltica Insurance Co., Ltd. 


New England Fire Insurance Co. (Massachusetts) 


18 WASHINGTON PLACE, NEWARK, N. J. 


(Denmark) 


Thomas B. Donaldson 








Taylor and Moszkovski 
Here From Shanghai 


REPRESENT MANY COMPANIES 


Officers of American Asiatic Under- 
writers and International Insurance 
Office, Inc.; also Asia Life 
Two interesting visitors in New York 
this week are A. K. Taylor, president 
of the International Insurance Office, 
Ine., of Shanghai, China, and also an 
officer of the Asia Life Insurance Com 
pany of that city, and George A. Mosz 
kovski, vice-president of the American 
\siatic Underwriters, Inc., which is af 
filiated with the other two companies. 
They have already visited San Francisco, 
Chicago and St. Louis. Mr. Taylor ex 
pects to be in this country for about 
two months and will be one of the 
speakers at the next meeting of the 
Life Underwriters’ Association of New 
York. The American Asiatic Under- 
writers represents the Globe & Rutgers, 
the United States Fire, the  Rossia, 
Hamilton Fire, North River, Agricul 
tural, Great American and the Far East 
ern Insurance Company. The’ Far 
Eastern is a British company with head 
quarters in Shanghai. The A. A. U. has 
branches at Hankow, Tientsin, Harbin, 
Canton, Foochow, Chungking and Muk- 

den, 

The International Insurance Office, 
Inc., represents the Merchants’ Fire of 
New York and the British America of 
Toronto, and also has the general 
agency of the International Life of St. 
Louis, which in China is writing male 
Caucasian risks only. 

The Asiatic Life was started in Sep 
tember, 1921, has insurance of $10,000,000 
(Mexican) in force, and has offices run 
ning from Harbin on the North to Bang 
kok, Siam, on the South. The Bangkok 
office was opened recently. 

Left There Three and a Half Years Ago 

Mr. Taylor was advertising manager 
of the Continental Insurance Company; 
then handled public relations for the Na 
tional Board of Fire Underwriters, and 
entered the insurance business in China 
three and a half years ago. This is his 
first trip back. 

Discussing recent military disturbances 
in China, Mr. Taylor said that they had 
been greatly exaggerated in American 
newspapers.: He stated that during the 
excitement there were a few thousand 
troops outside of Shanghai and the only 
danger to the foreigners was that some 
of the troops might be pushed into the 
settlement by opposing military forces 
which might have resulted in looting and 


robbery. Consequently, the foreign set 
tlements, both international and French, 
were declared to be in a state of emer 
gency under municipal authorities and 
all) voluntary units consisting of busi 
ness men of Shanghai were called out 
to do police duty on the settlement 
border. There were also several thou- 
sand marines put ashore and twenty- 
eight battleships in the harbor, but the 
danger to life and property as far as 
foreigners are concerned was very small. 

Mr. Moszkovski served in both the 


phate sp : : 
Russian and British armies during the 
war. 


OPENS OWN LOCAL OFFICE 
Importers & Exporters Secures Space 


At 1 Liberty Street For Local Fire 
and Auto and Brokerage Dept. 


rhe Importers & Exporters has with-. 


drawn its metropolitan agency from 
Newman & MacBain and has opened 
its own office on the ground floor at 1 
Liberty Street in the space formerly 
occupied by the Fidelity & Deposit. 
John W. Begg, formerly with W. L. 
Perrin & Son for twenty-five years and 
chief underwriter there, has been put 
in charge of the Importers & Exporters 
office with the title of assistant secre- 
tary. In addition to metropolitan busi- 
ness the Liberty Street office will bind 
risks located throughout the country. 
T. F. Allen will be in charge of this 
brokerage business. A. T. Carlson, who 
has for four years assisted A. Whelpley, 
secretary, at the home office, will head 
the automobile department. 








FIELDMAN FOR OHIO 

In line with their desire to render local 
agents adequate service, and to keep abreast 
of increasing business, the American of 
Newark will on May 1, add a fourth field- 
man to its present staff in Ohio. C. F. 
Kagle has been selected to fill this posi- 
tion. He graduated from Ohio State 
University with the degree of chemical 
engineer, and for the past three years has 
been with the Ohio Inspection Bureau. 
Mr. Eagle, with L. E. Kietzman, will as- 
sist State Agent W. G. Shannon and 
Special Agent W. FE. Fitzgerald in their 
respective fields. 
CURTAIL BURGLARY WRITING 

The United States Fidelity & Guaranty, 
the Independence Indemnity, the Fidelity 
& Casualty and the National Surety, in 
view of the heavy losses from fur and 
jewelry risks in Detroit, Mich., have 
ceased writing burglary insurance on mer- 
cantile open stocks at that point. A 
tightening up on this class of business by 
Lloyds is also reported. 
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Court Determines 
“Reasonable Time” 


FOR FILING PROOF OF LOSS 


Decision Against Scottish Union and 
National Set Aside; Assured 
Delayed Forty Days 





An interesting question of insurance law 
has been raised in a suit brought against 
the Scottish Union & National for refusal 
to pay a loss under an automobile fire 
policy. A verdict was given the assured in 
the New Jersey Supreme Court and this 
has been set aside on the ground that 
when the assured took forty days before 
filing his proof of loss he violated the 
clause in his policy which stated that “in 
the event of loss or damage the assured 
shall forthwith give notice thereof in 
writing to this company.” 

The case was that of Arsenion Macchia 
against the Scottish Union and on the 
appeal to set aside the verdict the upper 
court has held that when no sufficient 
reason was given for the delay in filing 
prot of loss, the question whether such 
notice was “worthwith” is a question for 
the court to decide and not for the jury. 
The plaintiff has given notice that he will 
again try the case, probably in September. 

The opinion of the appeal court, as 
written by Justice Parker, follows in part: 

“This is a suit upon a policy of insurance 
on a motor truck destroyed by fire. The 
plaintiff had a verdict and the defendant 
prosecuted this rule. We find it necessary 
to consider only two of the reasons urged; 
that the verdict was against the weight of 
evidence; and that the verdict was against 
the charge of the Court. 

“The question involved under these rea- 
sons relates to the failure of the plaintiff 
to give the company forthwith notice of 
the loss. The policy in this respect reads 
as follows: ‘In the event of loss or dam- 
age the assured shall give forthwith notice 
thereof in writing to this company.’ So 
far as appears in the case, no notice what- 
ever was given to the Company for about 
forty days. The fire occurred on tHe 10th 
of April and, apparently, the first know- 
ledge the company had of the matter was 
on May 23rd, or thereabouts, when a paper 
purporting to be a proof of loss was sub- 
mitted. The trial court charged, and as 
we think, correctly, that unless the plain- 
tiff gave notice forthwith, he could not 
recover; but incorrectly, as we think, left 
it to them to say whether notice within 
the forty days was a compliance with the 
requirement that it should be given forth- 
with. The language of the charge on this 
subject was as follows: 

“You see, members of the jury, that 
the company was entitled to know within 
a reasonable time after the fire, the fact 
that a fire had occurred, so that they could 
inspect the damaged property and see what 
the loss was, and what the circumstances 
surrounding the fire were. And you are 
to say whether or not this plaintiff carried 
out the terms of his policy by failing to 
notify the company of his loss for more 
than a month after it occurred. 

“If you say he did not forthwith give 
that notice he cannot recover, and he 
has no one to blame but himself, for 
that. is one of the provisions of the 
policy which he agreed to. He agreed 
in case of loss to give notice in writing 
to the company forthwith of a_ loss.” 

“That is the first problem which you 
gentlemen have to determine: was that 
notice given forthwith, within a reason- 
able time after the fire?” 

“Under the conceded facts of the case, 
we think this question, viz., whether notice 
was given in compance with the policy, 
was not a jury question. 

“The words ‘immediate,’ ‘forthwith,’ 
and the like, are ordinarily held to mean 
within a reasonable time, and it is ele- 
mentary law that what is reasonable time 
depends on the circumstances of the case 
and is ordinarily a question for the jury. 
But when the facts are undisputed and 


different inferences cannot reasonably be 
drawn from the same facts, then the 
question of what is a reasonable time is 
one of those questions of fact which are 
for the court and not for the jury, and 
are sometimes, though inaccurately, called 
questions of law. 

“Apart from questions of waivers of 
this requirement of notice which might 
possibly have been in the case, and as to 
which we express no opinion, the 
jury was specifically instructed that 
unless notice was given within a reason- 
able time, the plaintiff could not recover. 
This was the law of the case, and on the 
theory there might well have been a non- 
suit for, as a court question, forty days 
was clearly not a reasonable time, and as 
clearly was not ‘forthwith. And in hold- 
ing that notice within forty days was 
within a reasonable time, as the jury 
must have done, they went clearly outside 
of, and overrode, the evidence in order to 
support a recovery. 

“The rule to show cause will be made 
absolute.” 


MADE INSPECTOR AT BUFFALO 

Albert B. Becker, formerly a map 
clerk and assistant examiner in the home 
office at Hartford of the Automobile, 
has been appointed inspector with head- 
quarters at Buffalo, where he will work 
under the supervision of the home office. 
He is a graduate of Syracuse University. 





SPECIAL AT PITTSBURGH 

Robert FE. Burns has been appointed 
special agent for the Security of New 
Haven and the East & West for 
Western Pennsylvania and West Vir- 
ginia with headquarters at Pittsburgh. 
Mr. Burns succeeds Walter W. Savage, 
who has resigned. 


AVIATOR WITH LABORATORIES 
Major R. W. Shroeder, formerly well- 
known aviator, and now in the gases and 
oils department of the Underwriters’ 
Laboratories, made a talk over. station 
WLS, Hotel Sherman, Chicago, on the 
subject of the “Thrills of a Seven-Mile 
Drop in an Aeroplane.” 








RETURNS FROM SOUTHERN TRIP 

Returning to the home office the other 
day from a Southern trip, S. T. Max- 
well, secretary of the National of Hart- 
ford, stopped over in Richmond for a 
day or two and was the guest of Dan 
L. Coulbourn, Virginia special agent for 
that company. 





JOINS BARTO & WOOD AGENCY 

William J. Noble, who for the last 
four years has been with Greene & Goet- 
schius, Inc., as automobile counterman, on 
April 15 will join the Barto & Wood 
Agenecy in Brooklyn. Mr. Noble has 
been in active touch with the production 
of automobile insurance, and enjoys a 
wide acquaintance among insurance 
brokers. 





A. C. CYPHERS GOING ABROAD 

Archibald C. Cyphers, treasurer of the 
American, Newark, accompanied , by 
Mrs. Cyphers, will sail on the “America” 
on April 18 for a two-month tour of 








i 


I-HiL 1849-1925 Jin 








Europe. 
4 














More than 10,000 persons stand- 
ing on the wharf at Pier 86, 
New York, on July 4, 1923, 
saw the giant liner leviathan 
back into the stream and, as- 
sisted by tugs, make her way 
down the bay toward the ocean 
on her maiden trip under the 
American flag. 

Fully half that number were on 
board the vessel herself, em- 
barking on a voyage across the 
ocean with engines totalling 
100,000 H.P. to buck the waves 
and tide, as safe and comfort- 
able as they would be in their 
own homes. 








SPRINGFIELD FIRE & 
»¢ SENTINEL FIRE 


HEAD OFFICES, 














N the days when the Yankee 
I Clipper ship was ‘“‘Queen of 

the Seas’ underwriting in 
general was fraught with grave 
clanger Muny insurance enter 
prises wrought their own ruin’ by 
over ambitious expansion, 
The Springfield Fire & Marine 
Insurance Company, however, de 
veloped slowly —— taking on new 
underwriting liabilities only as it 
was prepared to meet them, 


Today the company is doing busi 
ness on an international scale as 
safely as it carried on the smaller 
business of earlier years, 





















ood for the passengers on 
that trip cost nearly $100,000. 
\ crew of 1700 was on duty. 
An entire musical show, with 
full 
array of talent, gave a_ per- 
formance in the ship’s magnifi- 
cent theatre every night going 
and coming. 

In 1849, when the gallant Yan- 
kee clipper was the pride of the 
Merchant 
Atlantic trip was a more or less 
perilous undertaking. Today it 
is a pleasure excursion. 


INSURANCE Co. 


SPRINGFIELD, MASS. 





UNDERWOOD & UNDERWOOD-N-Y- 


chorus and a_ brilliant 


Marine, a_ trans- 
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Raising $350,000 For 
Downtown Hospital 


INSURANCE MEN ARE IN DRIVE 





Beekman Street to Have Double Its 
Present Bed Capacity; Broad Street 
Hospital Future in Doubt 7 





There are two hospitals in downtown 
New York to handle emergency cases 
in the insurance and financial district, 
which is one too many. Both of them 
are running at a deficit. For some time 
people in the district have been some- 
what at sea as to which hospital to sup- 
port. Recent developments, however, in- 
dicate that the Broad Street Hospital 
property may be sold and that one hos- 
pital properly supported will be sufficient 
to meet the needs of the district. Two 
developments which particularly dis- 
closed this were when Elisha Walker, 
former president of the Broad Street 
Hospital, joined the board of the Beek- 
man Street Hospital, and sometime later 
Marshal Field asked William Hamlin 
Childs to join the Beekman Street board. 
Mr. Childs had been treasurer of the 
Broad Street Hospital. 

At a meeting of ninety-two of the 
leading men in downtown New York, 
held at the Bankers’ Club on Tuesday, 
a campaign was started to raise in one 
week $350,000 for the enlargement to 
double its present bed capacity of the 
Beekman Street Hospital, of which Mr. 
Childs is chairman, Mr. Field and 
Howard S. Cullman, vice-chairmen, and 
Charles H. Sabin, treasurer. The money 
for this worthy cause will be raised in 
a week. A committee of 100 has been 
appointed with Samuel L. Fuller as 
chairman; and among the insurance men 
on it are Bennett Ellison, of Hoey & 
Ellison; Charles D. Hilles, New York 
State manager of the Employers’ Lia 
bility, and Edward J. Sisley, general 
agent of the Travelers. 

The hospital is controlled by a board 
of directors consisting of twenty-one 
business men, all of whom have. their 
offices in downtown New York. At the 
luncheon on Tuesday the American 
Surety Company contributed $2,000. 

A building, admirably adapted as an 
annex, adjoining the present hospital on 
Beekman Street, has been purchased 
and is being reconditioned for occupancy 
May first. This will double the facili 
ties of the hospital which, during the 
past year has been running every day 
from 90% to 100% beyond capacity 
The new plans provide for 35 additiona’ 
ward beds, 15 private and semi-privat: 
beds, 10 new clinic rooms and a floor 
devoted to social service, day rooms for 
convalescing patients and for training 
injured men in new occupations. 

Standing as it does where Beekman 
Street twists its narrow way to the sea, 
this hospital is the dividing line between 
the two widely divergent localities it 
serves—on the east, the congested tene- 
ments of Cherry Hill and Mulberry 
Bend; on the west, William Street, Wall 
Street and the Stock Exchange. It is 
preeminently the hospital for emer 
gency and medical treatment of the vast 
army of workers in downtown New 
York. Its district is limited to the region 
south of Canal Street. 





NOMINATING COMMITTEE NAMED 

The following have been appointed as 
a nominating committee by the Insurance 
Society of New York to name a ticket of 
officers and members of the executive com- 
mittee to be voted upon at the annual meet- 
ing of society, on May 26; J. F. Van 
Riper, Norwich Union, chairman; William 
A. Blodgett, Fred. S. James & Co.; Charles 
R. Page, Fireman’s Fund; George FE. 
Hayes, Union Indemnity, and A. R. Han- 
ners, Commercial. 





TRAVELERS FIRE AGENTS 
The Travelers Fire has appointed Beach, 
Forman & Co. local agents for Hartford. 
The agency stands high in Hartford, 
writes a large volume of business, and 
is moving May 1 into larger quarters at 
12-14 Central Row. 











H. A. Smith, President 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1925 


RESERVE FOR ALL LIABILITIES. ...............cccccccecseses 21,371,802.69 
IME DEI 6 5 fen eae nt ndesiecdses cscs inevassuntadeneuadedaas 10,972,349.08 
CONTINGENT RESERVE, PUNDD oc .cccssccccccvisecesssecseses 700,000.00 
TRI ago tc oc ase cede naucunudndesas sade exndduacddennitacanaececaae 36,044,151.77 
TOTAL SURPLUS TO POLICYHOLDERSG.............cscceess 14,672,349.08 


S. T. Maxwell, Secretary 
F. D. Layton, Vice-President C. B. Roulet, Ass’t 
G. F. Cowee, Ass’t Secretary 


R. M. Anderson, Ass’t Sec’y 
Secretary F. B. Seymour, Treasurer 





























Keeping Down Oil 
Storage Tank Risk 


NEAR POPULATION CENTERS 





Baltimore One of First Cities to Use 
Foamite Engines as Result of 
Experimental Tests 





Oil tanks for storing large supplies 
of gasoline, kerosene and other petrol- 
cum products located within or close to 
large cities constitute an ever-present 


fire hazard which is being closely 
studied by fire prevention experts. 
Baltimore, Md., was one of the first 


cities in the east to take cognizance of 
this condition and has procured for it- 
self several foamite engines for special 
use in fighting oil fires although these 
engines serve excellently in putting out 
fires of all descriptions. 

Last year a large foamite engine was 
purchased by Baltimore’ and a severe 
test made of its ability to bring an oil 
fire under control within a few minutes 
after it had been started. One of the 
3altimore newspapers gives this descrip- 
tion of the experiment which was suc- 
cessful: 

“The extensive oil storage districts of 
Baltimore, which are among the largest 
in the country as to acreage and gallon- 
age, have been protected as far as hu- 
manly possible from spread conflagra- 
tions. The Baltimore City Fire Depart- 
ment has provided protection in a way 
that does not exist in any other city of 
this country at the present time. After 
nearly three years of successful opera- 
tion of a test foamite pumping engine, 
kept in the shops of the Baltimore City 
Fire Department, with the*co-operation 
of the engineering force of the Foamite- 
Childs Corporation, the Mayor and 
Soard of Estimates of Baltimore recently 
authorized the Board of Fire Commis- 
sioners to purchase from that company 
a huge new foamite pumping engine, the 


largest ever constructed, the bulk of 
which can be better realized when it 1s 
stated that the engine when fully 
charged weighs 32,400 pounds, or in ex- 
cess of 16 net tons. 

“This big engine has been placed in 
service in the heart of what is known 
as the eastern oil district of the city, 
and will answer all first alarms of fire 
in that section. The small engine, which 
was built as a test more than three years 
ago, will be placed in service in what is 
known as the southern oil district. 

“The new foamite pumping engine was 
given a severe test in Baltimore. This 
engine, of 1,400 gallons capacity and 
which produces a foam spread of ap- 
proximately 14,000 gallons, was put to 
work to extinguish the blaze on a pit 
of oil 50 feet in diameter and contain- 
ing oil to a depth of approximately 20 
inches floating on the surface of 5,000 
gallons of water. The oil had been 
pumped into the pit to the extent of 
1,200 gallons of heavy crude, 1,500 gal- 
lons of kerosene and 250 gallons of gaso- 
line. The fire was allowed to burn ap- 
proximately one minute before the foam 
fluid was turned on from the hose of 
the pumping engine. 

“The fire was lighted at 3.39.45, and 
by 3.40.30 the pit was ablaze over its en- 
tire extent and flames were leaping up 
the dense column of black smoke for a 
distance of 50 or 60 feet. Because the 
crude oil gave the fire great body and 
strength and because it produced a boil- 
ing motion after well heated, the test 
was undoubtedly the most severe ever 
given a foamite apparatus. From the 
time the fluid was turned on, at 3.40.30, 
to within a few seconds before 3.50.20, 
when the fire was pronounced under con- 
trol, the foam stream seemed to make 
little progress against the blaze. Sud- 
denly, however, the foam spread finished 
its smothering blanket and the fire died 
out as if by magic. The last spark of 
the fire was out at 3.50.30, or exactly ten 
minutes from the time the foam stream 
was started.” 








Cash Capital .......... 
Net Surplus 


T. L. FARQUHAR, President 








NEWARK 


FIRE INSURANCE COMPANY 
Newark, N. J. 


Incorporated 1811 


A company with an unblemished and continuous 
record of over a century. 


Total Surplus to Policyholders.......... .$2,241,179.73 


Agents Wanted 
Where Not Represented 


Cc. E. TITSWORTH, Vice-President and Treasurer 


diate eei es .. .$1,000,000.00 
weccccee Mp@hl,178.73 

















Smith Will Probably 
Veto Movie Film Bill 


WOULD INCREASE FIRE HAZARDS 


Formidable Opposition Appears At 
Hearing In Albany; Bill Repeals 
Existing Regulations 








That Governor Smith will probably 
veto the bill which weakens the law reg- 
ulating the manufacture, purchase, lease, 
use, sale or similar disposition of motion 
picture films of a nitro-cellulose or sim- 
ilarly hazardous base was indicated at 
the public hearing held on the Webb bill 
in the executive chamber Monday. 

Assistant Corporation Counsel of the 
City of New York Walling appeared 
with a formidable array of objectors to 
the bill and presented the same argu- 
ments advanced that have 
caused the Governor on two previous 
occasions to veto a similar bill. The 
chief objection against the bill seems to 
be that while by its terms it repeals all 
existing state and local laws regarding 
the storage and transportation as well 
as use of film, it sets up in its place 
no new regulations and ordinances, but 
proposes to leave that matter to the 
proper local officer to make rules and 
regulations, except in the City of New 
York, where such rules and regulations 
would be drafted by the board of stand- 
ards and appeals. 

Speaking against the bill were Deputy 
Fire Chief Larkin, Joseph Dixon, chief 
of the bureau of combustibles of the 
Fire Department of the city of New 
York, Captain H. Taylor Phillips, coun- 
sel for the motion picture operators; 
James Holland of the New York State 
Federation of Labor, and Mr. Frame of 
the Western Electric Company. Mr. Hol- 
land openly charged that the so called 
“non-hazardous base” film is simply slow 
in igniting, but that it will burn with as 
much vigor as the hazardous base. 

Cortlandt Smith, attorney, representing 
the Motion Picture Producers and Dis- 
tributors of America, Inc., was the only 
proponent of the measure. Governor 
Smith himself took a hand in the argu- 
ment, taking out a pad and pencil and 
proceeded to show where if he signed the 
bill before him removing restrictions on 
the film of non-hazardous base the little 
church located across the way from the 
theatre could have a projecting machine 
without a booth and when it had a church 
fair borrow a film of hazardous base. 
“And that was the night of the fire,” 
laconically remarked the Governor. 


against it 





TO MEET AT NEWPORT NEWS 

The annual convention of the Virginia 
Association of Insurance Agents will be 
held this year in Newport News, accord- 
ing to announcement made by Louis T. 
Dobie, of Norfolk, president. June 23-24 
is the date set for the meeting. Details 
of the program are yet to be arranged. 
Sessions of the convention will be held 
in the Warwick Hotel. President Dobie 
is now serving his second term as presi- 
dent and will not stand to succeed him- 
self. One of the matters to come be- 
fore the convention is .a recommendation 
of the advisory council that the associa- 
tion write into its by-laws and consti- 
tution the principles of the national as- 
sociation as set forth at the recent Sa- 
vannah meeting. ‘This will be the first 
time in a number of years that the an- 
nual convention has been held in New- 
port News. 


MARYLAND COMMITTEE .HEADS 
George P. West, newly-elected president 
of the Maryland Association of Insurance 
Agents, has appointed his various stand- 
ing committees. Following are the chair- 
men; Charles K. Abrahams, Baltimore, 
executive committee; Preston D. Callum, 
3altimore, membership; John P. Lauber, 
3altimore, legislation; and F. Herbert 
Longfellow, Baltimore, conference co:m- 
mittee. 


et as 
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Coast Exchange Wants 
Exclusive Adjusters 


“BOARD” OR “NON-BOARD” BRAND 


Think Adjusting For Companies With 
Mixed Affiliations Is Unwise; Also 


Rap Reinsurance 


The old critics heard in the East 
about adjusters representing a mixed 
group of companies on the same loss is 
being heard in a similar form on the 
Pacific Coast, where the Brokers’ In 
urance Bulletin of San Francisco makes 
these comments on the situation in Lo 
\ngeles: 

“A recent resolution adopted by the 
Los Angeles Fire Insurance Exchange 
requests the fire companies, commonly 
known as Board companies, to cease 
doing business with adjusters who also 
represent non-Board companies on their 
losses \s indicated in the report of the 
Board of Governors this resolution has 
been favorably received by the Brokers’ 
Exchange and together these two or 
vanizations will discuss the matter fur 
ther with representatives of the Boar-] 
in the very near future. 

“In the resolution it is brought out 
that many of the companies render the 
non-Board companies reinsurance facil 
ities, use and employ adjusters who 
will serve any and all companies, whether 
Board or non-Board. The agents say 
that by using the same adjuster as the 
non-Board company which is on the 
risk gives the said) non-Board com 
panics the argument that their adjust 
ments are on a par with the Board 
companics, 

“In other words, the use of the same 
adjuster on the same risk means that 
the agents who have 


when loss times come around 
Phe Board agents, it claimed, when 
n competition with a non-Board com- 


thunder 


argued in’ favor 
ot Board insurance lose most of their 


S. E. U. A. Adopts the 
20% Commission Scale 


OUTSIDE COMPANIES COME IN 


Trouble in Southern Territory Is Appar- 
ently Settled; General Agency 
Status Fixed 


Through the acceptance by the America 
Fore group, the Crum & Forster group, 
the Globe & Rutgers, National Liberty and 
several other companies of the proposed 
20% commission scale for the southeastern 
territory the commission problem has been 
settled successfully along the Atlantic 
Coast from Virginia to Florida and in 
\labama. These non-board companies last 
week joined the Southeastern Under- 
writers’ Association at the meeting held 
last Thursday in Washington, and by their 
action made effective the 20% flat scale 
which will now go into force on June 1. 

Out of a total membership of 146 com- 
panies and underwriting agencies, 133 
members were represented at the meeting 
at which the constitution was amended 
and rules defining the status of general 
agencies were adopted. The constructive 
results of this meeting, if they are carried 
out. without violation, will be tremendous 
because another section of the country 
which has been giving serious commission 
trouble will be removed from battle area. 

Twenty-Nine Companies Join 

‘Twenty-nine new members were elected 
pany in soliciting business find them- 
elves without a strong argument. 

“Therefore, the Los Angeles agents 
want the Board to find some ‘ways and 
means’ to overcome this condition and 
supply them with more and better ar- 
cuments in favor of Board companies 
they represent. 

“Apparently there is some feeling in 
this regard also by local agents through- 
out the State who are ‘all Board’ for 
some comment has been neard from the 
aiterior sections.” 


bringing the total membership up to 175. 
The new members are as follows: Ameri- 
can Eagle, Baltimore American, Ben 
Franklin Underwriters, British America, 
Continental, Empire State Underwriters of 
the Agricultural, Federal Union, Fire- 
man’s Fund Underwriters, Fidelity-Phenix, 
Girard Underwriters, Globe & Rutgers, 
Interstate Fire, Insurance Company of 
the State of Pennsylvania, Keystone 
Underwriters, Mechanics Underwriters, 
Michigan lire & Marine, Minneapolis Fire 
& Marine, Minnesota Underwriters of the 
St. Paul Fire & Marine, National Liberty, 
New York Fire office of the Norwich 
Union;  National-Ben Franklin, North 
River, Richmond, Retailers of Oklahoma. 
Sentinel Fire, South Carolina Fire, United 
States Fire, United States Merchants & 
Shippers, Western of Toronto and Geor- 
gia Tome. 

The new members which have any 
agency contracts in the S.-E. U. A. ter 
ritory out of line with the commission scale 
adopted will actively proceed to get such 
contracts in line. In some instances a year 
will be allowed for this readjustment. 

The meeting was entirely — har 
monious. President Robert Hughes wel 
comed the new members in a short speech. 
everybody is glad to have them in. With 
these accessions to the membership the 
companies affiliated with the S.-E. U. A. 
now write well over 92 per cent of the 
fire business in the territory and other ac- 
cessions are expected soon. The absence 
of S. Y. Tupper, Southern manager of the 
(Queen, and Maj. Thomas Peters, first sec- 
retary of the association, both of whom 
are sick, was a source of regret, and Presi 
dent Hughes was requested to telegraph 
them an expression of the sympathy and 
good wishes of the members of the as- 
sociation, 


Committee Is Thanked 
A resolution which was heartily adopted 
was one thanking the special committee, 
and especially its chairman, for their pa- 
tient, tactful and masterly conduct of the 
negotiations which resulted in the great 
accession of strength to the association 








today. This committee appointed in No- 
vember, 1923, is as follows: George C. 
Long, Jr., Phoenix of Hartford, chairman; 
Dowdell Brown, Commercial Union; S. 
T. Maxwell, National of Hartford; Otto 
FE. Schaffer, Westchester; B. M. Culver, 
Niagara; C. F. Shallcross, North British 
& Mercantile; H. R. Bush, Dixie Fire; 
Milton Dargan, Royal; W. R. Prescott 
Hartford Fire; Edwin G. Seibels, South 
Carolina; W. Ross McCain, Aetna; C. 
Weston Bailey, American; P. Beresford, 
Phoenix of London; George G. Bulkley, 
Springfield; F. C. Buswell, Home; A. R. 
Phillips, Great American; W. FE. Chapin, 
lire Association; J. G. Pepper, Liverpool 
& London & Globe; R. N. Hughes, North 
America, ex officio. ; 

The annual meeting of the South-East- 
ern Underwriters’ Association will be held 
the last week in May at a place to be 
selected by the executive committee. 


BALTIMORE INSURANCE 

The City of Baltimore is asked to 
double its insurance on city buildings 
ina report just submitted to Comptroller 
Graham by a committee of insurance 
men. The 1,200 buildings owned by the 
city are valued at $47,790,000 by the com- 
mittee which has just completed a six 
month survey of city property. 

It recommends the city insure the 
property for $26,683,935. At present the 
city carries about $13,000,000 worth of 
insurance unequally distributed among 
fifty agents. 


TORNADO MORATORIUM 


\s its contribution to measures for 
the immediate relief of tornado sufferers 
in Tlinois and Indiana, the Prudential 
has declared a moratorium for the bene- 
fit of industrial policyholders whose 
property losses may have rendered them 
unable to meet premium payments 
promptly. The .company _ telegraphed 
the superintendents in the affected areas 
not to require premium payments for 
the present. 
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Established 1836 


“STRONG AS THE STRONGEST” 


LIMITED OF LONDON 


Entered U. S. 1854 


THE NORTHERN 
ASSURANCE COMPANY 








EXECUTIVE OFFICE AND 
LOCAL DEPARTMENT 


\. G. MARTIN, Manager. 


This is the season of the year when automobile owners should 
think about insurance, and active agents should see that car owners 
are properly protected. 


The NORTHERN issues a policy covering Fire, Theft, Transpor- 
tation, Collision, and Property Damage that is free from riders 
or endorsements. 


Assets, $9,023,213.63. Liahélities, $6,569,052.26. 
Surplus in U. S., $2,454, 161.37 


AGENCY DEPARTMENTS 
Northern Assurance Building, 


John Street, New York 135 William Street, New York 


J. V. LANE, Ass’t Mor. C. W. COOPER, Ass’t Mgr. J. D. ERSKINE, Gen’l Agent 


Wm. H. McGee & Co., Inc., Marine Underwriters, U.S. A., 15 William Street, New York 
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Tells How To Adjust 
Small Dwelling Loss 


ELEMENTARY FACTS ARE GIVEN 





William Maris, Independent Adjuster, 
San Francisco, Reconstructs Value 


After Total Loss 





One of the most interesting analyses 
of a total fire loss on a private dwelling, 
from the adjuster’s viewpoint, has been 
made by William Maris, an independent 
adjuster of San Francisco. He prepared 
this typical adjustment for the recent 
annual meeting of the Fire Underwriters’ 
Association of the Pacific, and 
received 
comment. Mr. prepared this 
analysis to give the local fire adjuster 


since 


then it has much _ favorable 


Maris 


or agent who has adjusting work to do 
an idea of how to go about his task. 
Lack of prohibits the 
lishing of the whole of Mr. Maris’ able 
loss report, but here are given the gen 


space repub 


eral premises and general conclusions, 


with many details of construction 
omitted. 

“You will understand that there are 
such qualifications to be made that any 
figures, either in estimates of quantities 
and cost of materials or of labor T mav 
present to you,” says Mr. Maris, “must 
be taken in a very general way and are 
not to be blindly applied. The principle 
is all right, but the details must be 
changed to suit conditions encountered 
in each and every individual case. 


Starts With Total Loss 


“With these preliminary warnings 
firmly established in your minds, IT will 
endeavor to outline a general plan of 
reaching the value of an ordinary dwell 
ing, which we will assume, has burned 
in an unprotected location and is a total 
phvsical loss. 

“A careful examination of the site 
must be made and inquiry of the insured 
and others who are familiar with the 
destroyed property must be depended 
upon to furnish required information. 
Comparison with neighboring properties 
of similar nature will usually confirm 
the data obtained or suggest additional 
inquiry to account for evident incon 
sistencies. 

“Assume that the 
tion and inquiry 
burned building was: 

“One storv, frame, redwood mudsills. 
rustic outside, shingle roof one-third 
pitch, area of main building 24 front by 
28’ in depth, floor three feet above the 
ground, ceiling nine feet from the floor, 
with a living room 11’-3”x15’-3", having 
a 3’-8” square closet in one corner; a 
dining room 11’-3”x11’-3";, a bedroom 
11’-6"x11’-3": bath room  5’-9"x8’-6" 
with bathtub, wash basin and toilet: a 
kitchen 9’-3"x11’-3” with a sink and hot 
water boiler, and a brick chimney. A 
small passageway, 3’x5’-9", giving access 
to bath from living room and bedroom 
and having a small closet, 2’-6"x3’ at the 
kitchen end of it. Across the front was 
a 6’ porch, with square posts supporting 
the roof, and across the rear was an 
lean-to porch the full 24’ width of the 
building. Six feet of this porch was 
closed in with rustic and formed a 
pantry, or storeroom 5’-6"x7’-6", and the 
remaining 18’ of the width was a roofed 
screened porch 18’x8’. There were in 
the building nine. windows and eleven 
doors, eight windows were screened, and 
there was a screen door at the front en 
trance and a screen door on the porch 
in the rear. There were two flights of 
steps, one front and one back. The 
building was lighted with electricity, 
there being eight openings, one in each 
of the six rooms, one on the front porch, 
one on the rear porch. The lamps were 
suspended on cords in all places except 
in the living room, which had a center 
fixture and a wall switch. 


result of observa 
develops that the 

















‘Royal Exchange Assurance” 


Fire and Automobile Lines 


Car & General Insurance Corporation, Limited 
Automobile Liability Insurance 
83 MAIDEN LANE, NEW YORK 














Description Of Interior 


“The living room was plastered 
throughout, ceiling tinted and walls 
papered. The dining room was wain- 


scoted for four feet from the floor, and 
above that walls and ceiling were plas- 
tered and tinted. The bedroom was 
plastered and tinted, the bathroom was 
plastered and walls and ceiling painted, 
the kitchen was finished in tongue and 
groove ceiling, both walls and overhead, 
and painted. There was no inside finish 
on either pantry, or storeroom, or screen 
porch. The front porch was of surfaced 
lumber, painted. There was a terra cotta 
flue in the living room. 

“All of this has been conveyed to us 
by the insured, and most of it has been 
checked by observation of the ruins. 
The lines on the brick chimney, if 
standing, will indicate floor, ceiling and 
roof heights, the piles of melted glass 
and the weights show the windows, 
hinges and locks indicate the location of 
the doors, the plumbing is clearly in 
evidence, the plaster is easily discernible 
and the broken terra-cotta shows where 
the flue was located, the unburned 
pieces of mudsill, or the impressions 
made in the ground, point out unmis 
takably the size of the building, and 
there is sufficient in sight to check the 
maiority of the insured’s statements. 

“We first draw a diagram to a fair 
scale and lay off the partitions and lo- 
cation of doors, windows, flues, closets 
and other features. We make a sched- 
ule of the rooms and list opposite the 
designation of each and the finish of 
ceilings and walls and any other fea 
tures. Then we. start to figure the 
materials. 

Expenses in Various Rooms 

“There would be eight windows 
screened, each costing $4.00 in place, a 
total of $32.00. 

“The screening for the rear porch 
would take 96 square feet costing about 
15c in place, a total of $14.40. 


“The plumbing would cost about as 


follows: 

Bath tub, including faucets...$ 40.00 
Toret and’ tanh... .ccsscccucs 40.00 
Basin, including faucets ...... 25.00 
Sink, including faucets ....... 12.50 
Boer; ACCA ..6. 6ccccc ccs 12.50 
Cost of installing. ............ 130.00 
Cost of pipes and labor....... 130.00 

Total plumbing cost........ $390.00 


“The brick chimney would have but 
one flue, 8x8 inches inside measurement, 
not lined, and would cost about $3.00 per 
foot and from the ground would be 24 
feet high and would cost in place $72.00 

“The terra cotta flue being a patent 
one would cost $1.50 per foot in place 
and there would be 20 feet of it from the 
ground up: it would cost in all $30.00 
installed. 

“To figure the plastering we would 
measure all of the surface. excluding 
door and window openings. We have for 


this 242 square yards and in the country 
the probable cost of this at the present 
day would be about 80c per yard, a total 
cost in this case of $193.60. In the cities 
plastering costs about 65¢ per yard. 

“The sheet metal work would consist 
of two leader pipes, costing 40c per lineal 
foot for the 24 feet, $9.60; and two out 
lets and offsets cost $2.00 each, $4.00: 
and flashings over doors and windows at 
30c each, 11 of them, $3.30; and around 
two chimneys at $1.60 each, $3.20, mak 
ing a total for sheet metal work, $20.10. 

“There would be outside painting 
amounting to 336 square yards for all 
outside surface except the roof, and three 
coat work would cost 40c per yard, or 
a total of $134.40. 

“The inside painting would be all the 


doors, windows, baseboards, bathroom 
ceiling and walls, kitchen ceiling and 
walls, a total of 288 yards at 50c per 


vard, $144.00. 

“The tinting of the living room ceiling, 
dining room walls and ceiling, bedroom 
walls and ceiling, passage way walls and 
ceiling would be 172 vards at 15¢ per 
vard, $25.80. 

“The papering of the walls of the liv 
ing room 31 square yards, figured in area, 
excluding openings, taking four double 
rolls of paper, using 50c¢ paper, that is, 
$1.00 per double roll, and allowing $8.00 
for labor, would cost $12.00. 

“The electric work in the country 
would cost about $5.00 per outlet, and as 
there are eight lights and one switch, 
this would make nine outlets and cost 
$45.00. The cords and drops, seven of 
them, would cost $1.25 each, or $8.75. and 
the fixture in the living room $7.50. a 
total for electric work of $61.25. 

“There would be eight window shades 
which would cost $2.00 each, a total oi 
$16.00. 

“Upon the studs and under the rustic 
would be building paper. The rustic 
area of the walls is 1,470 square feet 
Building paper comes in 500 sa. ft. roll 
and as it tears and must be lapped, it 
would consume the best part of 4 square 
rolls. which would cost about $4.50 per 
roll in place, or $18.00. 


Recapitulation 

“Putting the figures together, we have 
the result as exhibited in the following 
schedule, which aggregates as the cost 
of materials and labor, $2,931.96, to which 
must be added contractor's profit, prob 
ably 10%, and also a charge to cover the 
compensation insurance while building 
This would total the cost of the com 
already 


pleted building. Figures men 
tioned have been omitted. 
5490 ft. common lumber at $40. ..$219.60 
1260 ft. T and G flooring at $90... 113.40 
1764 ft. rustic at $95..........5. 167.58 
1394 ft. ceiling at $80............. 411.52 
1503 ft. finish at $120............. 180.36 
14250 shingles at $4.50........ 64.12 
Carpenter labor—11,149 ft. lumber 
EGA ic ade wk wore eiaes wee. 445.96 
Carpenter labor—14,250 shingles at 
, 3 See eee an ne 49.88 





Pennsylvania. Address: 





“ATTENTION” 


Middle-Aged man operating a local fire and casualty insurance 
agency in Central Pennsylvania desires a special or general 
agency relationship with a company for Eastern and Central 


“Harrisburg,” The Eastern Underwriter 
86 Fulton Street, New York, N. Y. 








Windows and window frames.... 148.50 








Doors and door frames........... 132.00 
Sink set in leitchen:<.. 7... ci s.s nese 24.00 
Rough and finish hardware....... 98.99 
DEUCE TAHOE. hd i hcbacdesanticam 12.50 





Total estimated cost material 
ONG TANOR eo. ccectwatens eee $2,931.96 
293.19 


$3,225.15 
From this figure the depreciation must 
he deducted. This question of deprecia- 
tion is one which has caused a great deal 
of argument and discussion from time to 
time, but is dependent entirely upon the 
condition in which the property was at 
the time of the fire, and not necessarily 
to its actual The subject of de- 
preciation is one which requires a much 
greater space than I can give it in the 
present paper.” 


age. 














INSURANCE 
HARRY C. FRY, Jr., President 
JOHN B. SIRICH, Sec’y. 
J. A. HETRICK, Treasurer 


LOGUE BROS. & CO., Inc. 











307 FOURTH AVENUE PITTSBURGH 
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Roumania a Country 
With Too Many 
Companies 


NEED FOR MERGERS IS SEEN 





Companies Have Joint Office for Mar- 
ine Insurance; Fire Premiums Col- 
lected With Difficulty 


By Bela Deutsch 


Among the Balkan States the leading 
position belongs beyond doubt to Rou- 
mania, not only owing to its area and 
population, but also from the point of 
view of its econmic importance. That 
country, before the war, was the big- 
gest corn exporter in Europe. Its area 
having been doubled by the Peace 
Treaty, Roumania now takes a very im- 
portant part in satisfying the world’s corn 
demand. Although the wheat crop in 
Roumania, as everywhere, was under the 
average last year, it possessed huge sur- 
pluses in maize and oats exported chief- 
ly into Great Britain. Besides the high- 
ly developed agriculture and stock-farm- 
ing, Roumania is very rich in various 
raw products. It has immense woods 
and flourishing coal and gold mines. 

Last year export figures surmounted 
by $35,000,000 those of its imports and the 
state budget left a surplus of $25,000,000. 
It has many big steam flour mills, sugar 
and spirit factories and breweries. It 
goes, therefore, without saying that in- 
surance is active. There are many in- 
surance companies. 

There is the Generala of Bucharest, 
back of which is the Assicurazioni Gen- 
erali and the banking firm of Mamor- 
osch; the Dacia Rumania, founded in 
1871; the Nationala, forty years old; 
and the Agricola, also having strong 
Italian affiliations. 





Nationalized Branches 


Some apparently new companies of 
New Roumania are in reality only the 
nationalized branches of the internation- 
ally known big concerns of the former 
Austro-Hungarian Empire. Such are 
the Prima Ardeleana, First Hungarian 
Insurance Co., Fonciera, Transylvania, 
Austrian Donau, Agronomul, Insurance 
Company of Hungarian Farmers, Steaua 
Romana, Phoenix, Franco-Romana, Hun- 
garian-French Co. 

The Agronomul raised its capital to 
eight million leis. The Riunione Adria- 
tica has been permitted to conduct busi- 
ness under its old organization. 

Among new companies are the Ivria 
and Lyoydul Romana (both belonging 
to a Frankfort concern), the Helvetia, 
Orient, Ankora, Urania, Victoria, Bri- 
tania, Anglo-Elementer. All of these 
last named companies are cut raters, 
having a 20 per cent reduction in rates. 
They are not members of the Rouman- 
ian Fire Insurance Premium Cartel. 


No Direct Writing French Company 


Notwithstanding the intensive political 
and economic sympathy existing between 
France and Roumania, there is no di- 
rect French writing company in Ron- 
mania. There are no reinsurance com- 
panies, reinsurance being chiefly with 
Middle European. head institutions. It 
looks as if there should be a consolida- 
tion in order to weed out the large num- 
ber of companies in ‘Roumania. 

The year 1924 was satisfactory, taking 


- into account the general financial crisis, 


due to want of foreign capital. Fire 
business was particularly good last year, 
but chiefly in the cities. The bad har- 
vest cut down the country business, 
while reform of estate ownership did 
not help matters. Fire premiums wer2 
advanced, corresponding to about what 
they were before the war. The prin- 
cipal fires of the year were several big 
forest and sawmill losses, but the aver- 
age loss ratio for the country was only 
about 40 per cent. The government is 
maintaining a closer supervision over the 
smaller companies. 

Not so much hail insurance is carried 


as should be because of lack of educa- 
tion. Insurance against accidents and 
surety insurances are undeveloped. Bur- 
glary insurance has more recently be- 
come popular. Marine business is grow- 
ing. There were some heavy sea losses, 
but the inland marine was satisfactory. 
The companies maintain a common of- 
fice for this business in the port of 

Sraila and the capital of this cartel is 
already about 300 millions of lei. 

On the whole Roumanian market there 
is a general complaint regarding diffi- 
culties in collecting premiums. Although 
money is scarce it cannot be denied that 
the public is not accustomed as yet to 
pay such premiums regularly. Not only 
the agricultural, but also the industrial 
premiums are constantly put off and the 
amount of outstanding funds is very 
considerable. Even the reinsurance 
companies are unable to collect their de- 
mands duly from the firms. Owing to 
non-payment many contracts must _be 
finally cancelled and thus commission 
and acquisition expenses go lost. For 
this reason the companies are econo- 
mical. 





IN NAVIGABLE WATERS 

The Court of Appeals, New York, has 
held that where a vessel is floated into 
a dock (a permanent, not a floating 
dock) it is in navigable waters, even 
though the water has been temporarily 
withdrawn, and, accordingly, an acci- 
dent happening to a party while work- 
ing on the side of the vessel in such 
dock is a maritime tort which is the 
subject of admiralty jurisdiction and 
which, therefore, the state cannot bring 
under our Workmen’s Compensation 
Act as affording an appropriate and 
only means of relief. 





GARDINER JOINS AUTOMOBILE 

Samuel Gardiner has been made su 
perintendent of the fire department of 
the Automobile at the Rochester, N. Y 
branch office. He was with the Phoenix 
of Hartford for thirteen years and pre- 
viously was with the Equitable of Provi 
dence for five years. 


AGENCY TAKES OUT GROUP 

Maury, Donnelly, Williams & Parr, 
insurance agents, Baltimore, Md., have 
provided group life insurance for their 
50 employes, the full coverage totalling 
about $61,000. The range of protection 
for individuals is from $500 to $1,500, 
with a special arrangement made for 
executives. The Metropolitan wrote the 
policy. 





RESIGNS AS SPECIAL AGENT 

J. William Crumley has resigned as 
special agent in Virginia for the Alli- 
ance of Philadelphia. Before connect- 
ing with this company several months 
ago, Mr. Crumley traveled Virginia, 
Maryland and the District of Columbia 
for the Scottish Union and National. He 
is originally from Atlanta. 


WADE’S TWO RULINGS 

Stacey W. Wade, Insurance Commis- 
sioner of North Carolina, has issued two 
rulings—one that licensed agents must 
not pay commissions to non-resident or 
unlicensed persons; the other that every 
contract of insurance on any property in 
North Carolina is considered a contract 
in North Carolina and must be counter- 
signed by a resident agent. 


AMERICA FORE REVUE 


The tenth annual revue of the Amer 
ica Fore Club and Ladies’ Auxiliary will 
be held on April 24 at the Palm Garden, 
New York. This affair, always a suc- 
cess, will have a fine array of office 
talent this year. 


FULL COVERAGE 
Slim—“Bob burned a_ hole’ in his 
pants.” 
Jim—“Did he have insurance?” 
Slim—“No; his coat-tail covered the 
loss.’—Denver Parrakett. 


Federal Court Rules 
On Cancellations 


NO NOTICE TO ASSURED GIVEN 





Home Held Liable for Fire Loss Even 
Though Company Week Before 
Had Moved to Cancel Risk 





Richmond, Va., April 14.—The Home, 
New York, and not the Commercial Union 
of London, must pay the amount of dam- 
age caused by fire to a dwelling, outbuild- 
ings and contents on a farm of John A. 
McGill near Anderson, S. C., the United 
States Circuit Court of Appeals held to- 
day in affirming judgment of the district 
court at Greenville, S. C. The Home, it 
appears, denied liability on the ground that 
it cancelled policies of insurance on the 
property before the fire occurred. 

One policy for $28,150 issued by this 
company covered the dwelling, outbuild- 
ings and furniture and another for $2,500 
covered hay and grain in the outbuild- 
ings, the insurance being taken August 8, 
1922. On September 29, 1922, the fire oc- 
curred damaging the buildings and furni- 
ture to the extent of $17,000, while dam- 
age to hay and grain totaled $790.95. 

On September 20, 1922, a special agent 
of the company instructed its local agent 
to cancel the policies. On September 27, 
1922, the local agent who also represented 
the Commercial Union insured the prop- 
erty in this company. After the fire, the 
agent made known his action to McGill 
who surrendered to him the Home policy 
on the hay and grain. McGill undertook 
to get the other policy which was held 
bv the Bank of Anderson as mortgagee 
but the bank refused to surrender it. 
The Commercial Union denied liability, 
averring that the policies issued in its 
name were invalid. The Home was held 
liable on the ground that notice of can- 
cellation had not been given. 

In its opinion, the appeal court said: 
“The Home Company’s policies had not 
been cancelled at the date of the fire be- 
cause the required notice to owner and 
mortgagee had not been given, nor had 
the policies of the Commercial Union been 
delivered and accepted in place of them. 
There was no intention of any of the 
parties that there should be double insur- 
ance. Evidently neither waiver by the 
insured in favor of the Home Company 
nor even an express agreement between 
the agent and the insured for cancella- 
tion of the Home’s policies and the sub- 
stitution of the Commercial Union policies 
after the fire could bind the latter com- 
pany, because its policies were to be is- 
sued upon property in existence, and after 
the cancellation of the policies of the Home 
Company.” 


F. F. GOULD SPECIAL AGENT 

Frederick F. Gould has been appointed 
special agent of the Palatine, Union As- 
surance and California for central and 
eastern New York State. His headquar- 
ters will be at Utica. These companies 
are members of the Commercial Union 
fleet. 


VERMONT AGENTS TO MEET 

The Vermont Association of Insur- 
ance Agents will hold its mid-year meet- 
ing at Burlington, Vt., on April 29. It 
is the intention of the association to 
invite all special agents of companies 
operating in Vermont. 

DEATH OF L. S. LAKE 

Luther S. Lake of Lyons, N. Y., founder 
of the L. S. Lake agency, which is forty 
years old, died recently in that city. 





THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 
. G. HOLLMAN, Secy. 

H. T. GIBERSON, Treasurer 
F. E. SAMMONS, Asst. Secy. 

A. E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, Ine., General Agents 
Metropolitan District 

81 JOHN STREET 











TO WRITE ALL LINES 


Louis O. Faulhaber and William N. 
Heard Form Faulhaber & Heard, 


Inc., in Newark 


Two of the best known and most com- 
petent insurance men in Newark, Louis 
L. Faulhaber, general agent of the Em- 
ployers’ Liability, and William N. Heard, 
formerly manager of the Aetna Life In- 
surance Company of Newark, have joined 
in partnership and formed a corporation 
to be called “Faulhaber & Heard, Inc.,” 
and will do a general insurance business 
that city, writing all lines including 
ife. 


E. F. WARREN TRANSFERRED 


Earnest F. Warren, for fourteen years 
in the employ of the Springfield Fire & 
Marine, Several of which were spent in 
Western Pennsylvania, has now been trans- 
ferred to northern New Jersey, where he 
will supervise the company’s work in four 
counties, with headquarters at 81 John 
Street, New York City. Mr. Warren was 
active in the Smoke & Cinder Club, while 
located in the Pittsburgh district. 


WISSEMAN MADE MANAGER 

red G. Wisseman, for several years 
connected with the Automobile of Hart- 
ford in New York as superintendent of 
the suburban fire department, has been 
appointed manager of that department at 
the New York office for the Automobile, 
lire and Marine Underwriters and the 
Standard Fire, all members of the Aetna 
Life group. 





SVEA ENTERS VIRGINIA 
The Svea has entered Virginia to 
write fire and kindred lines. Principal 
office will be located at Richmond in 
charge of Robert Lecky, Jr. 





216TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 














A DEPENDABLE COMPANY 
AGRICULTURAL INSURANCE COMPANY 


OF WATERTOWN, N. Y. 











Con 


‘I 
ton, 
Art 
iSSU 
EE 
thir 
Deg 
pan 
for 
bra 
to | 
this 
of | 
pat 
the 
pre 
of 
col 
sal. 
one 
eX 
un 
me 
201 
the 
ors 


He 








April 17, 1925 








; 5 fee: 8 a THE EASTERN 


6 CEEOL UNDERWRITER - ys 







Page 27 








Thirty-Five Hartford 
Insurance Companies 
THAT CITY GROWS AS CENTER 





Companies Have Capital Stock Of 
$62,250,000; Premium Income Of 
$463,000,000 


The “Insurance Age-Journal” of Bos- 
ton, the editor of which is’ Frank L. 
Armstrong, devotes most of its April 10th 
issue to a discussion of Hartford as the 
“Home of 





Insurance.” Among other 
things it prints the financial standing on 
December 31, 1924, of insurance com- 
panies domiciled in’ Hartford, including 
foreign United States 
branch managers in that city. According 
to the “Insurance Age-Journal” there are 
thirty-five companies. The capital stock 
of these companies foots up to $62,250,000 
par value. The assets are $1,209,560,000 ; 
the surplus to policyholders, $212,370,510: 
premium income, $403,000,000. Upwards 
of 10,000 men are employed by these 
companies in Hartford alone and_ their 
salaries list $17,000,000 a year. There is 
one man in -artford who is the chief 
executive of several companies who has 
under him an agency staff of about 30,000 
men, It is estimated that well over 
200,000 persons in the United States lind 
themselves dependent upon the insurance 
organizations whose home offices are in 
Hartford. 

“Many of the most important and far 
reaching contributions made to the busi 
ness of insurance have come from [lart- 
ford,” says the Insurance Age-Journal, 
“It was the Aetna Fire Insurance Com 
pany, founded in 1819, which sponsored 
the first agency system for this form of 
insurance. The Travelers Insurance Com 
pany, when guided by the late James G. 
Jatterson, one of the ablest underwriters 
in the history of the business, literally 
created casualty insurance in America. 
There are many and sundry other prin 
ciples, indispensable to the conduct of 
life, fire, and casualty insurance today, 
which emanated from the brains of 
{lartford’s pioneers. Debts too numerous 
to mention are acknowledged in Hartford 
and by the insurance fraternity in general 
to such eminent late exponents of insur- 
ance as Morgan G. Bulkeley, Colonel 
Jacob L. Greene, J. M. Allen, Lucius J. 
Hendee, Mark Howard, DeWitt W. C. 
Skilton, and a host of others whose names 
are legion.” 


companies with 


Moving To New District 

The Hartford companies, by the way, 
are, moving to the western part of the 
city. Along that line, the “Insurance Age 
Journal” says: 

“The insurance companies of Hartford 
have begun to move away from the cen 
ter of the city toward the west end for 
future home offices. Within the week the 
Connecticut Mutual Life Insurance Com 
pany has already broken ground on ‘the 
land bounded by Garden, Collins and 
Myrtle streets, which is directly opposite 
the Hartford Fire Insurance Company. 
The site of the new building contains 
several historical places; among them the 
Sill homestead, the Hooker estate, and the 
Hloward house. All of these had an im- 
portant place in the history of the city. 
Edward L. Hooker was a former mayor ; 
George C. Sill was lieutenant governor. 
The Howard house was built by E. K. 
Root, former president of the Colt [ire 
Arms Company. The old Sill place will 
probably be the .first building to be de- 
molished in the work of tearing down and 
excavating. The new Home Office is to 
be three stories high with wings at both 
ends, and produce a_ structure. slightly 
larger than the Hartford Fire Insurance 
buildings, but similar in architecture. 
There will be a playground providing 
tennis courts and other recreation space.” 

Frank L. Armstrong, editor of the 
“Insurance Age-Journal” was in New 
York this week with his wife and daugh- 
ter, 


COMMERCE CHAMBER WQRK 
Local Agents in Several States Are 
Actively Working for Closer 
Relations With Business 
Several eastern states are co-operating 
fully with the special committee of the 
National Association of Insurance 
Agents’ in securing the formation of in- 
surance committees in local chambers of 
commerce and the entry of communities 
in the Inter-Chamber Fire Waste Con- 
test conducted by the U. S. Chamber 
of Commerce and the National Fire 

Waste Council. 

The New York State president, Eugene 
A. Beach, has appointed W. Clarke Bagg 
of Utica as chairman of the committee 
to handle the work in his State. Mr. 
Bagg has always been an active member 
of the New York and National Associa- 
tions and a hard worker for their inter- 
ests. Mr. Beach believes that the work 
will be pushed very rapidly under Mr. 
Bage’s direction. 

The task of signing up the various 
chambers in the State of Pennsylvania 
has been assigned by President Kenneth 
H. Bair to Val Genge, of Warren, chair- 
man of the Pennsylvania Fire Preven 
tion Committee. Pennsylvania has prob- 
ably the largest number of chambers of 
commerce not entered in the Inter- 


Chamber Fire Waste Contest, Mr. 
Senge, therefore, has a man’s size job. 

In Maryland, George Page West, the 
new president of the State Association, 
elected just a few weeks ago, immedi 
ately took hold of the work in splendid 
fashion. The entire State of Maryland 
is entered in the Inter-Chamber Fire 
Waste Contest through the Baltimore 
Safety Council, a section of the Balti- 
more Association of Commerce. The 
chairman of the Fire Prevention Com- 
mittee of the Baltimore Safety Council 
is Charles Rolsoon, Jr., one of the most 
active members of the Maryland Asso- 
ciation, who is also chairman of that 
body’s fire prevention and conservation 
committee. 

In West Virginia, President A. B. 
White, Jr., of Parkersburg, of the West 
Virginia Association, has appointed C. I. 
Thornburg, of Huntington, as chairman 
of a committee to assume charge of 
chamber of commerce co-operation in 
the State. Mr. Thornburg is secretary 
treasurer of the West Virginia Associa- 
tion and an energetic young man. He 
is getting into touch with representatives 
of the local boards at Bluefield, Mor 
gantown, Welch, Wheeling and William- 
son and asking them to see that their 
local chambers are entered in the Fire 
Waste Contest. 


GET AGENCY IN HARTFORD 


Travelers’ Fire Appoints Beach, Forman 
& Co.; Active There For Eight 
Years; Agency Moves 

In Hartford, the Travelers Fire has 
appointed Beach, Forman & Co. as_ its 
local agents. 

Beach, Forman & Co., in their eight 
years in Hartford, have represented a 
number of fire and casualty companies, 
and have been heavy writers of various 
lines in the Travelers. The agency stands 
high in Hartford. 

In order to handle its business more 
expeditiously and to obtain more commo- 
dious quarters the agency will move on 
May Ist to 12-14 Central Row. 


SULLIVAN AND MILLER TALK 


Two of the advertising managers of 
fire insurance companies talked last 
week; E. L. Sullivan, advertising man- 
ager of the Home, speaking before the 
Chesapeake Pond of the Blue Goose in 
Baltimore, and Chauncey S. S. Miller, 
advertising manager of the North British 
& Mercantile, addressing the Smoke and 
Cinder Club of Pittsburgh. Both made 
humorous talks and went over well. 
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NEW YORK 








Ocean Travel today is dependable. 
weather means little difference in the running time of our 
Ports are reached on schedule, a feat rarely 
accomplished by the smaller ships of yesterday. 


is dependable. 


CHICAGO 


Dependability 


And insurance, as written today by the strongest companies, 
Not even the sweeping storms of con- 
flagration or the adverse winds of bad loss years can drive it 
off its course. The stately ship is bound for port on an even 


The Fidelity-Phenix is one of America’s greatest insurance 
Its policies are contracts of sound indemnity. 


FUDELITY= PIHIENTX 
FIRE INSURANCE CO- 


SO MAIDEN LANE ,NIEW YORK,NY. 


CASH CAPITAL 
FIVE MILLION DOLLARS 


ERNEST STURM, Chairman of the Board 


MONTREAL 


Even the roughest 


PAUL L. HAID, President 


SAN FRANCISCO 
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MARINE & AUTOMOBILE DEPARTMENT 





Lords Dismiss Appeal 
of “Spathari’’ Case 


MATERIAL FACTS CONCEALED 





Highest British Court Holds that Hiding 
Nationality of Real Owners 
Voided the Policies 


By A. C. Blackall 

A decision of great interest to marine 
underwriters was given by the House 
of Lords, on March 23, when the appeal 
of H. Demetriades and Co., and Her- 
cules Demetriades of Glasgow came up 
for hearing. The appeal was dismissed 
with costs. Plaintiffs originally sought 
to recover from the Northern Assurance 
Co., Ltd., a sum of £805 ($4,025) under 
a policy insuring part of the cargo 
carried on the steamer Spathari, which 
vessel became a total loss at the end 
of April, 1921, off the Portuguese coast. 

At the same ‘time that the Greek 
appellants raised their action a Robert 
F. Borthwick sued the British General 
Assurance Co., Ltd. to recover £650, 
($3,250) part of a total of £9,000 ($45,- 
000) insurances on the hull of the vessel, 
and one Nicholas Cambitsis sued the 
Norwich Union Fire, for £500 ($2,500) 
part of a total of £3,700 ($18,500) under 
a policy covering a parcel of cod fish 
carried on the Spathari. 

In the original action, the Lord Ordi 
nary (Lord Sands) decided that the 
Spathari was scuttled by the engineer 
Malley, with the connivance of the 
officers, but that respondents had failed 
to prove that the policy-holders were 
privy to the scuttling. He, however, 
held that both the appellants and Borth- 
wick had failed to disclose material 
facts. 

The Second Division of the Court of 
Session came to the unanimous opinion 
that the policy-holders were privy to 
the scuttling, and that the alleged trans- 
fer from the appellants to Borthwick 
was fictitious and for the fraudulent 
purpose of enabling the vessel to be 
registered as a British ship and insured 
as such, 

Greek Ownership Concealed 

The Lord Chancellor, in moving that 
the appeal should be dismissed, said 
that it could not be seriously contested 
that in the state of the insurance market 
at that time, the circumstances of the 
Greek interest in the vessel was a 
materal circumstance which would have 
influenced the judgment of a prudent 
insurer in fixing the premium or de- 
terminining whether he would take the 
risk. The facts under this head were 
summed up by the Lord Justice Clerk 
in the following passage in his opinion: 
“The Spathari was purchased by Deme- 
triades, who was a Greek. Thereafter 
she was no doubt astensibly transferred 
to Borthwick, but only for a limited time 
and for limited purposes. When the 
Spathari reached Greece her ownership 
was to revert to Demetriades, and she 
was thereafter to pass into the hands 
of Greeks. During the voyage to Greece 
she was to be managed by a Greek, 
Demetriades. He was entitled to the 
freight, and he was also liable for the 
disbursements, apart from insurance. 
He was, moreover, interested in the 
cargo. In part, the Spathari was in- 
fected with the Greek taint throughout. 
Her past, her present, and her future 
were permeated with Greek interest. 

“Now, the evidence was clear that at 
the date when these insurances were 
effected Greek vessels were taboo in the 
insurance world. They were sinking 
in alarming numbers and underwriters 
fought shy of insuring them. If they 
insured them at all they did so at ex- 
ceptionally high premiums. I am quite 
satisfied, and indeed I do not think it 
was disputed, that if the true facts re- 





garding the vessel as I have now 
rehearsed them had been fully dis- 
closed to the underwriters, if what 
1 might term her Greek interest 
had been laid bare, she would not have 
been“insured at all. That these facts 
were material I cannot for a moment 
doubt. That they were not disclosed is 
matter of admission.” 

It had, said the Lord Chancellor, been 
argued before the Inner House that if 
the underwriters desired information on 
these points it was their duty to ask for 
it, but on that point the learned Lord 
Justice Clerk observed that as Borth- 
wick was ex facie owner of the Spathari 
there was nothing to put the insurers on 
the scent of a Greek interest, and there 
was therefore no duty on their part 
which they could be said to have 
neglected to discharge. With these 
observations, the Lord Chancellor said 
that he entirely agreed, and on that 
ground alone the action must properly 
be dismissed. 

Further, he was disposed to agree 
with the ‘learned judges in the Second 
Division in holding that there was actual 
misrepresentation leading up to the 
contract. 

The underwriters were told that the 
ship was a British ship and her British 
character was emphasized to them 
though in fact she was not really en- 
titled to be on the British register. 

Question of Scuttling 

There remained the evidence founded 
on the scuttling of the ship. Pending 
the decision on the question of conceal- 
ment and misrepresentation, counsel for 
the appellants had thought it would be 
a waste of time to argue the question 
of the privity of the owners to the 
scuttling. Accordingly, the Lord Chan- 
cellor expressed no opinion upon it. 

Lord Dunedin concurred. 

Lord Shaw, of Dumfermline, also con- 
curred, The first substantial fact with 
which they started was that the ship 
was falsely certified and put on the 
British register. No person falsely 
registered was entitled to escape from 
the responsibility and representation 
made and implied by the falsehood when 
the ship was put upon the register. 
How material the question of nationality 
appeared from the evidence of Mr. 
Harper, who gave official statistics with 
regard to a long period of time, namely, 
the period from September 1, 1920 to 
November 30, 1921. During that period 
14 British vessels were lost and during 
the same period 27 Greek vessels were 
lost. That was nearly double the num- 
ber of Greek vessels to British. 

3ut it was not really the substantial 
comparison. The real comparison was 
of Greek losses to Greek tonnage afloat 
and British losses to British tonnage 
afloat, and the startling fact was that 
for every 22,000 Greek tons afloat one 
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vessel was lost whereas in the case of 
the British registered ships one loss 
only occurred in the case of 1,570,000 
tons afloat. The contrast was so start- 
ling that it required little evidence to 
convince nis Lordship that in the in- 
surance and shipping world any repre- 
sentation which would conceal the 
Greek nationality of the vessel was 
material matter for the contracting 
parties. The judgment of the Court of 
Session on the question of scuttling 
stood without any further comment on 
his Lordship’s part, except that it was 
consoling to reflect that the distress of 
these people in seeing the vessel go 
down must have been mitigated by the 
consideration that at last, and not too 
soon, the unsavory cargo of cod and 
herring had reached its proper destina- 
tion namely, at the bottom of the sea. 
Lord Summer and Lord Buckmaster 


concurred, and the appeal was dismissed 
with costs, ———_—_—_____ 


Fireman’s Fund Issues 1925 
Edition of Marine Register 


The Fireman’s Fund has published its 
1925 edition of the valuable “Register,” 
listing all vessels documented on the 
Pacific Coast of the United States and 
Hawaiian Islands and being in addition 
a general handbook for shipowners. The 
latest edition contains 200 pages, and 
among the contents are the York-Ant- 
werp Rules of 1890 and 1924, weather 
statistics, the Harter Act, rules of the 
road at sea, dry docks and marine rail- 
ways, pilotage and towage rates, and 
other useful information. Copies of the 
“Register” may be obtained free of 
charge at any marine agency of the com- 
pany or at the home office of the Fire- 
man’s Fund in San Francisco. 


ATLAMARINE CLUB 

The Atlamarine Club, an organization 
of the Fireman’s Fund of the Atlantic 
Marine Department employees, recently 
elected as officers for this year: G. T. 
Scott, president; C. Goll, vice-president ; 
J. Coll, treasurer, and H. J. Reilley, sec- 
retary. The outgoing president, J. J 
Donnelly, was presented with a_ gold 
fountain pen, a gift from the members. 

The Atlamariners are an active organi- 
zation conducting social functions, ath- 
letic events, a library and a thrift club 
in addition to publishing a monthly pa- 
per of office news and_ educational 
articles. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,343,699.05 














WRITE FOR OUR AGENCY PROPOSITION 





WARNINGS TO SHIPPERS 





Advised To Give Prompt Notice Of 
Damage To Goods As Hague Rules 
Provide In England 


The secretary of Lloyd’s Underwriters’ 
Association calls attention to Article 111, 
paragraph 6, of the Carriage of Goods 
by Sea Act, which only came into effect 
on January 1. The paragraph is as 
follows: 

“Unless notice of loss or damage and 
the general nature of such loss or dam- 
age be given in writing to the carrier 
or his agent at the port of discharge 
before or at the time of the removal of 
the goods into the custody of the per- 
son entitled to delivery thereof under 
the contract of carriage, or, if the loss 
or damage be not apparent, within three 
days, such removal shall be prima facie 
evidence of the delivery by the carrier 
of the goods as described in the bill of 
lading. The notice in writing need not 
be given if the state of the goods has 
at the time of their receipt been the 
subject of joint survey or inspection.” 

The statement points out that it is evi- 
dent from the above provision that the 
Act imposes an obligation on all shippers 
or owners of goods to take immediate 
action, when the necessity arises, and 
brokers and all concerned are requested, 
whenever possible, to bring this fact to 
the notice of their assured. Early noti- 
fication to the underwriters of damage 
or loss is, of course, a principle of all 
forms of insurance. 





WIN “BELLA” CASE 





Marine Syndicates Held Not Liable By 
Federal Court at Baltimore; Ship 
Had Foundered 


Richmond, Va., April 14.—The Bella 
Steamship Company, owner of the SS. 
“Bella,” formerly engaged in the fruit 
trade, lost an appeal today from the Dis- 
trict Court at Baltimore in which judg- 
ment had been entered in favor of the 
Insurance Company of North America. 
The vessel foundered 160 miles north 
of San Salvador several years ago. It 
was insured in the American Marine 
Insurance Syndicates for $143,000. The 
Insurance Company of North America 
was a subscriber to the policy to the 
extent of five per cent. of the total in- 
surance. It denied liability on the 
ground that the ship was scuttled with 
the connivance of the owner for the pur- 
pose of recovering the insurance and also 
that there was concealment and misrep- 
resentation of facts material to the risk. 
It is understood that the case was a test 
one to determine liability of all sub- 
scribers to the policy. 





Local ‘Agents More Active in Chamber 
of Commerce Work 


The committee of the National Asso- 
ciation of Insurance Agents headed by 
Earl E. Fisk, of Green Bay, Wis., which 
is co-operating with the United States 
Chamber of Commerce and the National 
Fire Waste Council to promote closer 
relations between local agents and 
chambers of commerce, reports good 
progress. Within the last few weeks 
about thirty more towns have entered 
the Inter-City Fire Waste Contest, 
which is being sponsored by chambers 
of commerce in the interest of fire pre- 
vention. Local agents are being urged 
to join their commerce chambers and to 
establish insurance committees. 
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CASUALTY AND SURETY NEWS 














F. & C. Discontinues 
Malpractice Insurance 


IS CONSIDERED UNPROFITABLE 





Company Was Pioneer In Physicians’, 
Surgeons’ and Dentists’ Liability In- 
surance; Legal Expense Great 





The Fidelity & Casualty has discon- 
tinued writing physicians’, surgeons’ and 
dentists’ liability insurance, the form of 
malpractice insutance covering the treat- 
ment of patients, on account of heavy 
losses and adverse experience. The Fi- 
delity & Casualty was the pioneer in 
this field many years ago. 

This form of insurance is not written 
to any great extent, there being only 
two other companies besides the F. & C. 
engaged in it extensively, and a few 
others that handle it on a much smaller 
scale. 

The risk involved in writing the line 
is great and it is considered an un- 
profitable one due to the legal expenses 
incurred that often are the means of 
eating up the entire premium. 

That it is not a preferred class is 
shown by the fact that some companies 
only write medical associations, whose 
members, if they desire protection, are 
insured, their integrity being vouched 
for by the association to which they 
belong. 

The business is particularly undesired 
from coal and other mining districts, 
these places being hot-beds of malprac- 
tice suits. 

In brief, this form of policy as writ- 
ten by the Fidelity & Casualty provides: 

Ist—For the defense of any suit for 
damages against a policyholder or his 
estate on account of any alleged mal- 
practice, error, or mistake in the prac- 
tice of his profession, including, if neces- 
sary, an appeal to the highest court to 
which an appeal can be taken with no 
limit as to amount. 

2nd—For the payment of any amount 
up to $5,000 in any one suit, and up to 
$15,000 for all suits based upon alleged 
acts of the policyholder or his assistants 
during each policy year. 


P. G. RATES ADJUSTED 





Effect Twenty-Four States, Excluding 
New York and New Jersey; Cost 
of Replacements Rising 


The Moore Plate Glass Rating Ser- 
vice has just made some slight adjust- 
ments of plate glass rates in certain lo- 
calities, effecting twenty-four _ states. 
The adjustment is neither intended as a 
rate reduction or a rate increase but has 
been done to take care of various local 
situations, 

vast -year the companies did a large 
business in this line of insurance and 
one that was an increase over the pre- 
vious year. The cost of plate glass re- 
placements is at the present still show- 
ing an upward tendency, the companies 
receiving notices from firms with which 
they do business of increasing costs. 

New York and New Jersey are among 
the states. not effected by the rate 
adjustment. 


WILES MAKES BIG HAUL 


P. EK. Wiles, Jersey City manager of 
the National Suréty, has just written sixty- 
six public official bonds covering all of 
the officers, department heads, commis- 
sioners, health board members, city 
magistrate and others of executive au- 
thority in the city of Bayonne, N. J. 





E. W. CARR APPOINTED 
The Maryland Casualty has appointed 
Edgar W. Carr as assistant manager of 
the liability, compensation and automo- 
bile department at Baltimore. Mr. Carr 
started with the company as a clerk. 





Comments on Bonding 
Situation in Cuba 
MARTIN M. LEWIS RETURNS 


Average Capital of Local Sureties Is 
$25,000; Wide Divergence in Rates; 
Miami Banking Condition 








Martin M. Lewis, assistant manager of 
the Towner Rating Bureau, has returned 
from a combined business and pleasure 
trip to New Orleans, Miami and Havana, 
and painted a rather amusing picture of 
surety conditions in Cuba. His studies, 
he said, disclosed the following condi- 
tions there: 

“The Fidelity & Deposit, the Maryland 
Casualty and the National Surety are 
the only companies outside of local 
companies doing a surety business at 
that point. There are twenty-seven 
local companies, twenty-five of which 
have an average capital of $25,000. The 
other two companies have about $250,000. 
There is no law preventing any of the 
companies writing bonds for five times 
the amount of their capital. 

“The American companies do not feel 
any competition as far as fidelity busi- 
ness is concerned as no one apparently 
wants the local companies’ protection, 
but as far as the construction and con- 
tract business where the government 
accepts the local’s bonds, the competi- 
tion is felt. 

“There is a great divergence in rates 
between the local companies and the 
American companies on contract bonds 
that are perfectly ridiculous. A differ- 
ence in one instance being $16,000 for a 
local and $18,000 for an American com- 
pany. One need not be a magician 
see that the companies writing at these 
rates cannot do so for any length of 
time,” 

Commenting upon the Miami bank 
situation, Mr. Lewis said that these 
banks apparently have deposits far out 
of proportion to their capital and sur- 
plus, which is an unhealthy condition. 





MARYLAND’S NEW POLICY 


Issuing Income Accident Cover Paying 
Weekly Indemnity Only; has Lib- 
eral Payment Provision 


The Maryland Casualty is issuing a 
new income accident policy paying 
weekly indemnity only. This policy 
pays a life income for total disability 
from accident, no death benefit, or the 
option of lump-sum payments for loss 
of limb or sight. 

The weekly indemnity provision of the 
policy is liberal, covering any disability 
from accident beginning within thirty 
days of the date of the accident. It 
also contains the usual provisions for 
the payment of double indemnity, elec- 
tive benefits, hospital and graduate 
nurse indemnity, surgical operations, 
doctors bills for non disabling injuries, 
ete, 

The limits of weekly indemnity for 
select, preferred and extra preferred 


oa is $150 weekly. For ordinary risks 
50. 





McGOWAN APPOINTED 


The New York Casualty has appointed 
John P. McGowan as manager of its 
csaualty department to succeed E. H. 
Babbage, who resigned to return to the 
New York Indemnity. Mr. McGowan 
started in the liability department of the 
Royal Indemnity, since which time he 
has been with the Northern of London 
and the London Guaranty & Accident. 





The Royal Indemnity has appointed 
Frost & Potter, Rochester, N. Y., as gen- 
eral agents. 
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Deposit Premium Rule 
Benefits Companies 


N. J. BUREAU TAKES ACTION 


Competition In This Field Somewhat 
Reduced As Result Of N. Y. In- 


surance Department Action 

The Compensation Rating & Inspec- 
tion Bureau of New Jersey is giving 
serious attention to the persistently 
claimed abuses on the part of some 
companies in the method of applying in 
adequate estimated payrolls in writing 
their policies. 

Under the New York manual rules as 
respects deposit premiums the companies 
are now feeling the benefit of the effect 
of the New York Insurance Department 
in attempting to eliminate this condition 
and it has to a fair extent reduced the 
competition created by the writing of 
policies at inadequate payroll and there- 
by accepting altogether too small a de 
posit premium. The action by the New 
Jersey Bureau is looked upon with favor. 

The New Jersey bureau is therefore 
requesting the companies to issue en- 
dorsements placing the payroll estimates 
upon a reasonable basis in compliance 
with the rules governing the application 
of the manual in the state, which re 
quires that all applications or proposals 
for compensation insurance shall state 
as accurately as possible the estimated 
total remuneration or payroll for the 
term of the policy. 





DROPS TWO WEEKS’ PLAN 


Non-Cancellable Policy Action of Pa- 
cific Mutual Unless With Equal 
Amount on Some Other Plan 
The Pacific Mutual Life has been 
writing Non-Cancellable insurance up to 
$200 per month coverage on the two 

weeks’ elimination plan. 

The company has decided to discon 
tinue writing the two weeks elimination 
form, except with an amount not to 
exceed $100 per month in combination 
with at least an equal amount of Pa 
cific Mutual Non-Cancellable Insurance 
on the one month, two months or three 
months plan. In other words, the com 
pany will not write any on the two 
weeks’ plan unless an equal amount is 
written on one of the other plans of 
the company. 


LOUIS F. BUTLER SPEAKS 


Louis F. Butler, president of the 
Travelers, made an address at a meet- 
ing of Los Angeles general agents and 
home office managers who are members 
of the National Bureau of Casualty & 
Surety Underwriters while at Los An- 
geles, Cal., last week. 





The Royal Indemnity has appointed 
George A. Holsapple, of Hudson, New 
York, as a direct reporting agent. 





Prohibition Situation 
As Seen By U.S. F. & G. 


VIEWS OF FEDERAL BOND MAN 





Company Will Not Issue Coverage 


Without Complete Information; 
Business Is Hazardous 

‘n interesting story on the prohibi- 
tion situation, as it has a bearing on 
the surety business, is printed by the 
United States F. & G. in its agency 
publication, current issue. 

The article, written by Harry C. 
McMechen, superintendent of the Fed- 
eral Bond Department of the company, 
takes up the story from the time the 
Eighteenth Amendment was _ passed. 
Immediately a new field of surety busi- 
ness was created following issuance oi 
regulations making — it _ hecessary for 
those handling intoxicating liquors and 
alcohol to obtain permits, which, in most 
cases, were supported by bonds with ac- 
ceptable sureties. There was a rush to 
get the business, as the rates were at- 
tractive, but some of the companies were 
not particular in selection. The experi- 
ence they learned was costly. 


The Drug Stores 

Mr. McMechen said that from the 
start the U. S. F. & G. adopted a con- 
servative attitude. Complete informa- 
tion was required with respect to moral 
and financial responsibility and high 
underwriting standards were maintained. 
Continuing, Mr. McMechen said: 

“Originally we were of the opinion 
that when it came to the execution of 
prohibition permit bonds for small re- 
tail druggists, who had been operating 
for years, we could be more liberal in 
our requirements. However, so many 
new drug stores have been established 
and it is so apparent in many localities 
the corner drug store has become the 
corner saloon, that it is now our opinion 
that bonds for retail druggists should 
be classed among the hazardous prohibi- 
tion permit bonds. 

While many druggists have ample 
financial responsibility to pay fines 
which might be imposed if they violate 
the prohibition laws, quite a number 
now operating are without financial re- 
sponsibility or their assets of such a 
liquid nature that when the time comes 
to settle the Government’s claim they 
are found to have nothing and the 
surety must pay, with no tangible sal- 
vage. 

“The retail druggist, as a rule, files a 
bond in the sum of $1,000. The bond 
guarantees that the terms of the per- 
mit will be complied with. In the event 
there is a violation, it is possible that a 
fine of $500 will be imposed. In addi- 
tion to that, the principal is subject 
to other fines and the payment of any 
tax which might be due. It is, there- 

(Continued on page 32) 
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Commons on Scope of 
Unemployment Cover 


ESSENTIALS FOR SUCCESS 
Larger Productivity of Industry Rather 
Than New Distribution of Weaith 
Needed, Says Expert 


If unemployment insurance is to suc- 
ceed, it must be accomplished, not by a 
different distribution of wealth, but by 
a larger productivity of industry, and 
this larger productivity may be expected 
partly from the reduction of overhead 
cost per unit of product and partly by 
fitting the insurance or liability scheme, 
on the one hand, to the speculative in- 
dividualistic, pecuniary psychology of 
employers, and on the other hand, to the 
conservative, solidaristic, welfare psy- 
chology of workers. 

This was one of the points brought 
out by John R. Commons, of the Uni 
versity of Wisconsin, in an article on 
the true scope of unemployment insur 
ance in the American Labor Legislation 
Review. 

In commenting upon the stabilization 
of the income of workers he stated, “as 
suming that the cycles, trends and sea 
sons are to continue, then the smoothing 
of annual income prescribes the remedy 
tor setting aside reserves, during the 
period of apparent scarcity and false 
prosperity, in order to pay wages during 
the period of apparent overproduction. 
Whether these reserves shall come out 
of wages or out of profits is difficult 


to determine. If they are paid out of 
profits they reduce, by so much, the in 
come taxes and consequently are not 


quite as heavy a burden on the employer 
as their aggregate amount might indi 
cate.” 
“Good” and “Bad” Times 
Concerning the illusions of “good” and 
“bad” times he stated, “it is evident that 
no individual employer and no associa- 


tion of employers can cope with the 
gyrations of the purchasing power. In 
a condition of rising prices they are 
compelled to bid against each other for 
materials and labor, and in a condition 
of falling prices they are compelled to 
sell before their competitors do, if pos 
sible. The psychology of business aug- 
ments the gymnastics of money. I take 
it that recent economic theory has shown, 
based on the actual practices of central 
reserwe banks and the practices of busi- 
ness, that it is possible to stabilize the 
purchasing power of money—not as ac- 
curately, of course, as the physical units 
of measure are stabilize d, but adequately 
to overcome the false notion of general 
scarcity and the subsequent false notion 
of general overproduction, with their 
false appearances of prosperity and de- 
pression which the vacillating measure 
of scarcity imposes on the business 
world, 

Sut while this stabilization is possi- 
ble, it will not be accomplished until the 
three classes in the community—employ- 
ers, employees, and farmers—who suffer 
most, have become united enough to 
bring sufficient pressure upon politicians 
and bankers to require them to do what 
they already have the power to do. 

“Such concerted pressure, we know, 
comes about indirectly or negatively, 
through a more or less blind mass psy- 
chology, provided that psychology rids 
itself of certain strategic illusions. The 
primary illusion that has to be dissipated, 
in this case, is that of the false prosperity 
of a condition of rising prices, created 
by the illusion of general scarcity. When 
all labor is fully employed (allowing for 
a necessary turnover) then any addi- 
tional general rise in prices or wages 
is the illusion of general scarcity which 
produces the illusion of prosperity. It 
certainly is not an illusion from the indi 
vidual standpoint. It is an illusion from 
the social standpoint, because it is the 
speculative process of taking wealth 
from other people by a raise or lag in 
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C. H. ROGERS APPOINTED EXTENDS SERVICE IN SOUTH 


Standard odes Opens Atlanta Office; 
F. M. Garrett Placed In Charge; 
Welch Made Assistant 

Paul H. Rogers has been appointed as- The Standard Accident has opened 
sistant manager of the general offices ac- offices at Atlanta, Ga., that will extend 
cident and health department of the their services over the Southern 
Massachusetts Bonding at’ — Saginaw, — states. The office will be known as the 
Mich., succeeding D. H. Nelson, resigned. Southwestern, Department and will be 

Mr. Rogers has spent his entire in- under the direction of F. M. Garrett, a 
surance career in the service of the com- specialist in bonds. Special Agent 
pany. He is a graduate from the law’ Evreett K. Welch will assist him on 
school of the University of Michigan and — problems regarding all forms of casualty 
for a time practised law in Detroit. Dur- insurance. «The states of Alabama, 
ing the war he served in France as an (jeorgia, Tennessee, Florida, North and 
officer of artillery. Immediately on his re- South Carolina will come under the su 
lease from military service he became as- — pervision of this new office. 
sociated with the accident and health de- For the last two years Mr. Garrett has 
partment of the company and during the been the local manager of the bond de- 
past two and a half years has had general partment of the Grand Rapids Branch 
charge of the claim department. Mr. of the Aetna. Mr. Welch secured his 
Rogers will continue a connection with the fundamental training in the 1923 school 
Accident and Health Department’s claim conducted by the Standard. He was 
service while taking on his additional sent to Indianapolis where he remained 
duties and responsibilities. eight months assisting in the branch 
- office as a special agent. At the end 
the levels of prices, and not the indus- of that time he ecg! o — — 
trial process of increasing the total Operating out of the home ofnce. 
amount of wealth. If this illusion of so- ae ; 
cial prosperity is dissipated, it will auto- The Eagle Indemnity has appointed 
matically dispel the subsequent illusion M. L. DeLacy, of Davenport, lowa, as 
of overproduction.” general agent. 


Becomes Assistant Seis. General 
Offices Accident and Health Depart- 
ment, Massachusetts Bonding 
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Collision. 


Burglary. 
tractors’ Liability, Credit. 


tor Liability, Elevator 


Breakage. 
Fly-wheel Breakage. 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 


Manufacturers’ 
Liability. 


Liability 
Plate Glass, Public Liability. 
Salary, Steam Boiler. 
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The LONDON urites: 


Accident, Automobile Liability, Auto- 
mobile Property Damage, Automobile 
Contractors’ Contingent Liability, Con- 


Electrical Machinery Breakage, Eleva- 
Property 
Damage, Employers’ Liability, Engine 


General Liability, Golf and Game, 
Group Accident and Sickness. 


Liability, Marine 


Owners’ Liability, Owners’ Construction 
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4,000,000 New Cars 


Even graphic charts fail to adequately impress the average insurance agent 
with the marvelous possibilities for developing automobile casualty lines. 
The automobile insurance proposition is too big to be visualized. 


Manufacturers claim that 4,000,000 new cars will be built and sold in 1925. 
Thousands of motorists, who do not feel called upon to buy a new machine, 
will be operating their Pre-1925 model. So there is no end of prospects. 


As has been frequently stated, only a small proportion of automobile 
owners are protected by insurance. : 
congested as never before and the chance of accident has been materially 


Insurance men should push automobile insurance hard during the next few 
Springtime is the “harvest time” for automobile commissions. 


LONDON GUARANTEE & ACCIDENT 


HEA OFFICE: 
55 Fifth Ave., New York 


This despite the fact that roads are 
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Many Bank Robberies 
Cause Higher Rates 


REVISE INSURANCE SCHEDULE 


National Bureau of Casualty & Surety 
Underwriter’s Action; May Establish 
Central Inspection Division 


At a meeting of the burglary department 


of the National Bureau of Casualty & 
Surety Underwriters last week bank 
burglary and robbery rates were ad- 
vanced, and the mercantile open stock 


burglary insurance schedule readjusted so 
far as it applied to covers including radio 
equipment and supplies. The establishment 
of a central inspection division that would 
inspect and rate all open stock risks lo- 
cated within the counties of New York, 
3ronx, Richmond, Kings, Queens, Nas- 
sau, Suffolk, Rockland, and Westchester, 
N. Y. was discussed. 

Given for the cause of the increase in 
rates is the fact that bank losses through- 
out the country, particularly in the middle 
west have grown tremendously, hardly a 
day passing without there being two or 
three robberies reported. The rate in- 
crease is particularly severe as to banks 
having less than twenty-five employes. In 
Oklahoma banks the advance extends to 
150% over the former rates. 

The Revised Rates 

The revised rates become effective as 
of April 13, as respects new business, 
and on June 1 as respects renewals of 
existing policies. The bank burglary and 
robbery rates are amended as follows: 

“1. For bank robbery insurance on all 
banks located in the States of Arkansas, 
Illinois, Indiana, Kansas, Michigan, Mis- 
souri and Oklahoma having a_ working 
force of twenty-five or more persons, 
charge $2 per thousand. 

“2. For bank robbery insurance on all 
banks located in the States of Arkansas, 
Illinois, Kansas, Michigan, Missouri and 
Oklahoma having a working force of less 
than twenty-five persons, charge the fol- 
lowing rates: 


Rate Rate 
per per 
State thous’d State thous’d 
Arkansas ..... $3.00 Michigan ¥..... $4.00 
MEME. svece vs 6.00 Missouri ...... 4.00 
Tnidiana .cccsee 3.00 Oklahoma ..... 10.00 
BOONE « cicccs 6.00 


“3. Change the bank burglary terri- 
torial discount applying. to the State of 
Illinois from 10 per cent to nothing. 

“4. Change the bank burglary terri- 
torial discount applying to the State of 
Michigan from 30 per cent to 10 per cent. 

“5. Change Rule 40 appearing on Page 
B-18 of the manual to read as follows: 

“*A robbery rate of $1 per thousand 
subject to manual discounts applicable 
thereto may be applied to banks located 
in cities of one million population or more, 
provided such banks have a working force 
of at least twenty-five persons. This con- 
dition must be warranted in item 3 of the 
declaration of the policy.’ ” 

The readjustment of the mercantile 
open stock burglary insurance schedule so 
far as applying to certain covers was 
based on increased loss experience and re- 
sulted in the adoption of the following 
changes in the schedule: 

Co-insur- 


ence Trade 

limit Group Classification 

$10,000 Electrical Equipment and Sup 
plies (including Radio Equip 
ment and Supplies). 

5,000 2 Electrical Equipment and Sup- 
plies (excluding Radio Equip 
ment and Supplies). 

10,000 4 Musical Instruments and Sup- 


plies (including Radio Equip 
ment and Supplies). 


5,000 1 Musical Instruments and Sup 
plies (excluding Radio Equip- 
ment and Supplies). 

10,000 4 Radio Equipment and Supplies 


Plan for Inspection Division 

Final action on the plan for the estab- 
lishment of a central inspection division 
was postponed until a meeting that is to 
be held on April 23. The scope of the plan 
is indicated in the introduction to the plan, 
which follows: 

“The committee believes that the present 
method of rating mercantile open stock risks 
is deficient, in that it produces the same rates 
for risks that are properly protected = and 
for risks that are not so protected. This has 
the effect of introducing inequity into the treat- 


ment of risks and is 


nt also responsible for com- 
petition between 


those members who require 
proper protection and those who do not. 

“A risk that, is properly protected represents 
a better hazard and should receive a lower rate. 
Such treatment will reduce the competition be 
tween members and will offer an inducement to 
the assured to properly protect his premises. 
Furthermore, it will improve the selection of 
risks, thus resulting in a. lower loss ratio. 

“This method of rating in New York City is 
possible only through the formation of a central 
inspection plan under which each risk may be 
inspected and rated by a conanal organization. 
This would mean a reduction in mspection ex 
pense, for under the present system some risks 
are inspected as many as ten times by ten 
different company inspectors, whereas, under a 


central inspection phen ai risk would be in 
spected only once. An additional advantage 
would come through the establishment of a 
zoning system which would enable the inspector 
to make more inspections than could be made 
by an inspector who had to cover a_ large 
territory. 

“The inspection report that is being recom 
mended is designed to give underwriters as 


Thus 
companies 
members may 
their inspection 
prevent a member 
merely retes risks 


complete a view of the risk as possible. 
it will be unnecessary for individual 
to make inspections, although 
decide to retain at least one of 
staff. The plan does not 
from writing any risk. It 
on a proper basis 
“The committee 
adoption of the 
rating. The 


unanimously recommends the 
following plan of inspection and 
plan is limited for the present to 


risks located in the counties of New York, 
Bronx, Richmond, Kings, Queens, Nassau, Suf 
folk, Rockland and Westchester, N. Y., but 


when the organization is perfected, it is proposed 
te extend to other large centers such as Chicago 
and Philadelphia.” 


NEW CASUALTY FORMED 


A new casualty company, the Para 
mount Casualty, has been organized in 
Los Angeles, Cal., with $100,000 capital 


to write health and accident lines only. 
Application for charter has heen made 
and when ready for business the com 
pany will confine its operations to Cali 


fornia. 
U. S. F. & G. CHANGE 

J. H. Bibby and W. Eugene Grace 
have been designated acting superin- 
tendents of the water damage and 
Sprinkler Leakage department of the 
United States F. & G. They succeed 
Charles S. Thayer, who has gone with 
the Metropolitan Casualty. 


Financial Editor Talks 
A. & H. In Book 


M. S. RUKEYSER’S ‘NEW VOLUME 


Points Out Need Of Protection When 
Income Is Temporarily Lost 


Through Disability 


In a new book titled “The Common 
Sense of Money and Investments,” by 
Merryle Stanley Rukeyser, financial ed 


itor of the 
nal,” 


New York Jour 
associate in journalism of Colum- 
bia University and 


“Evening 


formerly financial 
editor of the New York 
and “Vanity Fair,” an entire 
chapter is devoted to a formula for ef- 


and business 


“Tribune” 


fective thrift in which both life and 
accident insurance are discussed. In 
talking of accident insurance, Mr. 


Rukeyser says: 
“Individuals dependent upon their own 


physical and mental labor for a liveli- 
hood find other personal hazards be- 
sides death. Their main capital is a 


sound body and mind, and earning power 
depends upon their physical well being. 
Unlike the business man whose enter 
prise will run on just the same when 
he is bedridden, the employee is likely 
to lose his income when he is  indis 
posed, 

“Unless protected by 
the ordinary individual «¢ 
assume the risk of pe Mt or, accident. 
He should transfer this hazard to an 
insurance company. In buying health 
and accident insurance he should buy 
a non-cancellable policy. The cancella 
tion clause in health and accident poli 
cies is one of the most deceptive in 
present-day insurance and is evil because 
many policyholders do not understand 
its real significance. The cancellation 
clause gives the company the right to 
cancel a policy after paying a claim 


capital reserves, 
cannot afford to 
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when it believes that the policyholder’s 
health has been impaired and that the 


same illness or related maladies may 
recur, 
“In applying for a non-cancellable 


policy such as that written by the Pa- 
cific Mutual Co., of California, ‘or the 
Massachusetts Accident Co., the would- 
be policyholder must undergo a physical 
examination and, if accepted, he remains 
insured at least up to the age of sixty, 
provided he pays his annual premiums, 
irrespective of the future status of his 
health. 

“Selecting a company is a specialized 
matter. When in doubt it is well to 
consult a banker. Every individual 
ought to select an insurance agent just 
as ne seeks out a physician or dentist, 
and be willing to follow his advice. 

“In general, one should bear in mind 
that rates are nearly the same in any 
of the well-managed companies and usu 
ally one gets what one pays for. The 
mutual companies, which are owned by 
the policvholders, are run for service, 
not profit. They are among the best 
companies in the country, though not in 
variably the cheapest. 

“In taking out accident 
policies, an individual ought to buy 
enough to take care of at least his mini 
mum living requirements in case of dis 
ability. In buying life insurance, he 
should buy enough to create a_ fund, 
which, if invested at 5 per cent., would 
take care of the requirements of his 
dependents. In estimating his family 
needs he should deduct his own per- 
sonal expenditures and savings and re- 
member, that his family can be ex 
pected to economize a little after the 
breadwinner has gone into the great 
beyond.” 

The publishers of the book are Simon 
& Schuster, New York. 


and health 


too, 


NEW FORGERY ENDORSEMENT 


Metropolitan Casualty Issues Form For 
Forgery Policies Where Machine 
And Safety Paper Are Used 

The Metropolitan Casualty has issued 
a new check forgery endorsement to be 
added to its policies where a machine 
and safety paper are used. 

The new endorsement reads: 

In consideration of the reduction in the 
premium charged for this bond, the obligee 
hereby promises: that it will, during the life 
of this bond, endeavor to see that all of it’s 
checks, drafts, bills of exchange and_ trade 
acceptances issued for its offices as noted here- 
under, are written with Check 
Writing Machine No.... that all of 
its checks issued from its office as noted here 
under are written on. . Safety paper, 

The company he reby agrees: 

(a) That the obligee’s promise, as above set 
forth shall not be considered as a warranty 
but solely as an obligation of good faith and as 
a measure of protection against the hazards 


covered under this bond. 

(b) That if the obligee finds it desirable from 
time to time to write instruments as above set 
forth without using the Safety paper or the 


Check Writing Machine mentioned above, the 
insurance granted under this bond shall not be 
invalidated thereby on such instruments. 

Nothing herein contained shall be held to 
vary, alter, waive or extend any of the terms, 
provisions, agreements, warranties or limitations 
of the bond other than above stated. 

Attached to and forming part of 

Issued by the Metropolitan Casualty 
Company of New York, 


Insurance 


———— 


LEGION ENDOWMENT FUND 

The American Legion campaign for a 
$5,000,000 endowment fund for re- 
habilitation and child welfare, which has 
been going on in several states, is now 
under way in New York. It will cul- 
minate in an intensive drive, probably 
about the last of May. 

The American Legion plans to help 
the disabled veterans and their children. 
Rehabilitation and child welfare are re- 
garded by the Legion as the two great- 
est post-war problems. The work of 
organizing state and local endowment 
fund committees has been begun. These 
committees will contain the names of 
prominent citizens and members of the 
Legion and Legion Auxiliary. 





MORE INSURANCE COURSES 

Richmond University is thinking of in 
cluding a course in fire and casualty in- 
surance in its night school next session. 
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Prohibition Situation Discussed 


(Continued from page 29) 


fore, possible that the full penal sum of 
the bond may be involved. One of our 
competitors in nine months of 1924 was 
called upon to make good on 43 permits 
which had been revoked covering drug- 
gists in one city, the bonds involving 
liability to the amount of $38,000. When 
taking into consideration the fact that 
the minimum premium on such a bond 
was $10, it will be seen that the amount 
involved represents the premium income 
on 3,800 bonds. 

“Most retail druggists operate under 
permit class ‘I’, which covers the use 
and sale of intoxicating liquor. During 
the fiscal year ending June 30, 1924, 
there were 3,635 new and 16,008 renewal 
permits of this class. There were 860 
such permits revoked and 299 applica- 
tions for renewal permits disapproved, 
the ' revocations and disapprovals 
amounting to nearly 6% of those in 
force. It is seen that the liability in 
volved in the revocation proceedings 
would almost equal the premium in 
come on the entire line. On account of 
poor experience the rating bureau _ re- 
cently increased the rate of premium 
on bonds of retail druggists operating 
four stores or less. 

“The Commissioner of Internal Reve 
nue in his report for the year 1924 gives 
some interesting information concerning 
the activities of the prohibition authori 
ties. A total of $855,395.57 was collected 
under the demand and tax penalty pro 
visions of the National Prohibition Act, 
and in addition there were certain col 
lections through the Federal Courts, 
such as fines and forfeitures, made by 
the Department of Justice amounting 
to $5,682,719.87. 

“The Department at Washington has 
a force of general prohibition agents 
working under the direction of the pro- 
hibition unit. This force reported 32,- 
611 cases, divided as follows: Investi- 
gations of applications for permits, 
13,734; investigations of alleged viola- 
tions by breweries, 150; miscellaneous 
cases, such as alleged transportation, 
sale or possession of intoxicating liquor, 
18,727. There were 23,552 arrests and 
22,939 persons recommended for prose- 
cution. There figures, however, repre 
sent only the activities of the force of 
general prohibition agents operating 
under the direction of Washington. 
Each State is under the supervision of 
a prohibition director, who employes a 
force of prohibition agents. The direc 
tors reported 44,609 arrests during the 
vear 1924 for violation of the prohibi- 
tion laws, and the seizure of 2,799 auto 
mobiles and 111 boats for illegal trans 
portation of liquor. 


The Course of Justice 


“There were 720 indictments for con- 
spiracy, 841 convictions were obtained; 
18 criminal informations charging con- 
spiracy were filed, and $755,608 was im- 
posed in fines in conspiracy cases only. 
Fifty-six breweries were seized and 19 
closed by injunctions. During the year 
136 applications for permits to operate 
de-alcoholizing plants were disapproved 
and 24 permits to operate such plants 
were revoked, and libels were filed 
against the breweries seized. The pro- 
hibition division reviewed 3,340 revoca- 
tion hearings; 1,988 permits were re 
voked or canceled; 1,352 were continued. 
The division prepared 47 indictments; 
321 criminal informations; 788 bills for 
injunction; 176 libels and 55 search war 
rants. There were 825 bonds reviewed 
and demands were made for payment 
upon principals and sureties of approxi 
mately $3,583,282 upon default of de 
mand for settlement of the civil liabili 
ties incurred. Seventy-seven cases were 
referred to the Department of Justice 
for the institution of suit to collect the 
amounts due under the terms of the 
bonds. Two vessels of foreign registry 
and 11 of American registry with liquor 
cargoes were seized; also 184 motor- 


boats and other craft. On July 1, 1923, 
140,767 cases were pending in the divi- 
sion and that final action, so far as the 
division is concerned, was taken on 
40,722. 

“Certainly the information given in 
the report of the Commissioner of In- 
ternal Revenue as to the activities of 
the prohibition authorities as well as in 
items appearing daily in the newspapers 
is evidence that the writing of prohibi- 
tion permit bonds is hazardous. In all 
cases we must have an application with 
up-to-date financial statement and full 
information concerning the moral risk. 
\pplications of individuals and also of 
firms and corporations should be taken 
on Contract Form 81. We must know 
our applicant. In the case of a cor- 
poration, we must be informed just who 
is interested therein. 

“We will not consider the execution 
of these bonds on the strength of past 
experience. We must have complete 
information concerning the risk at the 
time the bond is applied for. If there is 
any suspicion that the applicant is likely 
to engage in bootlegging the risk must 
be immediately declined. 





$13,733,000 ON ONE RISK 

The latest United States Treasury 
statement of bond capacity showed that 
the surety companies of America can 
handle as much as $13,733,000 on any one 
risk. The capital stock of the com 
panies is $72,000,000; the surplus, $65, 
000,000. 


HUGH M. ALLWOOD DIES 
Hugh M. Allwood, in charge of the 
fidelity department in the New York office 
of the Fidelity & Deposit died early Wed- 
nesday morning. He had been with the 
company twenty-seven years. 


Debenture Holders Must 
Pay Worker’s Claims 
GET PREFERENTIAL PAYMENTS 


Case Under 1923 Workmen’s Compen- 
sation Act in England Involved 
Liquidated Coal Company 





By A. C. Blackall 


London, April 6—An important and 
somewhat complicated case under the 
Workmen’s Compensation Act of 1923, 
involving interests of debenture holders 
in a coal mining property and the inter- 
ests of nineteen workmen employed 
therein up to the time the coal company 
went into liquidation, has been decided 
in the London courts. 

The action was a summons in the de- 
benture holders’ action of the Snow- 
down Colliery, Ltd., Southeastern Coal- 
field Extension Co., versus the company. 
It raised a question as to the rights of 
nineteen workmen to preferential pay- 
ment of sums payable to them under 
the Workmen’s Compensation Act 1923. 

A receiver in the debenture holders’ 
action was appointed in October, 1923. 
There were at that time nineteen work- 
men of the colliery company in the re- 
ceipt of weekly payments under the 
Workmen’s Compensation Acts in re- 
spect of partial or total disablement. 

Under section 107 of the Companies 
(Consolidation) Act, 1908, and section 5, 
subsection 3 of the Workmen’s Com- 
pensation Act, 1906, each worker was en- 
titled to a preferential payment to the 
extent of £100 in respect of the lump 
sum representing the weekly payment. 
That lump sum was ascertained under 
the Workmen’s Compensation Act, 1906, 
schedule 1, paragraph 17. By the Work- 
men’s Compensation Act, 1923, section 
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HEN motorists answer the call of 
warm Spring days 
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A great percentage of 
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agents who represent a good company to 
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19 (2) (which came into force January 
1, 1924), the limit of the preferential 
payment to £100 was removed. The 
question was whether this applied retro- 
spectively, although the receiver had 
been appointed before the Act came 
into force. 

It had been decided in a case of the 
winding-up of a company that section 
19 (2) of the Act was not retrospective ; 
it was claimed that the same was appli- 
cable here and was in accordance with 
section 38 of the Interpretation Act, 
1889. 


Views of Workmen 


Council for the workmen, contended 
that section 19 of the Act of 1923 ap- 
plied to all matters that were still pend- 
ing when the Act came into force. By 
section 19 (3) the orginal section 5 of 
the Act of 1906 was amended as set out 
in Schedule 1 to the Act. As so amend- 
ed, the new section 5 (3) was in lan- 
guage appropriate to apply in cases 
where a receiver had been appointed in 
a debenture holders’ action. 

Justice Tomlin, in his judgment, said 
that the question was whether by reason 
of the fact that the receiver in the de- 
benture holders’ action did not make the 
preferential payments to the workmen 
sanctioned by the then existing law be- 
fore January 1, 1924, when the Work- 
men’s Compensation Act, 1923, came into 
force, the rights of the parties were 
altered so that the workmen were enti- 
tled to receive as preferential payments 
not merely £100 of their individual 
claims, but the whole of them. 

His Lordship referred to the relevant 
sections of the Workmen’s Compensa- 
tion Acts, 1906 and 1923, and the Com- 
panies (Consolidation) Act, 1908, and 
said that the question was whether sec- 
tion 19 of the Act of 1923 was not wholly 
novel. The section had been considered 
by the Divisional Court in a case in 
which the question arose in connection 
with the winding-up of a company, and 
it was suggested that it was distinguish- 
able on that ground. But, in fact, it was 
the retrospective nature of the section 
19 that came up for consideration, and 
unless he had come to a very different 
view, he would have hesitated to differ 
from that decision. He must there- 
fore hold that no additional right to 
preferential payment was conferred on 
the workmen in this case by reason of 
the Workmen’s Compensation Act, 1923. 





CREDIT INSURANCE 





Foundation Stones as Described by H. 
Stanley Spain, Underwriter of 
Trade Indemnity Co. 

Speaking in London to Metropolitan 
and Home Counties District of the Cor- 
poration of Insurance Brokers, H. Stan- 
ley Spain, underwriter of the Trade In- 
demnity Company, said that the insur- 
ance of credits opened an enormous field 
for the enterprising broker. The insur- 
ance broker’s was a profession which re- 
quired a high standard of knowledge. 
The broker must keep himself up to 
date, and he did not stand alone in the 
belief that credit insurance, not only in 
England, but all over the world, would 
develop to such an extent that it would 
become as indispensable as either fire or 
marine insurance. 

What he would term the seven founda- 
tion stones of credit insurance, put in a 
tabloid form, were the following: 

1. That the assured must carry a pro- 
portion of the risk himself at all times. 

2. That the transactions insured are 
in the respect of new contracts of sale 
only. 

3. That all reports and past experience 
must warrant the amount of the credit. 

4. That all previous transactions with 
the debtors have been punctually dis- 
charged, and that the applicant has no 
reason to doubt the debtor’s ability to 
carry out his financial obligations. 


Kenneth Spencer, newly appointed as- 
sistant secretary at the home office of the 
Globe Indemnity, has assumed his duties. 
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Those 25-Year Gold Service Medals 


F. P. A. (Franklin P. Adams of the 
New York ‘“World,”) and G. S.- K. 
(George S. Kaufman of the New York 
“Times,”) enjoy themselves immensely by 
publicly joshing the twenty-five year 
service gold medals which insurance com- 
panies and other corporations give to 
faithful and loyal employees. They re- 
gard them as the banner banality of Bab- 
bitism. 

It is a comfort, however, to know that 
insurance companies will stick by their 
people for twenty-five years. Most men 
who have been on the editorial end of 
the newspaper business for twenty-five 
years have been fired so often that they 
have difficulty in remembering the names 
of the newspapers for which they have 
worked. 

a 


Lucky Colonel Dunham 


Subdued by the subway and bored by 
the blatantly blase New Yorkers he has 
occasionally met W. G. Curtis, president 
of the National Casualty, of Detroit, is 
one of the numerous men I have talked 
with recently who have told me that New 
York is all right for a visit but they 
would hate to live here. 

» Another intermittent visitor to the Big 
City who holds similar views is Colonel 
Howard P. Dunham, Czar of the Connec- 
ticut Insurance Department. After pay- 
ing a recent visit to Colonel Dunham in 
his marvelous home considerably distant 
from the business center of Hartford I 
can well understand why that city would 
have a greater charm for him than liv- 
ing in a New York apartment. Colonel 
Dunham has been fortunate in getting 
possession of one of those large, commo- 
dious New England houses in a part of 
the city which has a great deal of the 
atmosphere of the Revolutionary days. 
The rooms are immense; the furniture 
antique; there are crystal chandeliers such 
as would make the heart of a Walter P. 
Eaton glad; the red carpet is thick and 
a hundred years old. While Colonel Dun- 
ham’s income is not as large as that of 
some of the more prosperous bootleggers, 
IT am sure he has a more enjoyable time 
in life. He stands well with the state, the 
insurance community, the country club 
and the newspapers. What more can a 


man want? 
* * * 

A Masterful Summing Up of a Per- 
sonality 


The best thumb-nail description of a 
personality that I have read this month 
was Stuart P. Sherman’s analysis of the 
late Senator Henry Cabot Lodge of Massa- 
chusetts in his review in the New York 
“Herald Tribune” of “Selections From 
the Correspondence of Theodore Roose- 
velt and Henry Cabot Lodge.” Mr. Sher- 
man complains that while the Roosevelt 
letters in the book are full and complete, 
Senator Lodge, who edited the corres- 
pondence, gave gingerly of himself. 


Here is Senator Lodge as Mr. Sherman 
sees him: 
“But when it came to giving himself 








away, Mr. Lodge’s ideas of gentility, his 
sense of form and literary dignity, his 
Harvard training in decorum, his New 
England reticence, his aristocratic mod- 
esty in the presence of the vulgar herd, 
and his lifelong habit of discretion as a 
member of the Senate Committee on For- 
eign Affairs—all these forces, I imagine, 
inhibited any very generous self-disclo- 
sure. He remains, for me at least, a figure 
cloaked and masked in propriety.” 
“+ * 


Sap for Saps 

On the editorial page of The Eastern 
Underwriter this week appears some com- 
ments upon a condition which is causing 
life insurance companies considerable 
worry. It is the open solicitation of 
physicians, so-called health institutes and 
corporations formed to give the idea that 
by treatment they can cure people suffer- 
ing from chronic diseases. It is true that 
people with chronic diseases can sometimes 
be temporarily helped, and when that im- 
provement occurs just before an invalid 
takes an examination for life insurance 
his symptoms, being temporarily arrested, 
do not show enough to be a bar towards 
the issuance of the policy. In other words, 
the “border line case” passes the medical 
examiner. Then after the policy has been 
in force for a time the old trouble fre- 
quently comes back and the insurance com- 
pany is stuck for a bad risk. 

These doctors and institutes have re- 
cently been writing to insurance agents 
and brokers, presumably with the idea 
that some may be dishonest enough to 
bring border line cases to them. Naturally 
the honest insurance agents are indignant 
at being bombarded in this way. 

T do not know anything about the merits 
of the Maguey plant and what it has done 
to cure Mexicans suffering from bright’s 
disease, but I doubt whether the medical 
journals of America are carrying its ads. 
It may or may not be a marvelous cure, 
but letters received by New York insur- 
ance men this week from Mexico City 
from the Laboratorio de Productos de 
Maguey, telling about the curative quality 
of the sap of the Maguey plant, will throw 
some light on the kind of literature which 
is being distributed among insurance men 
with the idea that it will have an appeal 
to “border line cases :” 


Dear Sir: Your work in the insurance field 
has no doubt brought you into contact with 
men who appeared to be excellent prospects, 





but you have been disappointed when you found 
on preliminary questioning or examination that 
they had urinary albumin and casts. 

_ Chronic Bright’s disease is a cause for re- 
jection by all good insurance companies, From 
the time of Richard Bright, whose name was 
given to the disease, chronic nephritis has been 
considered incurable. 

This was my opinion until I heard of a man 
who was rejected because he had all of the 
typical signs of Bright’s disease, but who was 
later passed by the same company as a good 
risk. This man, like many others, did not know 
that he had albumin and casts in his urine 
until he applied for insurance. He did know, 
however, something that very few Americans 
know; that is, that in Mexico there grows a 
plant whose sap has a curative action on the 
kidneys possessed by no other substance known 
to medical science. 

This man came to Mexico and drank the fresh 
sap of the Maguey plant. His urinary albumin 
and casts did not disappear simply for a few 
days—they were eliminated permanently. 

T am not suggesting that you send prospects 
with Bright’s disease to Mexico. Wealthy men 
would be fully justified in coming here, as many 
came in the past. if Maguey sap was not ob 
tainable in the United States 

I was not willing to write to you until my 
product, a pure. scientific concentrate of the 
fresh sap of the Mexican Maguey had been given 
unprejudiced and careful tests by hospitals, rep 
utable physicians, and thousands of patients suf 
fering with kidney diseases. 

Why Maguey sap was not obtainable in the 
United States before is explained in a little 
hooklet T have written in non-technical language. 
I would like to send this booklet to you. 

Your name and address on the enclosed post 
card mailed to my office at 232 East 42nd Street, 
New York City, places you under no obligations 
whatever. The booklet, containing reports from 
doctors and hospitals, with a description of my 
product. Matamel, and a list of drug. stores 
where Matamel may he obtained, will be sent 
to you by return mail. 


* * * 
Where Laymen Are Superior To Experts 

During the lunch, Tuesday, held in the 
interest of the new drive to raise $350,- 
000 for the Beekman Street Hospital in 
lower New York, where insurance clerks 
are taken when injured, it was pointed 
out that hospitals should not be run by 
medical men. The Broad Street Hos 
pital was run by a doctor. When the 
financial men who contributed largely to 
its support studied the situation they 
put in a layman to run the hospital and 
its deficit dropped from $7,000 a month 
to $2,000 a month. 

* * * 
Some Interesting 1924 Figures 

Secretary Hubert J. Hewitt, of the 
National Surety, showed me some in 
teresting data about that company a 
few days ago with reference to its 1924 
operations. The smallest bond given 
bv the company was $25; the largest, 
$1,277201. Two bond claims during the 
year for $200,000 were paid. The small 
est bond claim paid was fortv cents. 
The company paid nearly 40,000 bond 
claims under $10,000. The number of 
burglary claims paid during the year 
showed a decrease of 275 compared with 
1923. The smallest burglary claim paid 
was $380: the largest, $40.000. An aver- 
age of 143 claims of all kinds were 
handled for each working day of 1924. 

The National has 1,200 Home Office 
employes: 31 branch offices; 67 general 
agents; 11,581 sub-agents. The com- 
panv’s combined capital and surplus is 
$15,000,000. Tts assets are about 
$35,000,000. 


* * * 


Faking the Public 

In view of the very high standards 
now prevailing in the advertising world, 
the vigilance committee of the Associ- 
ated Advertising Clubs of the World 
would not be getting off on the wrong 
foot if it called to account the adver- 
tiser of a new ten-cent cigar which is 





Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Vice President 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 








sending a caricaturist around to some 
of the most famous writers, cartoonists 
and critics of New York who are hav- 
ing their picture drawn while smoking 
the cigar and which cartoon is then 
printed above, a “testimonial” from the 
subject telling how much he enjoys the 
cigar and why it is his favorite smoke. 

It is a pretty safe bet that not one 
of the men depicted with the cigar would 
smoke a ten-cent cigar as a gift, while 
one of the subjects, Alexander Wool- 
cott, the dramatic critic of the New 
York “Sun,” is not a cigar smoker at 
all, but a cigarette fiend. 

In brief, the whole thing is fakey. 


TRANSIT MUTUAL REPORT 

Publicity has been given to a report on 
the Transit Mutual Insurance Co. of 
Boston, Mass., by the Massachusetts In- 
surance Department in its report of ex- 
amination of the company as of Decem- 
ber 31, 1923. This company writes com- 
pensation insurance and in 1923 its loss 
ratio was 51.9, a decrease of 4.8 from 
1922, Net workmen’s compensation pre- 
miums written in 1923 amounted to $173,- 
832. It had assets of $318,500 and a 
surplus over all liabilities amounting to 
$179,117. The department in its report 
states that the company’s losses have 
been low and the expenses very much 
below the average. “Its surplus is in 
excellent proportion to its premium writ- 
ings; it is efficiently managed and its 
loss paying record is excellent.” <A re- 
view of the claim papers in connection 
with the numerous cases showed that the 
company is endeavoring to carry out the 
intent of the Workmen’s Compensation 
Act in its treatment of the injured em- 
ployes of its assured. Payments are 
made promptly and every effort used to 
restore the injured employe to his former 
usefulness. 





VETOES SILICOSIS BILL 


Governor Smith has vetoed the much 
controverted bill sponsored by Charles 
P. Miller, Republican, chairman of the 
Assembly Labor and Industries Commit 
tee, amending the Workmen’s Compen- 
sation law by adding silicosis to the list 
of occupational diseases. The measure 
was vigorously opposed by John M. 
O'Hanlon, legislative representative of 
the New York State Federation of La- 
bor who characterized it as “Associated 
Industries bill to add silicosis as a dis 
ease to occupational diseases in work- 
men's compensation law, and is so drawn 
as to virtually prohibit compensation for 
the disease and to throw those so injured 
by dusty trades on public or private 
charity for relief.” The bill was jambed 
through both houses of the legislature 
by party leaders during the closing 
hours of the session. The State Indus- 
trial Commissioner filed an exhaustive 
brief with the Governor and urged that 
the bill be vetoed. 


———=s 


DISCONTINUES BRANCH 

The Sun Indemnity announces the dis 
continuance of its New York City branch 
office and the appointment of the White 
hill Agency as one of its two general 
agents. This agency represents the Sun 
Indemnity as a borough agent located 
on 42nd Street, and it will open an office 
on Maiden Lane. 


LEASES JOHN STREET FLOOR 

Charles B. Van Valen, Inc., have leased 
for the Molan Realty Corporation the 
second floor at 50-54 John Street to the 
Standard Accident Insurance Co. of 
Detroit. 





Gives Lecture Course at Home 
Office For Its Employees 
The United Life and Accident of Con 
cord, N. H., has put into effect a train- 
ing course for home office employes in 
the form of lectures. The first lecture 
was by Vice-President Robert J. Mer- 
rill, former insurance commissioner, on 
the fundamentals and history of life in- 
surance, 
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Vermont Compensation 
Reviewed in Report 


OTHER STATE. RATES HIGHER 


Commissioner >’ ladhestetes Compares 
Statutes of State With Others; 
Benefits Paid 


While the tendency since compensa 
tion acts first became effective in this 
country in 1911 has been toward the more 
liberal benefits, the State of Vermont 
has not been effected to the same extent 
as in other states, and the proportion of 
the cost of accidents payable under the 
Vermont Act is probably still less than 
one-third of the total cost, according to 
the Commissioner of Industries of Ver 
mont in the biennial report for the two 
vears ending June 30, 1924. 

“If the principle is correct that the 
financial loss caused by such accidents, 
or a portion thereof, should be assumed 
by industry to be passed on to the con 
sumer.of the product,” continues the re 
port, “then it would seem that equitably 
a greater portion than one-third should 
be so assumed. A comparative study of 
our own and other acts might well be 
undertaken to determine to what extent 
the workmen of Vermont might be given 
the benefit of increased aid in the event 
of death or injury without putting Ver 
mont employers at a disadvantage as 
compared with their competitors in other 
states. Such study would probably indi 
cate that increases in medical aid, in 
compensation in fatal cases where a 
large family survives and possibly in the 
proportion ol average wages (still only 
50% in Vermont) paid as compensation 
in total disability cases, could be made 
without inflicting hardship or injustices 
upon Vermont industry. It would be 
found that compensation costs as re 
flected in insurance rates are materially 
higher in most of our neighboring states. 
New Hampshire would seem to be an ex 


ception to this rule, the insurance rates 
in that state for most occupations being 
sightly less than in Vermont. It should 
be remembered, however, that in New 
Hampshire the workman retains the right 
to elect after the accident to take com 
pensation or to bring an action against 
his employer in the courts, if the facts 
are such as to warrant suit. 
Rights of Statutory Origin 

“Rights under compensation laws are 
of purely statutory origin and are not, it 
would seem, fortified by principles of 
equity to the same extent as substantive 
common law rights. Legislation is needed 
to supply such lack in two phases of the 
law to which attention has been called 
by the Supreme Court decisions of Pet 
iska vs. National Acme Company et al, 
95 Vt. 76, and Bousquet vs. Howe Scale 
Company et al, 96 Vt. 364, respectively 
The nature of claims under workmen’s 
compensation laws is such that a much 
shorter statute of limitation should prob 
ably apply than to ordinary contract and 
tort actions. A period of six months for 
the former as compared to six years for 
the latter would seem, however, to be 
unduly short, especially since in some 
cases disability does not follow until a 
considerable period of time after the ac 
cident. Certainly the hard and fast re 
quirement for the making of a written 
claim for compensation within six months 
after the accident, without saving clause 
and as a necessary condition precedent 
to jurisdiction, should be modified at 
least to the extent that a defendant who 
has previously admitted liability could 
not be heard to deny liability after the 
six months period has. expired if the 
claimant has failed to file such written 
claim. 

“The Bousquet case holds that the 
statutory provisions relative to review 
and modification of awards and agree 
ments do not apply after settlement re 
ceipt has been signed, filed and approved. 
It often happens that there is a recur 
rence of disability or some latent diffi 
culty appears after the injured man has 








signed settlement receipts, or less often 
that he signs in ignorance of his right 
to compensation for some permanent 
partial impairment of function in addi- 
tion to the period of disability. Since 
the law provides for direct settlements, 
if ought not to be left in such a way that 
the commissioner cannot safely approve 
such settlements lest someone’s clear 
right to further compensation be fore- 
closed. This matter should, I think, be 
remedied either by providing that cases 
may be reopened within a fixed definite 
time after settlement, or else, as is done 
in some states, by giving the commis- 
sioner continuing jurisdiction both be- 
fore and after settlement.” 

In the report it is shown that since 
the workmen’s compensation law became 
effective in 1915 that benefits thereunder 
were $631,777 for medical aid and $1,319, 
633 or compensation. In addition funeral 
expenses of aboug $6,665 have been paid 
in fatal cases. 


AD CONFERENCE 
Chairman of Group Meetings at Briar- 
cliff Are Named—Mays Chairman 
Program Committee 
The Insurance Advertising Confer- 
ence finds considerable interest being 
taken in its June convention which is 
to be held in Briarcliff, N.Y. In addi- 
tion to the open meeting there will be 
some group meetings, the chairmen be- 

ing as follows 

Fire group, H. V. Chapman, Ohio 
Farmers; life group, A. D. Anderson, 
Aetna Life; casualty and surety group, 
William F. Roehrer, Fidelity & Cas- 
ualty. 3 

The personnel of the program com- 
mittee follows: 

Chairman, John G. Mays, Royal In- 
demnity; Clifford Elvins, Imperial Life; 
Edwin E. Sterns, Guardian Life; H. E. 


Tavlor, American of Newark; Ray C. 
h ) Clarke 
J. Fitzpatrick, United States F. & G.: 


Dreher, Boston Insurance Co.: 


William EF. Roehrer, F. & C. 


RETURNS TO N. Y. 
E. H. Babbage Becomes Vice-President 
In Charge Of Casualty Underwrit- 
ing; Left Company April 1 

Ik. H. Babbage has returned to the 
New York Indemnity as vice-president 
in charge of general casualty underwrit- 
ing. 

Mr. Babbage, until March 3lst last, 
was superintendent of the compensation 
and liability department of the New 
York Indemnity, but on April Ist  re- 
signed to associate himself with the New 
York Casualty, in charge of their re 
cently organized casualty branches. He 
has had an extensive experience in un 
derwriting, having been previously con 
nected with the Ocean, Globe and Com- 
mercial Casualty. He first entered the 
service of the New York Indemnity in 
January, 1923, the date the company be 
gan writing all casualty lines. 

Mr. Babbage will be closely associated 
with Vice-President Thomas L. Bean, 
who has been since the company’s in 
ception, and who will continue to be, a 
member of its administrative staff, de 
voting particular attention to the agence, 
department. 


INDEMNITY 


COAL MINE ACCIDENTS 
Accidents at coal mines in the United 
States in February caused the death of 
184 men, according to reports furnished 
by the various State mine inspectors to 
the Interior Department through the 
Sureau of Mines. Fifty-one of the fatal- 
ities, or more than one-fourth of the 
total number, were due to a mine ex- 
plosion at Sullivan, Indiana, on February 
20. The accident rate for the month, in- 
cluding the Sullivan disaster, was 3.99 
deaths per million tons of coal produced, 
the output of coal during February being 
46,163,000 tons; excluding the explosion 
at Sullivan, the rate was 2.88. For the 
month of February, 1924, the fatality rate 
was 3.33 per million tons; there were no 

major disasters during that month. 
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Spring Has Its Dangers for Autoists 
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HIS is the psychological moment to start that 
business. Sprivg is with us once more, and, 
flowers are not the only things spring brings us. 
Automobile tragedies. 
Plate Glass After the long winter months people seek sunshine and the open places; 
this makes dangerous conditions on every highway. 
can avoid the danger, 

The best protection can be found in the Maryland Casualty Automobile 
It stands for the highest in Protection, 
This is the time. 
most of this combination. 


Your territory is the place. 


Maryland Casualty Company 
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unfortunately, the birds and 


but he can protect himself against the results. 


Service and Satisfaction. 
Our policy is not surpassed. Make 


campaign for Automobile 


It also brings its heavy 


No man who drives a car 
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THE OUTSIDER—IS HE 
HELP OR NUISANCE? 


Executives of a well-ordered institution may well hesitate before they 
welcome into their organization any outside group of specialists. 


The smooth-running qualities of a working force, and the peace of mind 
of department heads, cannot profitably be exchanged for any innovation. 


Here Is a Real Record 


We have never caused a moment’s worry, a moment’s distraction, a 
moment’s exasperation or wasted time in any of the great offices where our 
staff members have been received. We have uniformly earned the right to be 
considered “members of the family” in that phrase’s most helpful sense. 


Our people are self-effacing. They are writers, creators, but they are 
trained to know that temperament and business do not mix. The chiefest 
evidence of their presence is always the great increase in constructive news 
publicity received by the client. 


And our relations are held by us to be as sacredly confidential as those of 
your most trusted attorneys. 


There Is No Bad Side 


You have no risks to take in dealing with this publicity group. Your ad- 
vertising department will find us cooperative, not interfering. 


We do not want to tell you how to run your business. We want to help 
tell the public the facts about how to run it. 


Find Out What We Have Done for Others 
LUPTON A. WILKINSON, Inc. 


32 BROADWAY HANOVER 5656 
NEW YORK CITY mape tn e 
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QUEL AN'ANVANANAYVAYANEEAVUAG A ALATEST. ALL Toff 


BUSINESS DEMANDS SUCH STABILIZING 
FORCES AS WILL MAKE ITS OPERA- 
TIONS SECURE. 





SOUND INSURANCE AS SYMBOLIZED 
IN THE RED ROYAL SHIELD IS ASSIST- 
ING MEN OF COMMERCE TO CARRY 
THROUGH THEIR OBLIGATIONS WITH 
CONFIDENCE AND CERTAINTY. 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 
ATLANTA, GA. CHICAGO, ILL. 
Milton Dargan, Manager Elwin W. Law, Manager 
NEW YORK BOSTON, MASS. SAN FRANCISCO, CAL. 
Frederick B. Kellam, Manager Field & Cowles, Managers Rolla. V. Watt, Manager 
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